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Herbert Photos 
Hunting for Pearls in the Oysters Brought Up by the Divers at the Ceylon Fisheries 
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HANDS 
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OUR jeweler's store is gay 
with gifts for Christmas. 
A delightful gift is Goran's Royal giftsinsilver wrought with 





sew Qsern Lousse coilet set. lo ° ° F . s 
Serlng Siler infinite care by the Gorham Master sagen techemeeters 
- - generous mirrors. Sterliag silver 

Craftsmen. Gifts for today, simple #50 


— or elaborate, so enduring they will 
/ be the prized heritage of coming 
generations. These are but a few 

Every man and every womao ‘ : 
a of the many pieces your jeweler 


ling has two blades, cleaner, 
scissors. $14.50. 





They drink che last drop whea 


will gladly show you. milk ered ia» Gorham 





Ask too for the Gorham Christmas Book 


GORHAM 


NEW YORK, N. ¥ 


is WE ov 





Handsome, practical, chis gift 
will last a man a lifetime. Seer- 


A gift for che smoker in sterling 
ling silver $25.00 che pair. 


and gold. Holds 20. $50.00. 


PROVIDENCE. &. f 


Momber of Sterling Silversmiths’ Guild of America 


AMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 
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Arts and Decoration House Beautiful Theatre Magazine 
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THE GORHAM COMPANY 
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GORHAM MANUFACTURING COMPANY 
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A Golden Altar of the Seventeenth 
Century 
_j0Ows in Old Panama City, way back 


in the 17th century the workers in gold, 
with infinite pains and labor carved a won- 








gram of pillaging all through the neighbor- 
hood. Outstanding in this ruthless pro- 
gram of destruction and stealing was Henry 
Morgan, a Welshman, who was afterward 
knighted by Charles II because of the rich 
loot which he laid at the feet of this ruler. 
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BEAUTIFUL ALTAR OF PERUVIAN 


derful altar, all made from Peruvian gold, 
for the big Catholic church of that city. 
This altar had stood in the ornate and 
substantial church for perhaps fifty years 
when buccaneers, or pirates started a pro- 





GOLD IN CHURCH IN OLD PANAMA 


The lovely church, with its priceless altar 
had not been molested by the minor buc- 
caneers, who had come to Panama city, but 
left the church untouched, out of respect 
for the sacred edifice, probably, but the nuns 


learned with terror that Henry Morgan, 
the terrible, the ruthless, the prince of van- 
dals, was heading this way,and many were 
the tears and prayers sent up to high heaven 
for the preservation of their altar. 

At last came the plan to save it, and the 
nuns worked with speed and zeal to daub 
the entire altar with black paint, not mak- 
ing any effort to preserve the beauty of 
the delicate tracery, but only to save their 
beautiful and sacred altar. 

Henry Morgan came and went, the altar, 
a crude, black symbol of the worship not 
any too high in the faith of the English- 
man, stood unmolested, but yet, fearing the 
return of some of the pillagers the altar 
stood as they had prepared it for the com- 
ing of the pirates. 

The priest in charge, the sisters, the wor- 
shippers died off, one by one, the church 
was partially destroyed by some party of 
vandals, and yet the altar stood. 

Not so many years ago, some sight-seer 
discovered that the paint was peeling off, 
and—wonder of wonders, here was a bright 
metal. The entire altar was carefully cleaned 
only to reveal a solid gold altar, the 
only one in the world, with such carving and 
tracery as would fill the modern engraver 
with rejoicing. 

The altar now stands in San Jose church 
in New Panama where, to the shame of 
vandals be it said, it is protected by a 
strong 10 foot fence from wall to wall, 
this fence only opened during services. 

A reference to the picture will show the 
wonderful workmanship of the altar, and 
no matter what one’s religious faith, the 
altar is one to admire, for its delicate and 
beautiful work. 

To the student of the history of ornamen- 
tation, this altar is rich in historical value, 
as showing the skilled hand, the quality of 
tools, and the infinite patience of those who 
worked with the precious metal. It is said 
by those who have made a study of precious 
metals, and who have seen the altar, and 
the engraving on the same, that this work 
is the equal of the very finest work ever 
produced in any century, by any class of 
artisans, the only regret being that the 
names of these workmen have not been 
preserved to us. 








Francis B. Wallen, a jeweler at Camden, 
N. J., is celebrating his 23rd anniversary in 
business in that city. During those years 
he has become one of the city’s outstand- 
ing figures. He has been president of the 
Board of Trade, director of banks, savings 
societies, business clubs, Chamber of Com- 
merce and candidate for city commission and 
has held a number of other important posi- 
tions. When Mr. Wallen finished his ap- 
prenticeship with a Philadelphia jewelry 
house in 1903, he opened his own business 
at 405 Broadway. 
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The Production of Platinum for the Year 1925* 








By George Frederick Kunz, ScD. PhD. A. M. 

















(Continued from Issue of November 10) 


oe CoLomBia— (Continued ) 

Most of the platinum from the Chocd 
tegion, in Colombia, is won from gravel in 
the present river beds and flats adjoining 
them, and it is a noticeable fact that, where 
payable deposits are found, these rivers pass 
through or have their source in an area of 
what is termed locally “caliche,” according 
to The Mining Journal (London) in a 
sketch of the operations of the British Plati- 
num & Gold Corporation, Ltd. This caliche, 
in its turn, was derived from the erosion 
and decomposition of basic volcanic rocks, 
and may have been laid down in a lake or 








UNITED STATES IMPORTS OF PLATINUM FROM 


COLOMBIA 
(In troy ounces) 

Year* Quantity Value 

RID actineseceievecwsoeus 12,387 $398,657 
4 Ce ere eer er 13,601 470,938 
PE Adewdiseweteigeeodawn 25,588 1,473,553 
TS. -adidetWadsew saa anes 21,278 1,536,422 
ip | Oe CRETE RE Te 27,030 2,241,744 
DO! Ssh55e0nsseeoervess 30,543 2,630,614 
Ie Gakesets8<esan@ees 26,046 2,303,111 
SP EEE ort 29,853 2,880,887 
ED GiiViwoecndkenteen’ 31,840 1,951,357 
SOLED -nidanveaea caer wees 37,230 2,936,487 
Ls) ee er oe 32,278 3,162,816 
ie ee ene ee ee 43,463 4,033,370 


a wide river, or it may have been brought 
*o its present position by glacial action. 

; Thus it will be seen that the platinum 
deposits now being worked are the result 
of two concentrations by nature—namely, 
first from the country rock to the caliche, 
and second, from the caliche to the present 
river gravels. 

The production of platinum and gold by 
the corporation began in December, 1920, 
and in the following table statistics are given 
of various items for the financial years ended 
July 31 of each year. During the year ended 
July 31, 1924, two dredges were in opera- 
tion, but as No. 2 did not commence work 
until May, 1924, the production was mainly 
from No. 1 dredge: 








Piatintim WON, Of 006 0 cccccscosscscvccvccseeteve 
EGU WON, (OB oo s oo 5h 0 is sin scenes ose0esossess 
Average value per cubic yard.........++seeeeees 
Number of cubic yards dredged.......-..-++-ee0> 
Platinum, grains per cubic yard........+-++++e+- 
Gold, grains per cubic yard........-+eeeeeeeeees 
Tribute platinum), 0Z........ cece eee cree eeeeees 


gested’ that a systematic prospecting of the 
rocks of the area should be undertaken, since 
they are of the type of basic rock with which 
platinum is usually associated, and the pres- 
ence of the metal has been demonstrated in 
the gravels. 

New Zealand.—The New Zealand Official 
Year Book for 1925 contains the following: 


In the published lists of minerals of New Zealand 
platinum is stated to occur in several places asso- 
ciated generally with gold in gravel. It is only 
from Southland, however, that platinum has been 
mined and exported. 

The Customs Department has not kept any sepa- 
rate record of the quantity and value of platinum 
entered for exportation, the value of this metal ex- 
ported being included in a general total of exports 
by parcel-post, by which means platinum has gen- 
erally been despatched from the Dominion. 

In Southland native platinum occurs in auri- 
ferous wash, and is distributed on the beaches and 
coastal terraces from Blue Cliffs, west of Inver- 
cargill, to Longbeach, Waikawa River, east of In- 
vercargill, over a distance of about 92 miles. It 
is probable that the platiniferous sands of South- 
land have been derived from serpentine or other 
alivine-bearing rocks, which are known to occur in 
Fiordland. 

During the earlier and more.prosperous era of 
gold mining, alluvial miners did not save the 
platinum, as the banks would not give more than 
a few shillings per ounce for mat concentrates of 
platinum and osmiridium; consequently by far the 
greater proportion collected on the gold-saving mat- 
ting at alluvial claims was thrown away. 


Russia.—Seventeen carloads of dredging 
equipment, destined for the platinum mines 
in the Ural Mountains on the Russo-Siberian 
frontier, have left the plant of the Yuba 
Manufacturing Co., Marysfille,, Calif.; ‘con- 
signed to Soviet Government agents, accord- 
ing to the Wall Street Journal. Four more 
consignments of nearly the same size are 
to follow, a $2,000,000 contract. 

It was announced in the Russian press on 
Oct. 14, 1922, that a platinum refinery had 
been established at Internationalja 12, Mos- 
cow, which not only refined crude platinum 
but also manufactured platinum wares. 

Shortly afterwards came a report of the 
formation of a Platinum Trust, in which 
the Russian Government had associated it- 
self with French interests, which were un- 








1921 1922 1923 1924 
1.576 1,885 4,074 5,090 
446 660 1,077 1,540 
36.42 25.94 60.82 60.43 
177,000 314,700 329,830 508,089 
4.27 2.87 5.94 4.81 
1.21 1.01 1.52 1.45 
273 244 255 278 








During the first half of 1925 the com- 
pany’s output was greatly curtailed, averag- 
ing less than 100 oz, a month, but in Sep- 
tember production had reached 412 oz. 

Great Britain—The presence of platinum 
was demonstrated in gravels in the Lizard 
district of Cornwall in 1921,’ but no attempt 
has been made to extract the metal or to 
trace its origin. It has been recently sug- 





*Reprinted from “Mineral Industry,” Volume 
XXXIV, by permission of the publishers, the 
McGraw-Hill Book Co., Inc. 

1 McPherson and Lamb, Geol. Mag., Nov., 1921. 





der the direction of H. Duparc, well known 
in connection with platinum, but this Trust, 
apparently, did not materialize. Then a 
rumor became current that a Russian Plati- 
num Trust had been formed, the purpose 
of which was to dispose of Russian plati- 
num, but this report also appears to have 
been unfounded. Three years ago it was 
announced that a commencement had been 
made to refine crude platinum at Ekaterino- 
slav. Recently the different Russian plati- 


“2PBavison, Mining Mag., Aug:, 1925. 
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num reas have been consolidated in 
a State trust, “Uralplatina,” and now the 
realization of alf platintim métals produced 
in the Soviet Union in concentrated in one 
organization, “The Precious Metals Trading 
Co., Ltd.,” which will arrange for the reg- 
ular supplying of the world market and its 
maintenance. 

In contrast with the business before the 
war, the platinum delivered is not “crude,” 
but is refined in the refineries of the Ural:. 
platina, at Sverdlovsk (Ekaterinburg), to a. 
standard of 99.5 to 99.8 per cent. 

In order to reorganize the Russian plati- 
num trade, the People’s Commissariat of! 
Finance of the Soviet Union has concluded 
a contract with the newly established Pre- 
cious Metals Trading Co., Ltd. (Edel- 
metalle-Vertriebs A.G.), Berlin, entrusting 
this company with the sole sale of the whole 
platinum production of the Soviet Union. 
The Precious Metals Trading Co., Ltd., 
therefore, is endeavoring to form direct con- 
nections with undertakings dealing with 
platinum and its group metals, or employ- 


ing them for technical purposes, in order to . 


organize the platinum export from Russia 
to America, England, and France. 

The platinum which has been stored in 
London by the Soviet Government represents 
the security for the credits granted by the 
banks to the Russian trade organizations in 
London, and there is no doubt that these 
quantities will not be offered to the world 
market within any early date. Of coursé, 
the Soviet Government has no interest in 
overstocking the market, and, therefore, has: 
ordered its Commissioner, the Precious 
Metals Trading Co., Ltd., to regulate the 
offer according to the demand. . 

South Africa—In 1921 the platinunr 
metals made their first appearance among 
the mineral products of South Africa, in the 
form of osmiridium recovered by the gold 
mines of the Far East Rand. Beginning on 
a small scale this production has rapidly 
increased, and for 1925 the value is estimated 
at £150,000.? “4 


PRODUCTION OF OSMIRIDIUM IN THE UNION 
OF SOUTH AFRICA 


Ounces Value 
1991 eee eeeeeceneeeeeeees 509 £6,801 
BQDS SS te nnwb eee ees 761 13,165 
SOAS 55 a Siege pa 1,784 43,528 
TO i tee 5,763 145,300 


Almost simultaricously with the recovery 
on a considerable scale of osmiridium on the 
Rand, came the opening up of the remark- 
able platinum deposits in the Waterberg 
district of the Transvaal, followed in the 
latter part of 1914 by the discoveries in the 
Lydenburg district. More recently, these 
have been extended to the Pretoria, Rusten- 
burg, and Potgietersrust districts and up 
into Southern Rhodesia. A correspondent 
of the London Mining Journal (Jan. 30, 
1926) describes the occurrences as follows: 

(1) Transvaal platinum type. Metals of the 
platinum group, comprising platinum with palladium 
and with osmiridium, occurrng in breccia lodes in 
felsite near Naboom Spruit, 100 miles north of 
Pretoria. Characteristics are the erratic nature of 
the occurrence of pay values of associated metals 
in the orebody, and the impossibility of distinguish- 
ing ore from barren material except by assay, and 
the general extreme fineness of the metallic particles, 
rendering the question of extraction a difficult one. 
These difficulties largely discount the high average 





1 Min. Tour., Feb. 20 and 27, 1926. 
~ 2P. A:- Wagner, Econ. Geol., March-April, 1926. 
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value of the pay ore and its economic value. 

(2) Deposits in and near the pyroxene belt of 
rocks near Pietpotgietersrust, 180 miles north of 
Pretoria. These are characterized by apparent 
absence of any large quantity of sulphides. They 
consist of first magmatic segrations in certain definite 
bands or layers in intrusive rock, and also appar- 
ently of deposits in the neighboring dolomite and 
quartzite due to mineral solutions emanating from 
the cooling intrusive rocks. Their characteristics, 
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it has yet te be proved that they contain platinum 
in sufhcient quantity to repay exploitation. 

There is very little precedent for the 
extraction of platinum from its ores, nearly 
all the world’s supply having come from 
placers, so the metallurgists of the Trans- 
vaal had to begin at the beginning. Flota- 
tion has been found to save 70 to 80 per 
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SOUTH AFRICA WHERE NEW PLATINUM FIELDS ARE BEING DEVELOPED 


as far as their present inadequate exploration goes, 
are fairly high values over very large widths of 
metallic platinum metals, of which experiments to 
date show that at least 70 per cent can be recovered 
by well-known methods. These promise to be per- 
haps the most impertant future producers of the 
metal in the Transvaal, and perhaps in the world. 
The fact that the conservative firm of Barnatos has 
now joined in a scheme for their full development 
appears to be a guarantee of their great importance. 

(3) Very little, however, apparently is yet known 
as to the mode of occurrence and importance of the 
replacement deposits in the younger rocks, and these 
are most interesting and novel, and may prove 
more important than those in pyroxenes. 

(4) In the Lydenburg district the platinum metals 
have been proved to occurr in metallic form in 
certain differentiated rocks in the norite zone; of 
these most attention kas been drawn to the irregular 
deposits, consisting of hortonolite-dunite. It is not 
correct to call them pipes, though they may appear 
in pipe-like form. They may rersist, enlarge, or 
die out in any direction, and there can be no 
certainty of their persistence beyond the point to 
which they are explored. The pipe-like occurrence 
at Onverwacht appeared to be decreasing in both 
size and value at the 200-ft. level, but at the 250- 
ft. level rich ore has again been met with, and there 
is no reascn why an enlargement may not be 
met with. No difficulty will be experienced in 
saving a high percentage of the platinum by gravity 
concentraticn. The other two payable dunite oc- 
cutrences, which belong to the Lydenburg Platinum 
Areas, are large enough to form the basis of 
quarrying operations, and in a few months will be 
yielding ore to the two pilot plants, designed to 
treat 3,000 tons per month. 

(5) Platinum cccurs also in what is known as the 
Merensky Recf, which is a persistent sheet of 
norite rock, which over a certain proportion of its 
extension carries payalle values in the associated 
metals over a width cf between 3 and 5 ft. These 
values range from 3 to 5 dwt. per ton, and in the 
oxidized zone seme 80 per cent of the platinum 
metals show in a metailic tail in the pan, and can 
be recovered by crdinary methods of concentration. 
In depths sulphides of iron, copper, and nickel occur 
to the extent of 2 or 3 per cent, and the platinum 
metals are associated with them, as at Sudbury, 
Canada. Experiments have shown that a_ con- 
tentrate averaging about 5 fer cent of the rock 
rushed can be ol:tained hy oil floatation. The treat- 
ment of this ccncentrate, either in a works to he 
built locally or elsewhere, to produce copper, nickel, 
and platinum metals present no metallurgical dif- 
ficulties. 

It is on these five classes of deposits that South 
Africa at present depends for a future platinum 
Production. Though large alluvial deposits occur, 


cent of the platinoids in a typical Lyden- 
burg sulphide ore, and flotation in conjunc- 
tion with gravity methods of concentration 
has shown a still higher recovery. The de- 
fect of all such methods is the low platinoid 
content of the concentrate, About 5 oz. 
seems to be the economic limit, and a con- 
centrate of this grade may carry 6 to 10 
per cent of copper and 1 to 3 per cent of 
nickel, in addition to large amounts of iron 
and sulphur. The refining of such a con- 
centrate presents difficulties. Encouraging 
results have been reported from some modi- 
fication of the amalgamation process, by 
which the platinoids are recovered in the 
metallic state. No details on the working 
of this process have been given out up to 
the present time. Two pilot mills, treating 
20 to 30 tons of ore per day, went into oper- 
ation in January, 1926, and two more of 50 
tons daily capacity each were expected to 
be running by April. Others are under 
construction. One of the mills now in opera- 
tion is treating the silicious ore of the 
Waterberg district. Experimental work on 
this ore indicated that a 60-per cent recovery 
could be made by gravity concentration and 
that a high recovery of the finely divided 
platinoids -in the tailings could be obtained 
by a short chlorination treatment.’ 

The existence of such large amounts of 
lode platinum as has been demonstrated in 
South Africa naturally calls attention to the 
possibility of considerable deposits of alluvial 
platinum at points where natural conditions 
are favorable to the accumulation of the 
platinum in the erosion products. Little 
progress has been made thus far in this 
direction, but as the first excitement of the 
lode discoveries dies down, more attention 
will probably be paid to the alluvial re- 
covery of such deposits as are located, since 
this presents a much simpler problem than 
the metallurgical treatment of the lode ma- 





1A. W. Newberry, Eng. Min. Jour.-Press, May 
1, 1926. 
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terial. Some work in this direction has al- 
ready been done in the Steelpoort Valley of 
the Lydenburg district. 

One of the recent striking features of the 
South African deposits is the finding of 
crystals of sperrylite (platinum arsenide) up 
to 1.5 oz. in weight." 

One of the most undesirable features of 
the platinum boom is the extent to which 
stock promotion and inflation has been car- 
ried. An enormous number of small com- 
panies have been floated, most of which are 
doomed to failure from one reason or 
another. It has been estimated that the 
total value of all shares promoted in con- 
nection with the boom would amount to 
about £12,000,000, which is an excessive 
amount, and far more than the industry can 
carry. 

The 1925 world’s production amounted to 
about 100,000 oz., valued at £24 per oz., or 
£2,400,000. The maximum pre-war consump- 
tion of platinum was about 300,000 oz., 
valued at £9 per oz., or £2,500,000. It is 
quite possible to build the world’s produc- 
tion up to its previous level, or possibly be- 
yond, but it is not possible to do so and 
maintain the present price. It is hardly 
likely that the price would decline to the 
pre-war level, but it is certain to drop 
materially. As is mentioned on another 
page, plans are already under way look- 
ing forward to the control of the market 
to prevent flooding and undue depression of 
price, but the possibility of manipulating 
this control in such a manner as to maintain 
present prices on a tripled production is ex- 
tremely remote. And unless prices are re- 
duced to a point where other countries can- 
not produce on a paying basis, the South 
African field will be able to supply only the 
demand that is developed over and above 
the present supply. The present market can 
be absorbed only by reducing the price to a 
point where it is less than the cost of pro- 
duction of the other producers. Such price 
reduction as’ comes with the increased pro- 
duction will bring about this result to a cer- 
tain degree, but it is hardly possible to sup- 
plant any great proportion of the present 
supply. It will be extremely interesting to 
watch during the next few years this purely 
economic phase of the South African de- 
velopment. 

Southern Rhodesia2—Southern Rhodesia 
has long been known as a mining area of 
great richness and promise, and scientific 
men have for years held the view that it 
would before long add platinum to its ex- 
tensive list of metallic products. The forma- 
tion of a new enterprise, the Great Dyke 
Platinum Areas, an undertaking powerfully 
backed financially, furnishes the working 
capital necessary to carry these views into 
practical effect. Mr. F. P. Mennell has long 
urged the adequate prospecting of the 
olivine-bearing rocks (the dunites, py- 
roxenites, norites, and serpentine) occur- 
ring in connection with the Great Dyke. 
Other geologists concurred in this view. 
Results of prospecting in the area held by 
the Great Dyke Platinum Areas have 
demonstrated an average content of over 4 
dwt. to the ton, while the best authorities 
estimate that the cost of extraction and the 





(Continued on page 51) 





1 Private communication from Dr. P. A. Wagner. 
2 Min. Jour., Mar. 20, 1926. 
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“Pearls Fit For A Queen” 


No. 138 








This Week’s Xmas Special “The Fifth 


Avenue’; Notes of Interest to Jewelers 





In line with our announcement of last 
week, we are presenting below the sec- 
ond of our series of three Deltah Holiday 
special necklaces. 

Last week we showed “The Queen 
Marie.”” Below we show “The Fifth Ave- 
nue’”’—a _ necklace which, true to _ its 
name, is worn by the fashionables stroll- 
ing that wondrous street. 


* KK 


Order “The Fifth Avenue’”’ from your 
wholesale jeweler. It is the type of neck- 
lace for which Holiday buyers are look- 
ing. 


Next week we will present on this page 
“The Strand,” the third of the Deltah 
Holiday special necklaces. 


* OK OK OK 


Many out-of-town wholesale jewelers 
have made it their custom to leave for 
New York the day after Christmas. So 
far we have heard from Chas. Brown, Ed 
Cain, M. Krause, H. Rosenshield and our 
own Jake Levin. All are leaving on the 
same train December 26th. If we hear 
from a few more jewelers, we believe we 
can get a special Jewelers’ Trzin, or at 
least a Jewelers’ Car. 


| Mr. Merrill, buyer of A. C. Becken, 
says Deltah Pesci are pulling exception- 
ally well. Not only that, but he says 
it with a good reorder. 
* OK OK OK 
Ira Gastman, our Western missionary 
representative, writes that every jeweler 
who sees our Xmas Special Necklaces 
buys them. Here is a good tip for any 
wholesaler who has not already put the 
Xmas Specials into his line. 
* KK 
Our Chas. Heller is at present en route 
to Europe. His trip is in the interest of 
both Hope Stones and Deltah Pearls. 
* OK OK OK 
Queen Marie has helped three-strand 
pearl necklaces. There is a large de- 
mand for Trios. If the Queen has done 
nothing else, she has proved a great press 
agent for the pearl industry. 


P. S.—We paid her nothing for this. 








Pearl drops: Solid Gold Clasp. 
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NECKLACE for the fashionables is this 
A outstanding Deltah feature item. The 
pendant shows a large azure blue sap- 
phire surrounded by sparkling brilliants. It 
hangs from a twisted two-strand rope of tiny 
Deltah Seed Pearls and is finished with lovely 


The Case is a Deltah innovation—a ‘“‘Jewel- 
of genuine leather, moire and satin- 


puff holder and change purse. 


play and Xmas Card. 


An outstanding feature. 
wholesaler. 


lined. This is both a jewel case and a lovely 
underarm bag and contains mirror, powder 


Delivered complete with matching Earrings, 
Holly Wreath, Anniversary Certificate, Dis- 


Order from your 


*22>° 


Subject to 
Catalog Discount 
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treatment of the concentrate will not exceed 
£1 per ton. With a content of 4 dwt. per 
ton and a treatment of 250 tons a day, the 
amount of platinum extracted would reach 
a very high and remunerative figure, even 
at a far lower price than rules for platinum 
in the metal market today. 

Zambesia..— Arrangements have been made 
by the Zambesia Mining Development, Ltd., 
the company which owns the mineral rights 
over the Tete district of Portuguese East 
Africa, to examine this region for platinum. 

During the examination of part of the Tete 
district by Belgian prospectors of the 
Zambesia Mining Development, Ltd., which 
is now engaged in developing the Tete coal- 
field, outcrops of norite were reported in 
several localities. As platinum had not then 
been found in this rock, no significance was 
attached to the occurrence of norite at the 
time. Subsequent discoveries in the south 
and the steady northward advance of success- 
ful prospecting for platinum from the 
Transvaal to Southern Rhodesia, which im- 
mediately adjoins the Tete district, made it 
advisable to test the possibilities of the latter 
by sending an expert prospector to examine 
the localities in which norite is found. 


1 Min. Jour., Dec. 5, 1925. 
(To be continued) 








“Make” in Melee 





A Non-Technical Brief on Small Diamonds 
By A. D. LEVERIDGE 
Reprinted from the Jewelry Crafts Bulletin 

N ELEE usually sings in 

the chorus, but it has 

earned a respected and _ indis- 
pensable place in the modern 
jewelry show. Its main func- 


THE JEWELERW’ 


brightness? He will not find it that way. 
Color? .That shows best in comparison 
without a glass. Imperfections? If not big 
enough to interfere with brightness, he can 
ignore them, for no glass will enable a man 
to guarantee mélée absolutely perfect, once 
it is mounted. 

Thus, brightness, mainly caused by accu- 
rate “make” (cutting) aided by good color, 
can best be gauged by the naked eye. Why, 
then, “complicate one’s existence,” as the 
Frenchman says. 

One thing more: Eight-eights alias “single- 
cuts,’ are no exception to the three rules— 
“make,” color and perfection. Let no one 
point the finger of scorn at the fine small 
single-cut. It is so far superior to indiffer- 
ently made 32-24 full-cut brilliants, as to 
literally put them to sleep. In the smallest 
sizes, many consider it even brighter to the 
naked eye than smallest full-cuts. (See il- 
lustrating plates.) 

The merits of 24-8’s alias “34 cut” and of 
16-16’s alias “‘chatons” or “Swiss-cuts,” are 
still being argued over. They often pass 
for full-cuts and they do cost a trifle less. 

While the “Fifth Avenue” type of piece 
calls for every point of merit small stones 
can have, bright beauty is all that the aver- 
age good jewelry need demand of its mélée. 








Some Gemstones Arranged According 
to Specific Gravity 





THE most recent researches as to specific 

gravity are displayed below. They are 
taken from the excellent work “Die Kiinst- 
lichen Edelsteine,’ by Dr. Hermann Michel 
(Wilhelm Diebener, Leipzig, publishers). 
As the specific gravity of a precious stone 
is modified by inherent occlusions, impurities, 
etc., the author includes extended limitations 
in the fcllowing table: 















































_ wage Gee i to crmpiiemt witli Oped onc ccncsccieccctcicncens 2.16 -2.30 
Moai bright beauty. As its in- Moonstone .................... 2.50 -2.55 
trinsic value is not nearly as Amazonite .................... 2.55 -2.66 
important as that of large stones, the Chalcedony ................... 2.59 -2.65 
three virtues of color, “make” and perfec- Cordierite .................... 2.60 --2.65 
tion, must change their order of merit when Turquoise .................... 2.62 -2.80 
one judges mélées. Qe er rere 2.65 
Most important by far is “make.” It Quartz ...........ccccescceeee 269 
Figs. & Figs.3 Figs.4| Figs. 5 | Figs 6 
a. a a 2 2, 
EYP FRB FLA HAD 
any, 
¢ Py Co ¢-—~. é c 
SQUARE | BRLLIAYT| SPECIAL =| JURA MAKE| EIGHTEIGHT| FRose- 
(Preated-cur)) (Fuit-cud | (eanBerres)| ( %y -cur)| ( #-cuD cuT 
$4, 19,0422 fecah| SB facets 2% facets 34 facets 18 Pacets 
ADL. 
THe Privcipar Curtincs of Smate Diamonbs. (yecce) 2 
orseek Currwes AE THe Sevage ‘Wew-necoure’s® Emetann -<uTs® and BAMEIES. 
covers a multitude of other shortcomings. Beryl] ..................eeeeee 2.67 -2.75 
When mélée is for finest platinum jewelry Phenacite .................0008 2.93 -2.97 
there is good reason for being exacting, but Tourmaline ................00. 2.99 -3.203 
your experienced diamond man wonders Tooth Turquoise .............. 3.00 -3.5 
what the retailer is doing with a loupe. Fluorspar .................04. 3.02 -3.20 
What is he looking for with that glass— Andalusite .................... 3.17 -3.20 
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SE cu sc oil owees ks. eenne ee 3.3 -3.4 
Sphene-.CTitantte): ~~ .605n-eceres 3.35 -3.45 
CTGeEIES otha. hook wee nate 3.33 -3.39 
POG oe aa what anclanvowas 3.35 —3.49 
CEOSSOIADS |. Sd ao S0e Fis aes 3.560 
Picea. So opiate oie oe see 3.50 -3.52 
es oa oie ae 3.50 —5.58 
Cyaniie eb io hot ee ne ee 3.60 -3.68 
BS ss cal ran yen tees ene 3.60 —3.65 
CHEYSONGE MEN ooi5i5 055 5.3:0 oe neva lar 3.68 -3.78 
PE otek svensk enanadin 3.69 -3.78 
ee ee Ere 1 Ne 3.70 -4.10 
Be OAR Te 3.8 
Oe eT), OG eages eet Mes ean rage 3.83 -3.85 
Capesramne’ 62.4 Sec sas bees to 3.86 
Corundum (ruby, sapphire).... 39 -4.1 
PN ec 3. Sadia ah kbaewaal 3.9 -4.75 
PRAIRIE oo So hee ec 4.1 -4.23 








Edgar A. Heath, Olean, N. Y., jeweler, 
returned recently from the Adirondacks w:th 
a full bag of game. Mr. Heath has hung 
up in front of his gift shop on Union St, 
the hide of a 300-pound bear which he shot 
on an eight day hunting trip. He also 
brought back a buck which he shot on the 
same trip. 




















CUP PRESENTED BY SIR THOMAS LIPTON AS 
A PERPETUAL GOLF TROPHY 
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Results Are What Count. 


= —— 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 





| ARNSTEIN BROS. & CO. 


| Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 


31 North State St. Audrey House, Ely Place 2 Tulp Straat 
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Paris Gown and Jewelry Styles 





By L. Reid 














Paris, Oct. 27.—Standing outside one of 
those magnificent palaces, the modern Paris 
cinemas, with a dress designer, we were 
both admiring the pictures for the film, en- 
titled “The Last Days of Pompeii.” “That's 
the dress which is worn today,” remarked 
the designer, pointing to one of the figures; 
“Took at that short peplum, anyone in this 
crowd might change with the figure in the 
film, or vice versa and no one be the wiser. 
Even the deep row of braiding round the 
bottom is complete.” 

It was true. For while fashion ordains 
fulness and frills, it is the very short tight 
gown that continues to be worn, sometimes 
with a slight fulness gathered in at the 
waist, but this takes very little more mate- 
rial than the chemise gown. This gown, like 
those of ancient Rome or Pompeii, demands 
bold chains of large beads and just as the 
ancient ladies wore chains made up of im- 
mense links of gold, so they are in fashion 
today. Amber sautoirs are also the wear 
with these gowns, as in ancient times, to- 
gether with ivory, if possible engraved with 
figures in sepia and Indian ink. Great 
“pearls,” too large to be genuine, are also 
seen with this plain afternoon gown. A 
dress for afternoon or evening wear seen 
this afternoon, was in plain black chiffon. 
The bottom was embroidered with silk, the 
pattern being about three inches deep and 
the edges scalloped. The long sleeves were 
finished in the same way, while a shawl 
collar, brought down over the bodice was 
in the same material. The underdress was 
in black satin. 

Diamonds are the only gems to wear with 
black chiffon. With a black underdress and 
a small barrette, earrings and an ornament 
in the black satin hat were all in diamonds 
and platinum. Another chiffon gown, with 
heavy silk embroidery, had a pink satin 
slip, which of course implied pink pearls, 
as a sautoir. The sleeve on one arm was held 
in place by a pearl bracelet, of somewhat 
curious design. In platinum, a series of 
tiny twigs with leaves made up the bracelet 
proper and pearls of various shades were 
set among the leaves at intervals. There 
were perhaps eight or nine pearls in all, 
pure white, cream, deep pink and grey. The 
effect was good. 

A gown in silver-thread lace had a jade 
green undershirt, the lace had no hem, the 
piece used for the gown being manufactured 
for that purpose, with edges to form the base 
of the gown. Sleeves were only indicated 
on lace with points falling over the top 
of the arm. The only ornaments worn 
with this gown, were pearls, to make a 
sautoir and earrings. A gown composed of 
ecru lace and chiffon of the same shade, was 
‘made up of pointed pieces of lace alternat- 
ing with the chiffon, the whole over an 
underdress of old rose. Ivory sautoir and 
rigid bracelets were worn with this gown. 

ee * 

In mantles for day wear, sleeves are very 
wide. This means that bracelets are almost 
@ necessity to show beneath the cloud of 





lace, with which these sleeves are often 
finished inside. Bracelets without points or 
sharp edges must be selected for wear un- 
derneath these mantles with long sleeves. 
They are usually chosen to “go” with the 
broad piece of fur with which the sleeves 
and bottom of the mantle is trimmed, and 
of which a shawl or straight collar is made. 
Deep greens or smoke blues for the mantle 
or coat are popular colors, when some pale 
grey fur is used for trimming. Silver, or 
platinum and pearls is the only wear with 
this type of mantle, whether for the brace- 
lets that can be seen when the arm is lifted, 
under the large sleeve, or for the barrette 
that is worn to hold the single flower stuck 
into the buttonhole, in place. 
* * * 

Velvet and glacé silk coats, padded for 
Winter are being worn, the only ornamenta- 
tion is machining, as surfaces must be kept 
flat. This machine work takes the place 
of embroidery. Satin coats are sometimes 
ornamented with silk embroidery, this or- 
namentation being kept for the collar, cuff 
and bottom of the coat. This embroidering 
probably foreshadows braiding, for outdoor 
coats and mantles. Velours and silk hats, 
with patterns machined, in silk of a slightly 
different shade of the same color are seen, 
these hats having for sole trimming a small 
ornament in steel, in silver or in diamonds. 
Very frequently the ornament costs con- 
siderably more than the hat. Small, fan- 
tastic animals and flower and leaf patterns 
are seen. But these fantasies are largely 
giving way to the domino pattern, which 
seems to be all prevalent. A domino is made 
in diamonds and black onyx, in diamonds and 
sapphires or emeralds, but the black and 
white pattern is the favorite, a black founda- 
tion with white spots. Occasionally a double 
domino is seen. 

* * * 

Wrist watches are being much worn to 
hold long sleeves of flimsy material in place. 
With a black chiffon sleeve, that reaches 
below the wrist, hanging over the hand, 
a wrist watch in platinum, encrusted with 
diamonds is seen, preventing the hanging 
draperies with their uneven ends from catch- 
ing in all kinds of things. This inclination 
to make watches serve for all kinds of 
purposes besides their natural one of telling 
the time is to be regretted, but it is the 
tendency of the age, which is to misuse every- 
thing. This particular habit of misusing the 
wrist watch has been introduced because 
this particular article has always been pop- 
ular and the owners probably wanted to make 
some new use of it, so are employing it as a 
bracelet. 

* * Ok 

Some very delicate brooches and pendants 
are composed of fringes of stones of un- 
equal lengths. Hanging from a bar, in the 
case of the brooch, there are perhaps seven 
rows of tiny diamonds or of tiny pearls, 
sometimes of all the same size and length, 
sometimes carefully graduated. In the case 


of pendants the fringe usually hangs from 
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an oval ornament. The fringe of gems na- 
turally matches the central ornament. If a 
turquoise encircled by a frame of diamonds 
is used for the ornament, tiny diamonds hang 
from the pendant. A very delicate pattern 
is the grape brooch. Bunches of grapes, 
with tiny frosted silver leaves, hang from 
the bar of the brooch. In either sapphires, 
emeralds and rubies, the grapes are so tiny 
as only to be visible in the mass, from any 
distance. The pin-point gems make a very 
pretty and above all dainty effect. 
* * * 

A pretty pendant worn at the theatre 
the other night consisted of a bar in platinum 
with three turquoises. A slender platinum 
chain with a turquoise set about with pearls, 
but divided from it by a line of black onyx, 
hung lower than a second chain with a 
single fine pearl. 

* * * 


Opals are used for rings surrounded by 
diamonds, this combination being regarded 
as lucky even by the most superstitious as 
diamonds are reputed very lucky. Pendants 
made up of an opal encircled with diamonds, 
hung from a platinum bar by a slender 
chain of the same material, have a single 
diamond hanging from a shorter chain and 
the pin studded with diamonds. 

*x* * * 


The combination of silver and baroque 
pearls is frequently seen. These pearls are 
even used with marcasite for brooches and 
pendants. The pearl is set among silver 
leaves in filigree work and the pattern re- 
peated several times on the silver bar. The 
marcasite brooch also has leaves or flowers, 
made in tiny particles of marcasite, with 
the pearls taking the place of immense buds, 
or closed flowers among the foliage. The 
marcasite forms a calyx around the petals 
of the “flower” formed by the curiously 
shaped pearl. This jewelry which is quite 
new, is very effective and seen not only 
in the daytime but also at night for wear 
with silver lace and lamé. Ornaments for 
lamé shoes for evening wear are also made 
in the pearl and silver or pearl and marca- 
site materials. 


Diamonds in a Pond 











ACCORDING to a report received by the 

Bremer Nachrichten from Johannes- 
burg, an enterprise will shortly be carried 
out in the neighborhood of Barkly West 
which is perhaps the most extraordinary in 
the strange history of the South African 
gold and diamond diggings. A large pond 
which has formed at a certain point in the 
bed of the river is to be completely pumped 
out, because it is believed that the river 
has here deposited diamonds for many cen- 
turies. After the pond has been drained 
off, it is hoped that the valuable stones can 
be extracted from the bed of slime. The 
venture is based on the assumption that 
diamonds which have been carried down. 
by the river will naturally silt towards the 
centre, where in consequence of their weight, 


_they will sink into a pond at a lower level. 


A sum of £55,000 has been found for the 
undertaking. A dam is first to be erected 
across the river and then a powerful pump- 
ing plant installed—Goldsmith’s Journal. 
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PLATINUM - DIAMOND 


fndants Circles 


ILE dealers recognize the perma- 
nence of the market for the higher grade 





platinum-diamond pieces, they must neces- 
sarily limit the line owing to the heavy out- 
lay and slow turnover involved. 


For thirty-four years this house has bridged 
the gap between supply and demand by fur- 
nishing on short notice, or making to order, 





the pieces necessary to close the sale. 





Our service enables dealers to quicken turn- 
over and increase profit. 


Your best customers may have a way of drop- 
ping in unexpectedly. Be prepared for them 
by writing, wiring or phoning to us for the 
particular pieces which you may require. 


In addition to pendants and circles, 
we carry a complete line of flexible 
bracelets, rings, watches and loose goods. 


Adaffe & Son 


Established 1892 
10 West 4725¢t. - New York City 








November 17, 1926 


THE JEWELERS’ CIRCULAR 








Jewelry Seen at the French Riviera 





Changing Styles Reflect Demand for Small, Finely Designed Articles of Adorn- 
ment—‘“Mosaic” Bracelets Popular—Lucky Ornaments in Vogue 














a 








‘Nice, Frencn Riviera, Oct. 29.—The 
main feature of the advance modes on the 
French Riviera is a distinet inclination to 
substitute small, valuable urnaments for the 
somewhat blatant objects worn hitherto. 
The small and delicately made ornament at- 
tracts less attention than the large, osten- 
tatious one, but it is creeping in and will 
soon oust the great, coarse jewelry that is 
now being worn so generally. 

The great gold chain, in coarse, rough 
links, is beimg worn as much as ever, But, 
side by side, with the chain there are jewels 
made of what may best be described as 
armor. A bracelet, for instance, is about 
an inch broad. It is made up of flexible 
chains, in gold or in platinum. Sometimes 
these chains are loose, not attached one to 
the other, or at others they are woven 
into a mesh. Sometimes the links sre 
straight, sometimes they are square, oval 
or wide at one end and “pinched” at the 
other. They make a handsome bracelet, 
and one of this type is worn, just above the 
wrist, with another in bold, gold links, with 
a third in gold links, with pebbles forming 
cones inlet, that stand well out. Very 
often various colors are used on the same 
bracelet, to give variety. Orange yellow, 
jade and blue are seen whether in enamel 
or in some pebble. This coarse type of 
bracelet, worn with a heavy gcld link brace- 
let, looks very well. 

On the other hand, what may be best de- 
scribed as “mosaic” bracelets are very 
popular. A band of one to one and a half 
inch in width is made in diamonds set in 
platinum, the pattern looking like a flower 
garden. 

As a rule, nothing but brilliants—very 
small as a rule—are used. In some cases, 
however, an Egyptian design in rubies or 
in sapphires are introduced. These band 
or ribbon bracelets are serious rivals to the 
heavy gold link and armor bracelets. At 
the same time, many fashionable women 
wear slender gold bangles, serpents, with a 
single pearl in their mouth, and appear to 
pride themselves on having jewelry that 
looks very modest and simple. It is a pro- 
test against the all too blatant modes of 
today. 

The “picture-frame” link bracelet is very 
popular. Made like a frame or the buckle 
of a belt. This bracelet vies with the heavy 
gold link bracelet in weight and size. 

x ok * 


The old-time diamond and pearl cross for 
wearing at the neck, suspended from a chajn 
piece of black velvet ribbon, is seen on the 
Riviera. Not worn by the very fashionable, 
it is, however, a favorite ornament with the 
deeply religious, and is frequently given to 
a young girl by elderly relatives, and is 
rather the fashion among the people inhab- 
iting the south of France than among the 
gay crowd that frequents the Riviera. That 
crowd is swelling daily, owing to the diffi- 
culties: connected with heating in England 
and other parts of northern Europe, that are 


ees 


all affected by the wide spread coal strike. 
* * & 


The small and delicately modeled barette, 
consisting of an aluminum bar and several 
pearls or diamonds inlet, is very popular. 
The pearls are set to show beyond the bar, 
and are splendid specimens of their kind, 
while the small diamonds employed must be 
of the finest. Sometimes there is a diamond, 
then a turquoise, or a pearl and “turquoise, 
used alternately on these tiny barettes that 
are the very latest thing and worn by the 
fashionable crowd to hold the camelia or 
rose in place in the buttonhole. 

* * * 

At the opening meeting of the Interna- 
tional Hydrographic Conference at Monaco, 
that has brought a large number of seamen 
to the port, attention was attracted by the 
toilette worn by the Hereditary Princess of 
Monaco. Her gown was covered by a coat 
in cloth, of a smoke blue color, with a very 
deep band of grey fur round the bottom. 
The fur band was repeated on the sleeves 
and on the collar. She wore a pair of mag- 
nificent pearl earrings, the pearls quite 
round of large size hung just below the 
ears. On her hat she had a single orna- 
ment, one of the new “dominos” of dia- 
monds set in platinum which was the only 
trimming among the swathed satin that 
made up the hat. 

* * * 

The baroque, or even imitation baroque, 
pearls are set in silver and marcassin to 
make the new barettes, and although the ma- 
terial is duly advertised as having no in- 
trinsic value, the price of these ornaments 
is high. A leaf pattern, the pearl serving 
as flower bud, is very often seen for these 
ornaments. This is one of the indications, 
becoming more and more plentiful, that 
there are distinctly two sets of buyers of 
jewelry. One looks upon jewelry as an in- 
vestment, a safeguard against possible re- 
verse of fortune, and money is put into the 
most valuable stones and the most costly 
metals, without thought. Another class 
wants something that is beautiful and or- 
namental but cannot afford to lock up cap- 
ital in it, or has none for this use. Thus 
side by side with the very costly article 
there is the small, fine ornament, in silver 
instead of platinum, in pebble instead of 
some valuable gem. 

x * x 

The vogue for lucky ornaments of all 
kinds is very great on the Riviera, perhaps 
because of the various casinos and the fact 
that many of the men depend for their living 
on the stock exchange. Tiny ivory elephants, 
pigs and other animals are attached to watch 
chains, while elephant hair bracelets, also 
reputed to bring luck, are worn side by side 
with the most elaborate and costly gold 


bracelets. 
x *k * 


Ropes of pearls, made up of five or seven 
ropes of seed pearls twisted together to 
make a single short rope are popular. When 
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long sautoir of “pearls” in various tints are 
worn, the great art lies in knotting the 
chain, so as to be in the latest fashion. If 
the sautoir is very long, it is now worn three 
times round the throat, the three ropes fall- 
ing far apart and forming a very sufficient 
ornament, nothing else being needed on that 
particular dress. Sometimes turquoises are 
mingled with pearls, in the small ropes, but 
the effect is not very happy unless the gown 
calls for a touch of blue. 
*x* * * 


A curious fashion of having the lining of 
the gauntlet of the glove made to match the 
leather or silk of the handbag, is having a 
curious influence on modes in bracelets. The 
glove seldom meets the sleeve, the gauntlet 
being made for show. Above the turned 
back gauntlet, there are several bracelets 
superposed, and especially chosen for wear 
in the street and in the daytime. Gloves are 
little worn, but they are coming in again 
more or less in spite of the somewhat lax 
habits in this respect that came in with the 
war. 








New Specifications for Seven and Fifteen 
Jeweled Watches Promulgated by 
Army Ordnance Corps 
Wasuincton, Nov. 10.—New specifica- 
tions for watches with seven and 15-jewel 
movements, respectively, have just been pre- 
mulgated by the Army Ordnance Corps. 
Both types are pocket size and designed for 
use by such personnel of the Army as are 
entitled to have watches issued to them. 
The specifications were drafted by the Ord- 
nance Corps’ technical committee and have 
been approved by Dwight F. Davis, Secre- 
tary of War. It will be several weeks be- 
fore copies of the new specifications will be 
available as they have not yet been printed. 

The Army is not now purchasing any 
watches, as a considerable number remain 
from the war surplus. The new specifica- 
tions will govern all purchases in the future. 
Only a limited number of watches are is- 
sued, usually to officers whose duties re- 
quire particularly accurate timepieces, such 
as the operation of meteorological stations 

and the command of observation posts. 








Why Not Use the Metric System in Designat- 
ing Weights of Small Stones? 
66 A® long as the decimal metric carat 
has been universally accepted as the 
standard of weight for precious stones, it 
is surprising that gem merchants, diamond 
dealers especially, do not use it in or among 
the many small sized gems,” said a promi- 
nent diamond dealer last week. “They still 
designate assortment of sizes by the old dis- 
carded system such as ‘quarters,’ ‘two grain- 
ers,’ ‘three grainers,’ ‘four grainers,’ etc., in- 
stead of adopting the metric numeral for sizes 
such as 10, 20, 30, 40, 50, 60, 70, 80, 90, 
100 pointers. 
“This would give them a much wider 
range of sizes, and enable them to assort 
their stock much more advantageously.” 








Rodman W. Woodcock, jeweler and 
watchmaker, has leased the room in the 
Massey building, Dade City; Fla., and will 
open a jewelry repair business with a 
complete line of jewelry to be added later. . 
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The News From England 





Conditions in the Diamond Market—The Swiss Watch Industry—Steady 
Demand Reported for Sheffield Silver and Best Quality Plated Ware— 
Latest Jewelry Styles—Diamonds Found Last Month in New Lichten- 

berg Area of the Transvaal Valued at $2,000,000—Carved 
Seashells Used as Bracelets and Necklaces 














Lonvon, Nov. 1.—While business in dia- 
monds generally can be set down as good 
there is not a lot of activity in the English 
market, due undoubtedly to depressed con- 
ditions which are a direct outcome of the 
long drawn-out coal dispute. Optimism, 
however, is by no means absent this side 
and, once the coal trouble is out of the way, 
the industry is prepared for a much larger 
yolume of business. There has been a slight 
reaction to the activity in the diamond mar- 
ket on the Continent, but this is a temporary 
phase only, larger commitments being antici- 
pated again before long. Discussing the cur- 
rent diamond market. conditions both here 
and across the Channel, Backes & Strauss, 
diamond factors of Kimberley House, Hol- 
born Viaduct, said this week: “Conditions in 
the diamond market continue to be good, 
and although a slight slackening off has been 
apparent within the last fortnight at Amster- 
dam and Antwerp, this is only the natural 
consequence of the great activity of the last 
few months. A very large business has been 
done with merchants from every part of the 
world, and it may take a little time before 
stocks are distributed, but with the demand 
for every class of goods continuing lively, 
there is no doubt that trade will brighten up 
again before very long. The high prices 
ruling for large brilliants of fine quality 
make business very difficult in these sizes, 
but there is every likelihood that rates will 
still increase as there certainly is a dearth 
of fine large pieces both in the raw material 
as well as in the polished. Unfortunately in 
the home market business still is under a 
cloud, owing to the continuance of the coal 
strike, but everyone is quietly optimistic that 
when once this is settled things will improve 
considerably.” 

.2-s 

According: to reports from Geneva the 
Swiss watch industry is not at all in a flour- 
ishing condition these days, the increase in 
the average selling price of each watch 
manufactured being around 57 per cent. on 
the pre-war value while production costs 
exceed 100 per cent. The Germans and 
Americans are now getting an increasing 
share of the watch case business. The 
formation of a powerful holding company is 
being discussed with a view to controlling 
the export of semi-manufactured parts. The 
industry’s principal trouble seems to be one 
of over-production. By rationing the export 
of rough watch parts it is believed the situa- 
tion could be improved. Under such a 
scheme export duties on watch parts would 
be enforced. While the German-Swiss treaty 
diminishes the duties on pocket and wristlet 
watches in gold cases the ordinary metal case 
watch is subject to a duty too high to allow 
of competition with the German article, espe- 
cially when it is composed of Swiss parts 
which are sent to Germany and assembled 
in that country. 


In the She.useld plate and cutlery ‘trade 
there is a steady demand just now for silver 
and best quality plated goods. This is a 
pleasing feature despite the fact that it is 
confined to only a relatively small section of 
the buying public. The bulk of the demand 
still is for the cheaper class of ware. Some 
satisfactory business has been done for the 
export market, but the seasonal activity 
seems to be petering out now, and a quiet 
period is likely to be experienced until after 
the New Year. It is doubtful if the Christ- 
mas trade in plate and cutlery will be above 
the average since the coal dispute has low- 
ered the spending capacity of the consumer 
sadly. Cheap stainless cutlery is selling well. 

* = ‘s 


Much of the personal jewelry that has 
been designed for the Winter strikes a utili- 
tarian note, such articles as brooches and 
bracelets containing telescopic pencils. It 
is possible that the use of the brooch for 
the accommodation of such items as pencils 
and lip sticks is designed specially to popu- 
larize that ornament. The brooch has been 
taking a back seat of late as a purely orna- 
mental article. By giving it a practical use 
it may regain some of its former popularity. 
The “pencil” brooch is mostly of gold and 
enamels. As regards the bracelet pencil 
this is fastened to the gold or enameled 
bangle by means of tiny straps. The pencil 
measures nearly two inches in length. 

*x* * * 


The vogue for elaborate belt buckles has 
given Birmingham an opportunity to turn out 
some striking buckles in which semi-precious 
materials, punctuated occasionally by real 
gems, are chiefly incorporated. Enamels, 
bronze, onyx and diamante are used with 
excellent effect for the buckles of belts that 
are worn with the newest frocks. The fact 
that these buckles are interchangeable and 
can be detached and pinned into the front of 
the hat gives them an added value from the 
utility angle. With the afternoon frock the 
favorite buckle composition is onyx and 
diamante. 

* * * 

The Rose of Condé, the famous diamond 
stolen recently in France, has not yet been 
found. The Condé stone is one of the re- 
nowned little clan of colored diamonds of 
which the chief is the famous Hope gem. 
Most of the world-renowned stones like the 
Hope, the Koh-i-Noor and so on, have an 
interesting history. A great sky-blue stone 
known as the Tavernier disappeared during 
the French revolution, and did not turn up 
again for years after. In a new dress de- 
signed by the recutter, who handled it, and 
under a disarming alias it now dazzles all 
who are fortunate to glimpse it. But it 
cannot keep its secret safe. It is the Hope 
diamond. The equally famous Condé may 
reappear in a new dress after leaving the 
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hands of a skilled cutter, but it is doubtful if 
its origin can be safely camouflaged from 
the gem connoisseur. For all large stones. 
have their own individuality. 

*x* * * 


The lighter the clothing dictated by fash- 
ion the lighter the jewelry that it is decreed: 
must accompany it. Each season sees prog- 
ress being made in the. filminess,of the new 
dress creations and a corresponding refine- 
ment in the line and general design of the 
jewelry to be worn with them. The one 
exception is the large (almost massive) dia- 
mond bracelet growing so rapidly this side 
in popularity. The passing of the regalia- 
like ornament is now complete. The cum- 
bersome piece of corsage jewelry must either 
be stored away in the trinket box for good © 
or be broken up and re-made into 1927 items 
of decorative wear. The chaste line of the 
newest jewelry, especially in pendant and 
ring wear, is particularly noticeable. It is- 
of the most fragile workmanship, yet strong 
and durable withal. It is a decided advance 
over the jewelry pieces of the past 10 years, 
and the quality of the materials. used in its 
structure is first rate. Platinum is supersed- 
ing gold in all high-class jewelry, while the 
demand for first-quality diamonds incorpo- 
rated in the designs is noticeable. It is only 
in the commoner, imitation pieces available 
to the masses of working type women, that 
silver, nine-karat gold and synthetic gems 
now find a place. There is a very big de- 
mand for these cheaper items of jewlry that 
ape the fashionable designs of the season, 
and Birmingham keeps very busy handling 
this class of trade alone. 

a 28 

A cable from Johannesburg this week says 
that diamonds found last month in the new 
Lichtenburg area of the Transvaal were 
valued at $2,000,000. The new diamond 
fields are providing small fortunes for some 
of the diggers. One, it is reported, aver- 
aged 150 carats. for six weeks, the stones 
being sold for around $11.20 per carat. The 
center of the new diamond fields is known 
as “Treasure Trove,” and some 30,000 whites 
and 50,000 colored persons are now en- 
camped there. The diamonds are being dis- 
covered over an area of 11 square miles, one 
week’s find having been valued at $375,000. 

x * * 

The jewelers say that owners of old style 
brooches or pieces of enamel or carved ivory 
are having them fashioned into decorative 
motifs for the new handbag. These jewelry 
ornaments are sewn on to the little tabs 
of the silk or velvet bags which are made 
onto a frame. These tabs on one side of 
the bag under the center of the handle af- 
ford just the right opportunity for decorative 
effect with old jewelry pieces. 

‘i. *.. Soe 

Carved seashell jewelry is being seen with 
increasing frequency wherever society women 
mingle. One well-known society leader 
wears a beautifully carved seashell necklace 
when attending the theater. The necklace 
is strung on a fine platinum chain and is 
punctuated with high quality gems which 
emphasize the delicate coloring of the 
carved shell. A seashell bracelet is worn 
by another fashionable owner of some valu- 
able jewelry. The bracelet is composed of 
carved seashell roses linked together with a 
platinum chain. 
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: Russian News Notes 











New Regulations Limiting Jewelry Export from Soviet Russia—Arrests of 
Smugglers Continue—Watchmaker Promoted to High Soviet Post—Director 
of Hermitage Calls Appraisal of Its Diamond Collections Stupendous 
Task—Chinese Jeweler Held Up by Russian Officers 














New regulations, issued lately by the 
Soviet authorities, limit export of platinum, 
gold, silver (either in the form of jewelry 
or in bars) and other valuables to not more 
than 300 rubles (about $150 worth) to each 
traveler leaving Russia and holding a sepa- 
rate passport. Each member of the trav- 
eler’s family, whose name appears on the 
traveler’s passport, has the right of taking 
along 150 rubles (about $75) worth of 
precious metals, jewelry, foreign money, etc. 
No special permit is needed to take the 
above stipulated amount of valuables abroad, 
but those who wish to send jewelry abroad 
have to apply to the Soviet Treasury for a 
permit. 

* ok 

In spite of strict regulations and zeal, 
with which these regulations are enforced 
by the Soviet border guards and custom 
officials, smuggling of all kinds of merchan- 
dise, and especially of jewelry, continues on 
all Soviet borders. The Red guards in the 
Minsk district (Russo-Polish border) dis- 
~overed lately that smugglers conceal dia- 
nonds shipped from Russia and perfume 
and silk going into Russia inside of rail- 
road car walls, lumber, axles of carriages, 
etc. Arrests of contrabandists are reported 
from the Odessa region, where a highly or- 
ganized “smugglers’ trust” was traced and 
trapped recently. Twenty smugglers and 
their agents were exiled; 50 others await 
their trial. 

* * * 

Stalin, the all-powerful dictator of Rus- 
sia, is a cobbler’s son. Kalinin, the figure- 
head of the Soviet Republic, was a turner. 
Many other humble trades are represented in 
the higher strata of the Soviet oligarchy, 
watch-making among them. It is reported 
from the Soviet sources that one Comrade 
G. N. Melnichansky was recently advanced 
to a high Moscow post. He is a watchmaker 
by his former profession, who started his 
revolutionary career as early as in 1902. He 
spent six years in the Czar’s prisons and 
exile for his anti-monarchist activities. In 
1910 he fled to United States, where he lived 
and worked for his cause until the Revolu- 
tion of 1917 called him back to Russia. 

* * * 

When the art circles of Leningrad pro- 
posed recently to effect immediate appraisal 
of all the treasures of Hermitage, the fa- 
mous museum founded by Catherine II, Pro- 
fessor Troitzky, the director of Hermitage, 
stated that the work of appraisal has been 
going quietly already the third year. Two 
million separate objects have been viewed 
and appraised by experts, and many more 
await their turn. It is, however, beyond 
human possibility to appraise some of the 
Hermitage treasures, declared Professor 
Troitzky, and among those are the literally 
Priceless collections of diamonds. 

x *k x 


Russian newspapers report a daring hold- 


up staged in Peking by four White Russian 
officers, until lately serving under command 
of the Chinese war lord, Chang Tzo Ling. 
A Chinese jeweler, who has his store in the 
native section of the capital, was in the 
habit of locking up for the night his $70,000 
stock of diamonds and jewelry in a safe 
vault in the foreign section of Peking. On 
the morning of the hold-up he was on his 
way to his place of business, with the 
jewelry hidden on his body. The Russian 
officers, who evidently trailed their victim 
for days, overtook the jeweler in an auto- 
mobile and, after relieving him of his wal- 
lets, attempted to flee. A Chinese police- 
man pursued the Russians, but was_ shot 
down by their bullets near the British lega- 
tion. Other policemen caught the officer- 
thugs as they were about to pass the gates 
leading into the Chinese section of the city. 
Later a woman accomplice was arrested. 








AUCTION ORDINANCE 





Allentown, Pa., Jewelers Complain to 
Chamber of Commerce and City Coun- 
cil Takes Prompt Action 


ALLENTOWN, Pa., Nov. 12.—For the pur- 
pose of protecting the public as well as 
the merchants of Allentown, the city council 
on Tuesday morning introduced an ordi- 
nance, which when finally passed, the coun- 
cilmen hope will keep itinerant peddlers 
and questionable auctions out of the city. 
The proposed ordinance provides that no 
merchandise shall be sold at auction, except 
by an auctioneer licensed under the ordi- 
nance. 

The license fee will be $100 a year and 
its issuance will be at the discretion of the 
city clerk to men of moral character, who 
have been engaged in business in Allentown 
six months before application is made. A 
bond of $500 additional for the faithful ac- 
counting to the consignors of goods en- 
trusted for sale, and for the protection of 
persons purchasing merchandise at such an 
auction will be required. 

The following acts of omissions and prac- 
tices in connection with auctions will be 
prohibited by the ordinance: 

The use of deceit, fraud or misrepresenta- 
tion in the sale or offering for sale of any 
article or articles. 

The substitution of any article in place 
of an article bid upon at auction. 

The use of false bidders, cappers or puf- 
fers. 

The use of balls, buzzers, bally-hoo or 
any variety of mechanical or excessive vocal 
sound to attract attention in connection with 
sales at auction. 

The use of bells, buzzers, bally-hoo ad- 
vertising matter whether relating to the 
kind or quality of goods or to their past 
history or present status, or otherwise. 

The conduct of an auction ~sale~between 
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the hours of 6 P. M. and 8 A. M., or upon 
Sundays or a legal holiday. 

The substitution of an unlicensed person 
in place of a licensed auctioneer. 

Failure to exhibit an auctioneer’s license 
to any public officer upon demand at the 
place where the auction is being conducted. 

Violation of this ordinance carries a 
penalty of $300 fine or 30 days in jail and 
revocation of license. 

None of the provisions of the ordinance 
apply to auction sales conducted at the di- 
rection of public authority or pursuant to 
any judicial order or in the settlement of 
any estate. 

The ordinance was introduced through the 
efforts of Winfield Clearwater, secretary of 
the Chamber of Commerce, at the instance 
of a group of jeweler members of that 
organization. Attorney Hyman Rockmaker, 
representing a jeweler, said that these auc- 
tion sales particularly affect this type of 
merchants who really have only two months 
a year in which to do business. 

“These men are a group of taxpayers,” 
Mr. Rockmaker said, “and are entitled to 
your consideration. Not only should they 
be protected, but this ordinance will protect 
our citizens. I think the license should 
be made higher; $100 isn’t enough. For 
$4 a day you give a dishonest auctioneer 
a license to skin people by selling them 
jewelry in particular, a commodity with 
which few people are familiar. I suggest 
that Council urge the legislature to enact 
a new law, increase the license fee to 
$600 a month, or a figure which would 
make it prohibitive for them to open doors 
in injury to the public and legitimate mer- 
chants.” 

Mr. Rockmaker said that in his investiga- 
tion for his client he had gone to an auction 
sale to make a purchase. The article of- 
fered was a pipe. “This was absolutely, 
positively guaranteed a certain type of pipe 
and a $25 value: I bid on the pipe,” Mr. 
Rockmaker said, “and it was knocked down 
to me for $5. Anybody knows that a 
$25 value is not sold for $5. But the piece 
of junk I got wasn’t worth $1.” 

Mr. Rockmaker said that another evil that 
hurts legitimate business and gives “fakers” 
an opportunity to work was the purchase 
by such men of bankrupt stocks. ‘These 
bankrupt stocks are augmented with thou- 
sands of dollars worth of stocks brought in 
from other cities,” he declared. 








Synthetic Chalcedony 





THIS stone consists of silicic-acid anhyd- 
ride. Dr. Hermann Michel, in his work, 
“Die Kiinstlichen Edelsteine,” says: 
“Chalcedony is sometimes coarse, some- 
times a fine fibrous modification of crystal- 
ized silicic acid, and has been artificially pro- 
duced several times. Daubrée obtained it 
first, later Miller and Koenigsberger, as well 
as H. Leitmeier. The products gained are 
small and practically valueless.” 








Jewelry valued at $2,500 was stolen from 
the Pfeifer Jewelry Co., Houston, Tex., by 
thieves who broke the plate glass window 
one night recently. A boy, 13 years old and 
a man of 20 were arrested but no charges 
were filed against them. - : 
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PLATINUM DIAMOND 
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66 HERE can I find a real assortment of odd-shape diamonds right in stock,’ asks 
the Jeweler—“not photographs but actual goods ready for my call? My best 
customers are inquiring for Emerald-Cut stones, Marquise and Baguette shapes.” 


Have you tried WHEELER? You're just the man we want to serve—diamonds of all 
shapes and sizes in our stock; diamonds in combination with semi-precious stones, all 
set in Iridio-Platinum mountings of our own original designs; finest workmanship that 
assures an elegance and individuality difficult of appreciation until you see and examine 
the Wheeler creations, Rings, Brooches, Watches, Bracelets, etc. Look where you may, 
we are confident that nowhere will you discover a greater variety of Quality Jewelry, 
every iteni MODERN and SALABLE and backed by the Wheeler guarantee. Call 
on us and be prepared for those coveted holiday gift sales that bring you REAT. 


PROFITS. 





ESTABLISHED 1852 


Whe ler Trade Mark ° ualit — Service 
rs on Smet (i) a Qu Suledudion 


TRADE MARK 
REGISTERED 


Hayden W. Wheeler 6 Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New Vork: 
Telephone Longacre 7300 ‘ 
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| The Jewelry and Watch Trade in Marseilles 





Largest Port of Southern France Does a Big Business in Cheaper Grades— 
Purchasers Demand Heavy Rather Than Fashionable Articles 
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HE study of the silverware and jewelry 

in any country, in any province, is the 
key to the character of the people. Mar- 
seilles, the biggest port in southern France, 
the gate to the Orient, has a character quite 
apart from the rest of France in many ways. 
It was inhabited in almost pre-historic times 
by hardy seafarers, who came without com- 
pass or other aids to seamanship and colon- 
ized the shores of the Mediterranean. The 
first settlement of this kind was at Monaco, 
on the almost inaccessible rock jutting out 
in the Mediterranean, and one of the earliest 
was Marseilles. The navigators were mostly 
Phoenecians. Thus it is not astonishing to 
note that in Marseilles men, descendants of 
those earlier settlers, wear most of the 
jewelry. The shops, too, cater for men, for 
the most part. Probably for one Frenchman 
seen about the streets in the restaurants and 
cafés, there are a dozen strangers of one 
kind and another, blacks, browns and yel- 
lows. The lower class Marseillais, however, 
is just as fond of ornament as his guests 
from the east and south, and this shows 
his eastern origin. For centuries go by, but 
racial characteristics remain. 

Marseilles does a tremendous trade in the 
cheaper sorts of jewelry. To judge by ob- 
servation, the chief business must be in rings 
and watches. In France, a married man 
wears a wedding ring, as in many countries 
in Europe. In Great Britain this is not the 
custom. It is thus not possible to tell 
whether a man is married or not, by a glance 
at his finger as can be done with women, 
saving much trouble to servants, waiters, 
etc., in their case, as they know how to ad- 
dress them at once. The wearing of a wed- 
ding ring naturally suggests the buying of 
another ring, one single ornament, and that 
in plain gold, not being sufficient. In Mar- 
seilles many signet rings are seen. Some of 
them are heavy and round, the ring standing 
out from the finger. Others are flattened 
out, to “take” the thickness. There is a 
large space to take monogram, initials or 
coats of arms. Other rings have a large flat 
stone or pebble for the monogram. Some of 
these stones, deep red and green, come from 
Egypt, and in any other port but Marseilles 
would be very valuable. But so many speci- 
mens of these wonderful stones, some of 
them ancient, and curiously polished, are re- 
ceived, that signet rings new and old can be 
purchased very advantageously here. Pas- 
sengers off the great steamers, coming from 
India, from Egypt, scour the shops at Mar- 
seilles to buy jewelry. One never knows 
what one may pick up, just as is the case 
in Rouen or still more so in Antwerp and 
Hamburg. The antique stuff is, of course, 
sailors’ property, and as it is very often gifts, 
in the first instance, it has great value from 
an antiquarian point of view. 


Solitaire rings for men are seen in great 
profusion, one big diamond being the favor- 
ite gem, but rubies are also worn. The 
small, man’s gold earring is also sold along 
the quay sides, and although the buyers are 


either French sailors or Orientals, the stay- 
at-home bourgeois naturally not wearing ear- 
rings, there is a very big business done in 
these plain, tiny rings. Cuff-links, antique 
and new, are displayed in the shop windows, 
as showing that the demand must -be very 
great otherwise or so much space would 
hardly be devoted to their display. The 
fashionable cuff-link is a cone, like the ex- 
treme end of a sugar-loaf. This cone is in 
green, royal blue or chrome enamel. It is 
set in a ring of gold or silver, the two cones, 
just alike, making up the link. Two great 
links of a chain of the kind used for ladies’ 
bracelets are used as links. Plain gold is 
selected sometimes, but also a gold link, 
with a big gem of some kind set inside, is 
worn. The “poured in” enamel effect is seen 
in these cuff-links, which must be absurdly 
large to be worn at all. Worn by the ship- 
per, going about his business, on dockside, 
or by the wealthy merchant, these links are 
the latest thing. 

The short watch chain, if worn at all, 
matches the cuff-link, if possible, and many 
short watch chains, made up of the very 
thickest of gold links, are seen. Chains made 
of slender, beautifully wrought links, such 
as are worn in northern France, Belgium or 
Italy, do not take on here, where something 
heavy and worth while is in demand, in- 
trinsic value being demanded. 

This idea of something substantial runs 
through the whole of the demand for jewelry 
in Marseilles. The “extra-thin” gold 
watch, seen in Geneva, would not catch on 
in this city, where something thick and with 
the maximum weight of metal is demanded. 
Handsome watches, for men, hang by their 
chains in show windows, one above the other, 
side by side, in the shop of the down-town 
and quaiside class, filling up the whole of 
the space of the window and exercising a 
peculiar fascination on the buyers. “Dirt 
cheap at the price” is the slogan that the 
watches, looking like wasps creeping up the 
pane and filling every inch of space, seem to 
cry. This method of shop-window dressing 
is also seen in Brussels and Antwerp, and 
has a mesmeric influence on the seamen who 
call in at port. 

Large quantities of radium-hand watches 
are sold, as is natural in a port where the 
great demand comes from the sea, as it is 
easy to tell time at night with their luminous 
hands and figures. Examining a number of 
these watches with a view to making a pur- 
chase, it transpired that they came mostly 
from Geneva or from Germany. Quite a 
good watch can be purchased for 55 francs— 
the standard watch is priced at this—or 
about one and a half dollars. The secret of 
this unusual cheapness is easy to explain. 
The watches were purchased from Switzer- 
land before the French franc fell to its 
present level, or were bought in Germany at 
the time of the slump of the mark, and as 
great quantities of these goods were im- 
ported into France at the time, the dealers 
are forced to sell, to release the capital 
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locked up in them. Then, in France, 55 
francs for a watch is regarded as a good 
deal, presenting, as it does, $11 to the French 
mind. Much nonsense is talked about the 
profits to be made on the exchange, but in 
watches advantageous purchases can be 
made. People when pinched for cash, can 
dispense with watches, and the French will 
only buy them if cheap. These facts ex- 
plain the reason for which the quaiside at 
Marseilles does a big business in watches 
and cheap clocks, especially with foreigners. 
Nautical instruments and optical appliances 
are also sold. 

Very often all three trades are carried on 
under the same roof, watches and clocks 
being regarded as part of a ship’s outfit. 
These shops sell the finest chronometers, to- 
gether with the cheap goods. The motto for 
doing business seems to be “we can provide 
you with anything that you like.’ Watches 
ticketed at 55 francs and at 5,500 francs lie 
side by side in the same shop window. The 
idea is that the seamen will be in a hurry 
and that his needs, whatever they are, should 
be supplied without delay. The same mix- 
ture of costly and cheap, of the very best 
and the poorest wares was seen throughout 
Marseilles, however. 

The trade is a “commerce de passage,” as 
the French say, a passing trade. Although 
it has this character it is evidently very 
flourishing, for perhaps no city in the world 
has sO many marine stores, where watches 
are sold, clock and watchmakers and gen- 
eral jewelry stores to the square mile as 
Marseilles. The cheap and very reliable 
second class watch finds the readiest sale 
at the marine stores, naturally, as the sea- 
man is inclined to do all his purchases at 
one establishment, and try to get a discount 
on them. Up-town, the over-land passenger, 
going right through Paris to Calais for Lon- 
don, buys gifts for those at home, and it is 
largely this trade that is done in the neigh- 
borhood of the railway station, which is high 
above the sea, a stiff climb being necessary 
to reach it. For Marseilles is built on the 
face of a cliff and is one of the most pic- 
turesque and even beautiful ports in Europe. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week. 
Selling Price 


London U.S.Gov’t New York 

Date Official Assay Bars Official 
November 9..... 24% 553% 53% 
November 10..... 2443 55% 53% 
November 11..... 25% 56% 54% 
November 12..... 254% 57% 54% 
November 13..... 25 y5 57% 54% 
November 15..... 25% 56% 54% 








Scheer’s, Inc., jewelers of Norfolk, Va., 
have presented the members of the Italian 
team who are to compete in the Schneider 
Cup Race on Armistice Day with Franklin 
strap watches. The presentation was made 
by William Scheer, president of the com- 
pany, when the visiting flyers called at the 
store at 116 Granby St., in response to his 
invitation. A photograph was taken of the 
members of the team in front of the jewelry 
store and copies of this photograph have also 
been presented to the Italian flyers. 
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A REMARKABLE OLD MAN 


&. Scherzinger, Ninety-four Years Old, Re- 
tires from Business After Serving Fond 
du Lac, Wis., for 71 Years 


Fonp pu Lac, Wis., Nov. 12.—Familiar to 
the streets of Fond du Lac is the thin, 
stooped figure of a little old man, going 
busily from home to shop and back again, his 
short, rusty, black cape, as ancient as him- 
self, flung over his shoulders, his face 
wrinkled about the small blue eyes, his hair 
and fringe of a beard as white as snow. 

Every day for 71 years Fond du Lac 
has seen him so. Not always as an old 








G. SCHERZINGER, PIONEER WISCONSIN JEWELER 


man, for he was but 23 when he came to 
the little trading post at the foot of Lake 
Winnebago. 

During those 71 years he has provided 
the jewelry for the townspeople and far- 
mers hereabout, repaired their watches and 
set their clocks in running order in the little 
shop that bears the sign, “G. Scherzinger, 
Jeweler.” 

Last week, at the age of 94, he sold the 
business to his son, Herman, and definitely 
retired from business life. 

This dean of Wisconsin jewelers, probably 
the oldest exponent of his craft in the United 
States, was born in the Black Forest region 
of Germany, Oct. 26, 1832. 

Recognized, at once, as possessing a superb 
hand for the art, young German—that is 
the first name for which the “G.” stands— 
soon went to Paris to study the finer points 
of his craft. From there he came to the 
United States. 

His first stopping place in the United 
States was Louisville, Ky., whence he re- 
turned to New York, practicing his trade 
in both cities. 

It was in 1855 that he came to Fond du 
Lac—to stay. His first store was on a 
corner of Main St., where a hardware store 
now stands. He has conducted his business 
at the present site for 63 years. 

Mr. Scherzinger was one of the organizers 
of the Wisconsin Retail Jewelers Associa- 
tion. He attended every convention of the 
association until-the present year. He was 
missing for the first time at the convention 
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in Green Bay. For several years, in fact, 
the convention held its meetings in Fond 
du Lac in order to enable Mr. Scherzinger 
to be present. 

Two years ago, the convention paid him 
tribute when it presented him with a silver 
loving cup in observance of his service to 
the association. 

On Tuesday, Oct. 26, when he celebrated 
his 94th birthday, Mr. Scherzinger was be- 
hind his counter, as usual. His advancing 
years have not kept him from being at 
his shop every morning, before the rest 
of the city is awake. The clockmaker’s eye- 
sight has never failed, though he set each 
day poring through a jeweler’s eyeglass, 
lending a deft touch to the delicate time- 
keeping mechanism that he would not trust 
to younger hands. 

Even now, when the store is in the pos- 
session of his son, he still makes his presence 
felt in the shop, walking about between the 
counters, his short cape about his shoulders 
when the day happens to be cold. 








COLE’S DIAMOND QUEEN 


Attractive Model, Wears Jewelry Valued 
at Over $250,000 During Fall Fashion 
Show at St. Petersburg, Fla. 

St. Perrterspurc, Fla, Nov. 10.—Few 
realized it, but more than $250,000 worth 
of jewelry, furnished by the Cole Jewelry 








DIAMOND QUEEN AT FASHION SHOW 


Co., was worn by the models who paraded 
in vari-colored gowns during the three days 
of the first annual Fall Fashion Show, held 
at the Florida theater Nov. 1, 2 and 3 under 
auspices of the public theaters and the 
Evening Independent. 

This fortune in jewels, loaned by the com- 
pany, required a guard of three special men, 
employed by the jewelry company, plus the 
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watchful attention of a flock of theater 
doormen and employes of the Cole company, 
as a safeguard against attempts at robbery. 

The jewelry taken from the store daily 
for the shows, was checked and re-checked 
no less than six times for each show. It 
was checked up when it was taken from the 
store, checked again at the theater, checked 
checked when given to the models, checked 
when they returned it following the per- 
formance, and checked again when it was 
taken back to the store following the per- 
formance. And at all times the three special 
detectives employed by the company hovered 
in the background to guard against any sud- 
den rush that might be made by thieves, 
who might have learned that the vast sum in 
diamonds, platinum and precious stones was 
being displayed before the hundreds in the 
big theater. 

When the Fashion Show special edition 
of the Independent was published, little 
mention was made that the Cole Jewelry 
Co. was exhibiting a big display of wealth 
at the show. It was believed that to ad- 
vertise this in advance might only bring 
additional risk on the part of the store. 

But now that the first annual Fashion 
Show has passed into history, and thousands 
have seen the glittering jewels worn by the 
models, it can be announced that the Cole 
company furnished more than a quarter of 
a million dollars worth of gems and jewels 
to make the show the success it was. 

The illustration shows Miss Adele Fitz- 
gerald wearing the jewelry. 








The Greek Fibulae 





HE short description of these ancient 
utility jewels by Herbert Norris in 
“Custom and Fashion” is a useful reminder. 
He sums the subject up as follows: 
“The fibula (earliest form 1000 B.C.) was 
a brooch on the safety-pin principle, and, 
in its earliest form, had an arch or bow, 
furnished with a pin attached to a spiral 
spring at one end, and a catch to secure the 
point at the other. The catch, or plate, and 
the arch were the first to receive the gold- 
smith’s attention. All sorts of quaint de- 
signs were worked on to them, and beads, 
pebbles, etc., were added to the arch. These 
fibulae were used to fasten the edges of the 
Ionic and Doric chiton. Fibulae with cir- 
cular disk tops had the pins fixed under- 
neath, with a sheath to protect from points. 
These were used to fasten the chiton on the 
shoulders and upper arms and the chlamys. 
“The designs worked on the disks were 
sometimes very elaborate. In the fourth 
century B.C. the pin was placed in the center 
of the spiral spring. In plan this took the 
shape of a T, and this was the basis of 
many later designs.” 








Many congratulations are being received 
by S. J. Hammond & Co., San Francisco, 
Cal., on their handsome catalogue, the first 
the firm has issued during its 13 years of 
activity in serving the jewelers of the Pacific 
Coast States. It has 64 pages 12 x 9 inches 
excellently printed on polar ivory-coated 
paper, with handsome covers. There are 
many illustrations showing the products of 
the factories represented by S. J. Hammond, 
including clocks, silverware, cut glass, etc. 
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GORDON PLEADS NOT GUILTY 


Jeweler, Who Is President of Eagle Invest- 
ment Association, Indicted on Many 
Counts of Larcency and Forgery 


Boston, Mass., Nov. 12.—Samuel J. Gor- 
don, jeweler and president of the Eagle 
Investment Association, secretly indicted by 
the Suffolk Grand Jury on 105 counts of 
larceny and forgery and one count of con- 
spiracy with intent to steal, pleaded not 
guilty to all indictments when arraigned 
yesterday before Judge Frederic W. Fosdick 
in the second session of Suffolk Superior 
Criminal Court. Bail was set at $50,000; 
of this amount, $45,000 is bail on the larceny 
and forgery indictments and $5,000 on the 
conspiracy charge. 

Gordon was represented by Attorney 
Daniel J. Gallagher, who took charge of the 
case yesterday, relieving Samuel I. Jacobs. 
Counsel asked to have bail set at $15,000 
on the grounds that Gordon was a poor man 
with a wife and four children living in 
Roxbury. One of his daughters earns but 
$7 a week as an usher in a motion picture 
theatre, he said. 

Judge Fosdick inquired of Inspector 
Patrick O’Neil if in his opinion or in the 
opinions of Assistant District Attorney 
Timothy F. Callahan, who investigated the 
case, or Edwin L. Pride, who audited the 
books, Gordon had “tucked away” any of 
the money with which he is charged of 
having taken from the Eagle Investment 
Association treasury. Inspector O’Neil said 
that he and the others in the investigation 
were of the belief that Gordon had “tucked 
away” a substantial sum. Approximately 
$200,000 is missing from the treasury and 
the indictments charge Gordon with the lar- 
ceny of only $65,000. 

Attorney Gallagher said that he did not 
believe Gordon had any money “tucked 
away” and he expressed the hope that the 
court would not so find. Judge Fosdick 
assured the counsel that he had no inten- 
tion of making a finding, but he said that 
he felt the bail should be more than $15,000, 





if Gordon could raise the money, to insure _ 


his appearance in court. 

“If Gordon had $200,000 ‘tucked away’ he 
could have bought his $100,000 bail in the 
lower court,” said Attorney Gallagher, “and 
‘beaten it.”” |The court ordered Inspector 
O’Neil. to get a statement from Assistant 
District Attorney Callahan and Mr. Pride 
on their opinion and Inspector O’Neil re- 
ported that they believed Gordon still had 
some of the money. Stock market losses, 
according to Mr. Pride, amounted to only a 
few thousand dollars and not the amounts 
Gordon had stated. Gordon, it was said, 
had given the District Attorney’s office to 
believe that he had incurred heavy losses in 
the market. Bail was then set at $50,000, 
and Gordon was remanded to Charles St. 
jail where he has been held for six weeks 
in default of the $100,000 bail set in the 
lower court. 

Yesterday morning Jacob Fishman, vice- 
president of the association, who lives at 
99 Shurtleff St., Chelsea, surrendered to the 
District Attorney to answer to secret indict- 
ments charging him with the larceny of 
$10,000, forgery and conspiracy. There 
were 43 counts against him. He pleaded 
not guilty and was held in bonds of $2,500. 
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The total amount of the larceny with which 
he was charged is $10,051.86. 

Benjamin Steiman, financial secretary of 
the association, who lives at 181 Walnut 
Ave., Roxbury, also surrendered to Inspec- 
tors O’Neil, Kilday and Eagan and was ar- 
raigned on a charge of conspiracy to steal. 
He pleaded not guilty to the indictment and 
was held in $1,000. 

Gordon is charged with 72 counts of lar- 
ceny amounting to $65,142; 33 counts of 
forgery amounting to $51,124 included in the 
larceny charge and one count of conspiracy 
to steal. 

According to the results of the investiga- 
tion of Assistant District Attorney Callahan 
and Auditor Pride, the Eagle Investment 
Association sold shares in $100 units to its 
members and paid an average of 20 per cent 
on these shares over a long period. Members 
were allowed to borrow up to $3,000 on 
each share and the rates of interest on these 
loans, it was said, approximated 50 per cent 
when paid back in weekly instalments. 

The investigation showed, according to 
the investigator, that Gordon had borrowed 
as trustee of shares held by other members. 
Gordon is said to have claimed that he pur- 
chased these shares outright but did not 
change the titles. The District Attorney’s 
office maintains that Gordon did not buy 
these shares but used them without the 
consent or knowledge of the owners, forging 
signatures. The investigators claimed that 
Gordon used “dead shares,” that is, shares 
on which he knew the owners would not 
borrow, on which he borrowed for himself. 

The auditor found about $200,000 missing 
from the treasury. 








of Domestic Jewelry to Foreign 
Countries During the Month 
of September 


WasuHinctTon, D. C., Nov. 12.—The total 
value of domestic jewelry shipped to foreign 
countries during the month of September was 
reported by the Bureau of Foreign and 
Domestic Commerce to have been $71,453, 
Canada as usual taking over half of the 
total, shipments to this country amounting 
to $36,834. Our next largest customer was 
the United Kingdom that took jewelry worth 
$9,178 and the third Brazil, to which we sent 
shipments worth $6,785. 

The full list of countries and the amounts 
sent to each are given as follows: 


Export 


Countrics Value 
UN 80x Shaina: bso eis oe Seana hnd.s oes $20 
MN es TE ais a ie:dre 6 ohaene nolo e-oreerenwers 130 
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CO EN Peer eee re Ce eT Te Tee ee 396 
TRUEINE: 655.5.5:46 6c see ae tnouee cendedes 124 
POMBE 6 eGisic cece dere dncieneeceewe Rees 90 
Ss oars aaa dow do BSNL ees dee OOS 684 
Se REDO! os 55 cade weneetee eK ere 9,178 
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TAKES HIS OWN LIFE 


William A. Rennie, Laconia, N. H., Said to 
Have Used Cyanide of Potassium to 
Commit Suicide 
Boston, Mass., Nov. 12.—William A. 
Rennie, Laconia, N. H., committed suicide 
in his store yesterday. He sent his clerk, 
Myer J. Kassmer, out to get some ciga- 
rettes and when the latter returned in three 
or four minutes Rennie was unconscious in 
his chair. He was rushed to the hospital, 

where he died in a few minutes. 

It is supposed that Mr. Rennie, who was 
despondent, took cyanide of potassium. A 
note was found on the desk which read: 
“I give my store to Philip and Kassmer.” 

Mr. Rennie served in the British army 
during the World War. He came from 
Scotland after the war to this country and 
was for a short time at Miami, Fla., and 
then started in business in Laconia, where 
he was associated with his brother, Philip. 

Mr. Rennie was well known in Boston 
and greatly respected. His death is a shock 
to all who knew him. 











FIRE IN JEWELRY STORE 


Frank Schulter, Philadelphia, Pa., Suffers 
Loss of About $10,000, Partly Covered 
By Insurance 

PHILADELPHIA, Pa., Nov. 15.—Fire, said 
to have been caused by an alcohol burner 
used in soldering work destroyed the base- 
ment and first floor of the jewelry store oc- 
cupied by Frank Schuler at 4522 Frankford 
Ave. 

Mr. Schuler was absent from the store at 
the time and the flames were seen in the 
basement by a passer-by who notified a 
policeman. Before firemen arrived the blaze 
had spread to the first floor store and they: 
had a hard fight to prevent it sweeping the 
second and third floors which are occupied 
by Mr. Schuler and his family. 

Mr. Schuler estimates his loss at more 
than $10,000, partially covered by insurance. 
So rapid was the spread of the flames that a 
large part of the jewelry was destroyed or 
ruined. 











Abbott’s is the name of a new store tc. 
be opened about Nov. 18 at Haverhill, Mass. 
The proprietors of the store are Benjamin 
Jacobs and Henry Abrams. The store is 
85 feet deep and 20 feet wide. It is located 
in the heart of the business district. 
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Watch Statistics 





September Import Figures Show Shipments of $1,384,945 as Against Exports of 
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Nat Ullman, Donald E. Drukenmiller, J. W. 
Boone, Henry Muench, Myron E. Freeman, 
E. A. Morgan, Claude S. Bennett, J. J. 
Bookout, G. T. McCurdy, John Scheer, Fred 
Scheer, J. F. Creel, A. M. Bolding, L. M. 





jewels, etc., of $145,888. 

Against the above, we exported watches to 
the value of $132,471, of which those with- 
out jewels amounted to $38,921 and those 
with jewels, $93,550. At the same time, we 
exported parts of watches valued at $66,454, 
making a total of $198,925. 

For watches without jewels, Australia was 
our best customer, taking shipments valued 
at $18,420, the United Kingdom coming next 
with shipments of $13,287, while of the 
watches with jewels, the largest amount 
($24,886) was shipped to the Philippine 
Islands, the next largest, ($23,420) to British 
South Africa, and the third largest, ($18,- 
679) to Australia. Mexico was also a good 
customer for jewelled watches, taking ship- 
ments during the month of $11,266, 

The full list of countries and the amounts 
sent to each are given by the Department 
of Commerce as follows: 
































Temporary Injunction Obtained Against City 
of Atlanta and a Number of Retail 
Jewelers by Two Auctioneers 


ATLANTA, Ga., Nov. 10.—A temporary in- 
junction restraining the city of Atlanta and 
approximately 25 retail jewelers from taking 
steps to prosecute Benjamin Clein and 
Michael Ellman, jewelry auctioneers, for 
selling their wares after six o’clock in the 
evening in violation of an ordinance recently 
passed by the city council has just been 
granted by Judge Edgar E. Pomeroy in 
the Fulton Superior Court. 

The proceedings were filed by W. Paul 
Carpenter, attorney for Clein and Ellman, 
and were directed against the City of At- 
lanta and the following retail jewelers: 








DOMESTIC EXPORTS AND IMPORTS OF WATCHES AND PARTS FROM AND INTO THE 


UNITED STATES, 


BY COUNTRIES. 
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$132,471—Switzerland Continues to Dominate the Market Durham, Richard C. Schueider, Rudolf 
WasuincTon, D. C., Nov. 15.—Importa- Cases Jewels, 
tions of watches and parts of watches into : dials and for watches 
this country during the month of September eee = wie ms — rd panes o— 
amounted in value to $1,384,945 according IMPORTS : Wecichwns - ae Ca 
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watches amounting to $1,051,193, cases, dials 
and parts amounting to $145,259 and watch 
FIGHT NEW ORDINANCE Schneider, Ernest B. Durham, Abraham 


Holzman, Emma Holzman, J. Oren Daniel. 
William Dodson, Israel H. Silverman, and 
George Daniel. The list includes most of 
the prominent retail jewelers in the city. 

The petition of Clein and Ellman avers 
that the defendant jewelers are members of 
the ‘Atlanta Retail Jewelers’ Association and 
that they have conspired together for more 
than two years for the purpose of driving 
the petitioners out of Atlanta. The petition 
charges that the defendants paid large sums 
of money to secure the framing of a bill 
and in lobbying during the last session of 
the Georgia legislature to secure its passage, 
which was detrimental to the jewelry auc- 
tioneers’ trade. With the Christmas season 
near at hand, during which time trade in the 
jewelry line will be brisk, the petition alleges 
that the retail jewelers have conspired to set 
on foot plans for securing prohibitive legis- 
lation by the municipal council in the hope 
that large Christmas profits will be taken 
in by the retail jewelers and that the 
auctioneers will not get a chance at the 
profits. And finally, the petition alleges that 
the ordinance deals with matters over which 
the city council has no control; that the 
ordinance is unconstitutional, discriminatory 
and unreasonable, and that there is no law 
prohibiting the sale of goods at night. 

Judge Pomeroy has ordered the defendants 
to show cause why a permanent injunction 
should not be granted, and has set Nov. 13 
as the date on which the hearing will be 
held. 

Before the measure was passed by the city 
council, its constitutionality was carefully 
gone into by the city attorneys, and it is 
not believed that the ordinance, which pro- 
vides that no jewelry can be auctioned off in 
Atlanta between the hours of six p. M. and 
six A. M., will be nullified by the court. Lo- 
cal jewelers are gratified that an early hear- 
ing has been set for the case, and predict 
that the injunction will be set aside and the 
ordinance enforced as passed. And as eve- 
ning auction sales are generally conceded to 
be most injurious to the business of the 
legitimate jeweler, the upholding of this 
ordinance in Atlanta will go a long way 
toward ridding the trade of this particular 
nuisance. 








B. Harton has opened a jewelry store 
at 1120 N. 8th St., Sheboygan, Wis. 
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GEMS OF FASCINATION 


More precious than any other 
article of adornment to a man ts his 


STAR SAPPHIRE RING 


The Gift to Her Fiance 


LOUIS N. MARX 
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FIGHT AGAINST AUCTIONS 





Better Business Bureau Takes Steps to Have 
Philadelphia Ordinance Enforced 


PHILADELPHIA, Pa., Nov. 15.—The many 
retail jewelers here who have been wonder- 
ing when the auction ordinance adopted by 
City Council last Spring is to be enforced 
may have some good news handed to them 
within a week or two, for failing action by 
the police, the Better Business Bureau has 
stepped into the breach. At present -there 
gre a dozen or more of so-called jewelry 
auctions in full blast on Market and other 
down-town shopping streets with “barkers,” 
“cappers,” “air bids” and “jam sales” going 
on with no interference from the Depart- 
ment of Public Safety. . 

A number of complaints from bidders who 
claim they have been swindled in one way or 
another have been received by the Bureau. 
Jewelers, who are members of the Bureau, 
have protested at the apparent inactivity of 
the police and officials of the Bureau took 
the matter up last week with Director of 
Public Safety Elliott. According fo these 
officials, he had a number of alibis for failure 
to enforce the ordinance, one being the heavy 
strain on the police force due to Sesqui and 
other parades while prohibition enforcement 
also took much of their time. However, he 
promised action within a few days, after ad- 
mitting that the police also had received 
many complaints about the operations of the 
“auctioneers.” 

The Bureau has had its agents frequenting 
these “auctions” and they reported that man- 
agers of the majority of them are shrewd 
enough to avoid* prosecution for misreprg- 
senting their goods. In fact they do not 
represent the value of any article they put 
up, merely calling attention of the spectators 
to it but keeping the bidding up to as high 
a figure as possible. If they do not get the 
amount they want, the article is knocked 
down to a “capper” and goes on sale again 
at the first opportunity. 

Most of the complaints received by the 
Better Business Bureau recently have related 
to the so-called “jam sales,” in which the 
auctioneer holds up an attractive-looking 
box, inside of which he tells the crowd at- 
tracted by the barker, is jewelry or another 
article of great value for which a bid as 
low as one cent can be made. The credulous 
bidder puts up his penny which of course is 
“seen and raised” at once by a “capper,” the 
process continuing until perhaps $10 has 
been reached. The “lucky” bidder is con- 
gratulated by the auctioneer but in some 
cases advised not to open the box until 
he gets home as too much envy might be 
aroused among the unsuccessful bidders were 
he to display his “luck” in the store. 
Strange as it may seem, many swallow this 
and take the box home and open it to find a 
small bottle of cheap perfume, a pen and 
pencil set or similar articles, all far below 
the worth of the amount bid. 

Sales to “cappers” are frequent, really 
valuable watches, rings and other pieces of 
Jewelry being knocked down to them at 
absurdly low prices and shown proudly to the 
others in the store to arouse their bidding 
instincts. 

The red auction flag and the voices of the 
barkers are still able to draw hundreds of 
Persons into these stores and the blatant 
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tones of the auctioneers are offensive to the 
Market Street Business. Men’s Association, 
which is co-operating with the Better Busi- 
ness Bureau in attempting to eliminate the 
nuisance. 

The latter organization, which has an in- 
creasingly large membership of retail mer- 
chants, has mapped out its own plan of cam- 
paign, if Director Elliott fails to keep his 
promise to enforce the auction ordinance 
within the time he himself specified. The 
chief weapon of the Bureau will be publicity 
and it has several measures up its sleeve 
which it is believed will be efficacious 
against the auctioneers. 

Another campaign planned by the Bureau 
is to compel jewelers of a certain kind here 
to be more circumspect in their newspaper 
advertising. Many complaints have been re- 
ceived from persons who have purchased dia- 
mond mounted rings at these places that the 
size of the stones was far short of those 
pictured in the advertisements. The Bureau 
will throw the weight of its influence to in- 
duce these merchants to see that illustration 
of these stones are of the exact size of the 
diamond. If this fails the newspapers will 
be asked to bar their columns to such adver- 
tisers and as all the newspapers here are 
members of the Bureau, it is believed the 
request will be granted. 

Many adjustments of troubles between re- 
tail jewelers have been made by the Bureau 
and its influence is extending steadily in the 
business here. 








Burglars Get Jewelry Valued at $1,000 from 
Hudson, N. Y. Store 


Hupson, N. Y., Nov. 13.—Burglars got 
away with $1,000 worth of stock from the 
jewelry store of Louis Maratskey on War- 
ren St., Friday night, as he found when he 
checked up the stock after Police Officer 
Hart found the door wide open at 5 o’clock 
in the morning. 

All the goods taken were removed from 
one of the show windows, except the watch 
cases. Mr. Maratskey says that 28 military 
watches, a dozen ladies’ wrist watches and 
nine empty watch cases were stolen. 

The police found that entrance had been 
gained by the use of a key and when the 
proprietor’s key was tried upon the door, 
it failed to work, indicated that the lock 
had been tampered with. One of the plate 
glass windows was scratched with a glass 
cutter. Patrolman Hart says that the door 
was locked on his 4 o’clock round. 

The burglary, it is thought, may have 
some connection with a similar one Thurs- 
day morning in the store of Kane Co., Inc.. 
Troy, where jewelry valued at several 
hundred dollars were taken, and the burglary 
of Fasold’s jewelry store Friday in Albany, 
where $1,000 worth of jewels were taken. 
The show windows of these two stores were 
broken. All but two watches were taken 
from the Kane store. 








John D. Rowland, formerly Missoula, 
Mont., jeweler, died at his home in Orlando, 
Fla., Nov. 1. Mr. Rowland was for. 30 
years in the pewelry business in Missoula 
but, following ill health, went from there 
to Florida about four years ago.. He was 
about 64 years of age and was 4 member 
of Missoula Lodge No. 13 A. F. & A. M. 


69 
AGAINST PAROLE SYSTEM 





Pennsylvania Jewelers to Air Grievances 
. * Before State Commission 


PHILADELPHIA, Pa., Nov. 15.—Philadel- 
phia and Pennsylvania jewelers who have 
been for several years victims of the present 
so-called parole system by which a number 
of jewelry bandits and other dangerous 
criminals have been turned loose to prey on 
them again after serving a small portion of 
their sentences will have an opportunity to 
air their grievances against the system at a 
meeting called by the State Parole Commis- 
sion in this city, this week. The commis- 
sioners were appointed by Governor Pinchot, 
following creation of the body by the 1925 
Legislature and it is to hold several sessions 
in various parts of the State to get the 
views of the public on proposed: changes in 
the parole law. 

Frank L. Davis, president of the Pennsyl- 
vania Retail Jewelers’ Association and other 
officials of that body are planning to appear 
before the commission and protest against 
the system which makes it possible for con- 
victs to be released after having served less 
than their minimum sentence. It is expected 
they also will advocate the repeal of the 
Ludlow law which provides that the mini- 
mum sentence of a prisoner sent to a peni- 
tentiary shall not be more than one-half of 
the maximum penalty imposed. Under this 
act if a prisoner is sentenced to five years, 
the minimum cannot be more than two and 
one-half years and this law has been de- 
nounced by scores of judges and prosecuting 
attorneys all over the State. 

It is expected the jewelers will use as an 
example before the commission the now cele- 
brated MacQueen jewel robbery case in 
which the store of S. A. MacQueen, at 1723 
Walnut St., was held up by three armed 
thugs, two of whom were captured and 
sentenced to long. prison terms. The third 
man. got away with the loot and was shot 
later in Ohio while committing a robbery. 
The loot, amounting to more than $12,000, 
never was recovered. Of the two men sen- 
tenced, one was paroled after serving a little 
more than four years of a 10-year term and 
the other was released after serving a trifle 
more than three years. 

State Representative Philip Sterling, 
chairman of the commission, is anxious to 
have a full expression of public sentiment 
upon the parole question. He says he 
realizes that abuse of the system has 
brought it into disfavor and that the com- 
mission is seeking views so it can frame 
a law that will protect the public and aid 
the prisoner who shows signs of willingness 
to reform.” 

“Abuse of paroles,” said Mr. Sterling,” has 
mainly been in convicts obtaining their free- 
dom by good conduct or in a more or less 
automatic manner at the expiration of their 
minimum sentence and ultimately returning 
to their criminal habits,” 

The commission also is studying the parole 
laws and systems of other States in an effort 
to get the best thought on the subject in 
framing the law to be presented to the 1927 
Legislature. 








E. W. Meister has opened a jewelry busi- 
ness at 105 S. Fifth Ave., Melrose Park, 
Til. . 
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Diamond Cutter and Importer 
For the Wholesale Trade 


Office and Factory 


64 West 48th Street 
Telephone New York 























_ANSEN & COMPANY, INC. 
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| Making Headway in War Against Bandits 











Chicago Jewelers’ Association Outlines Its Work Against Crime in Letters 
Sent Out to Subscribers to Its Protection Fund 














Cuicaco, Nov. 12.—The work of the Good 
and Welfare Committee of the Chicago 
Jewelers’ Association in fighting the criminal 
element here and in co-operating with the 
State’s Attorney’s Office, with the police 
authorities, and with other organizations, in 
bringing various criminals to justice, has 
become unanimously recognized and the sub- 
ject of favorable comment among the public 
as well as in trade circles. The committee 
has spent a large amount of money not only 
in legal fees but in rewards and for the pur- 
pose of obtaining evidence and those who 
have subscribed to the fund for this purpose 
express universal satisfaction at the results 
obtained from the money expended. 

Today, the association in a letter sent out 
to the subscribers, explains somewhat briefly 
the work that has been accomplished and 
states that in a short time a meeting of the 
subscribers will be called, at which its work 
will be described in detail. The letter reads 
as follows: 


Curicaco, Nov. 12, 1926. 
To Our SusscriseErs: 

“You have no doubt read the sensational head- 
lines in the newspapers, broadcasting the fact that 
indictments were voted by the Grand Jury against 
a band of criminals, who have confessed to several 
of the big jewelry hold-up jobs in Chicago, and 
who have implicated others as fences and tipsters, 
in connection with robberies in which the loot 
aggregated almost one-half million dollars. 

“Your Committee has been co-operating with the 
Pinkerton’s and the Detective Detail, consisting of 
Sergeants Knowles, Quilter, Lieut. Carr and the 
Chicago Crime Commission, during the past five 
weeks, during which time, various clues were run 
to earth, with trails leading throughout half of the 
United States. We are in the fight to a finish, and 
will continue to throw our forces into the combat 
until we have succeeded in again restoring the 
feeling of undisturbed protection, to which our in- 
adusiry was accustomed, prior to the crime wave 
that centered the attack upon us. 

“It is our purpose at an early date, to call our 
subscribers together, and outline to them the wonder- 
ful work that has been done, the results obtained, 
as well as our plans for the future. The payment 
of rewards, advance of expenses for detectives, 
attcrneys’ fees and a great many disbursements, 
necessarily incurred in connection with the many 
cases which vour Committee has been following, has 
greatly depleted the available resources of our 
fighting fund. We accordingly find it necessary to 
request our subscribers to send us the second annual 
payment due under their three-year pledge. 

“The results that we have accomplished in the 
first year of our activity, have greatly encouraged 
us in our determination “to carry on” and to com- 
pletely vanquish the jewelry trade crocks. in order 
to dc that, we must continue to receive your “sus- 
tained interest.” Without it, all of the good work 
that has been accomplished to date, will be for 
naught. 

_ Authorities are agreed that our activities in this 
city have been the means cf not only saving the 
Jewelry trade in Chicage during the past year untold 
thousands in preventing and frustrating contemplated 
hold-ups and robberies, but we have caused to be 
imprisoned or have driven from Chicago, a large 
clement of hardened crooks, who were constantly 
preying upon our industry. The Underworld has 
taken due nctice of the fact that the jewelers will 
no longer tolerate their assaults. We are told that 
the crocks have passed on the information that it is 
a great hazard to hold up or rob a jeweler, while 
our Geod and Welfare Committee is on the job. 

The State’s Attorney’s Office and the Police De- 
Partment continue tc give us their wholehearted 
co-operation and support and if we are provided 
with necessary and svfficient funds, our complete 
objectives should be accomplished. 


“We therefore trust that you will promptly send 
us your second annual sukscripticn, and we hepe 
that a great many of ovr subscribers will increase 
the amount of their subscription, and secure other 
subscribers to the fund. 

“The amount of your subscription is $ 

Yeurs very truly, 
Goop anD WELFARE COMMITTEE, 
Altert L. Ellbogen, Chairman. 
Wm. F. Juergens, Sr. 
Fred Mayer 
Geo. I. Engelhard 
Sidney Y. Ball 
Ex Cficio. 
Goldman, Allshouse & Healy 
Counsel 


Frank Milhening 
JT. M. Brande 
Wm. Schlossman 





Report in Chicago That Indictments Have 
Been Found Against Jeweler Charged 
with Receiving Proceeds of 
Robberies 
Cuicaco, Nov. 11.—It was reported today 
that three true bills were voted by the 
Grand Jury yesterday charging Max Levy 
with receiving property stolen by the ring of 
gem thieves who recently confessed the 
jewelry robberies of over $500,000. Mr. 
Levy was arrested recently after a search of 
his office revealed diamonds and mountings 
identified by some of the victims of the 
thieves. At his preliminary hearing on Nov. 

4, the case was adjourned until Nov. 19. 

The first true bill charges Levy received 
platinum mountings taken in the robbery of 
Fred’k. M. Gottlieb, in July, 1925; the 
second charge grows out of property taken 
from Norman Kadison at the Palmer 
House last September ; the third is a charge 
of conspiracy to conceal stolen property. 
Lawrence Ghere and Arthur McCelland, the 
men who confessed to the actual robberies, 
are named with Levy in the last indictment. 

From a confidential source it is learned 
that Levy’s troubles were increased during 
the past week when an investigation of his 
income tax was instituted by the Federal 
Government. It is reported that Levy has 
not made an income tax report in the past 
several years. 

At the same time the investigation was 
started in the Levy case one was also started 
into the affairs of Maurice Levinson, who 
is also reported to have forgotten about 
filing an income tax report in any one of 
the past several years. 

Herman “Prince” Nowicki, who was 
indicted by the Grand Jury at the time 
Ghere, McClelland, Victor and Levinson 
were indicted, and the only one not appre- 
hended at the time surrendered last week 
to the sheriff and is now at liberty under 
$20,000 bonds. 


ee 








The executive committee of the Kansas 
Retail Jewelers’ Association, meeting at the 
Hotel Jayhawk, Topeka, Kans., recently, 
selected Topeka as the convention city of 
the association for 1927. The dates for the 
convention have not been definitely fixed, 
according to John A. Davis, vice president, 
but it will be about the last week in April 
or the first week in May. The convention 
is usually attended by about 350 people. 
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BANDITS ROB PAWNSHOP 


Four Gunmen Bind and Gag New York 
Pawnbroker and His Clerk and Obtain 
Loot Worth Over $10,000 


Shortly after 8 o’clock last Thursday eve- 
ning, Isidor Wiesenfeld was preparing to 
close his pawnshop at 859 Eighth Ave., New 
York, when four bandits walked in and after 
overcoming the proprietor and the clerk, rob- 
bed the place of jewelry worth between $10,- 
000 and $15,000. The victims were bound 
hand and foot with rope and adhesive tape 
was placed over their mouths. As a result 
it was sometime before they were able to 
give an alarm. 

Both Mr. Wiesenfeld and his clerk, Ben- 
jamin Horowitz, were removing goods from 
the show window when a man walked into 
the place. The stranger laid a pawn ticket 
on the counter which Mr. Wiesenfeld saw 
called for a watch. He started toward the 
safe in the rear of the store and as he 
did so, three other men entered. The pro- 
prietor paid no attention to the men and 
continued toward the safe where he took out 
the watch. 

As he came back to the counter, the four 
men holding revolvers in their hands, com- 
manded Mr. Wiesenfeld and his clerk to 
walk to a back room where they were forced 
to lie on the floor and were bound and 
gagged. Clothing was then thrown over 
them and they were left lying in this con- 
dition while the thieves looted the safe. 

After hearing the door slam, the victims 
concluded that the thieves had gone. They 
then struggled and finally were able to get 
the tape from their mouths. Mr. Horowitz 
tore away the rope which bound the pro- 
prietor’s hands, with his teeth and in a few 
moments, the victims were free. They then 
gave the alarm. Mr. Wiesenfeld’s loss is 
covered by insurance. 











CAUGHT ROBBING A STORE 





Youth Attempts to Loot New York Jewelry 
Store but Policeman 
Gets Him 

While attempting to burglarize the jewelry 
store of E. Weiss, 17 Second Ave., New 
York, early last Wednesday morning, a youth 
giving his name as Dominick Battaglia, of 
Brooklyn was arrested by Detective Herman 
Meyers of the 5th St. Station. The prisoner, 
when searched, according to the police was 
in possession of 14 watches worth $250, 

Detective Meyers was passing the jewelry 
store early Wednesday morning when he no- 
ticed a man moving from the front door to- 
ward the rear of the store. A box in front 
of the door and an opened transom indicated 
how the thief had gained entrance. 

As the intruder opened one of the 
show cases and began removing watches 
from the display, the detective rapped on 
the glass door with the muzzle of his revol- 
ver and commanded the youth to come out. 
When the burglar refused, the officer fired 
one shot and after this the young man lost 
no time in obeying his command. He climbed 
through the transom and surrendered. 








The Brinkley Jewelry Co. has opened a 
store at Cotton Plant, Ark. 
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ESTABLISHED 1898 


LOUIS FELDENHEIMER 


MARQUISE AND OTHER FANCY SHAPED 
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STAR SAPPHIRES 
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STAR RUBIES 


Continuous Shipments of Rare Stones 
and Gems from India 
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Robber Shot in Attempt to Rob Broadway Jewelry Store 





Young Bandit, Outwitted by Clerk, Is Hit by a Bullet of Policeman After 
Passerby Throws Him to the Street—Policeman Shot During the Battle 




















A brazen attempt to rob the jewelry store 
of Henry Silberfeld, 1395 Broadway, located 
at one of the busiest points in New York 
and only a few blocks from the hustle and 
bustle of Times Square, proved disastrous 
last Saturday morning when the bandit was 
mortally wounded and a policeman and pass- 
erby were struck with flying bullets. A quick 
thinking and level headed salesman saved 
the jeweler thousands of dollars and his ac- 
tion resulted in the capture of a hold-up 
man whom the police believe was implicated 
recently in the robbery of a haberdashery 
store. 

The bandit, who says he is Benjamin 
Grogan, 22 years old, was shot in the ab- 
domen and will probably die, while Patrol- 
man Thomas Lorrigan of Traffic squad A, 
was shot in the right side by the gunman. 
Rudolph Beck, a pedestrian, was hit on 
the knee by a bullet from a policeman’s 
gun. David Jacoby, a salesman in the jewelry 
store is the man who saved his employer’s 
stock and in doing so merely had a piece 
of cloth flecked from his coat by a bullet 
fired by the bandit. 

About 9.30 o’clock on Saturday morning 
Mr. Jacoby was assisting Henry H. Hoff- 
man, manager, in arranging the stock dis- 
play. The front door was locked, a custom 
with the concern since the epidemic of hold- 
ups several years ago, but it was occasionally 
opened by Gilbert Miller a negro porter 
who had to go outside at intervals. 

On one of these trips outside -the porter 
noticed a man pass him and walk into the 
store. The porter thinking the man was 
a customer paid no more attention. Walk- 
ing to the counter the stranger asked for 
cigarette cases and in a few moments Mr. 
Hoffman produced a selection of these ar- 
ticles. 

The man looked at the cases casually 
and with no apparent interest and then 
suddenly pulled a gun from his pocket. Mr. 
Jacoby who had returned to Mr. Hoffman’s 
side after locking the front door, was also 
covered and asked where the best goods 
were kept. The bandit was told in the rear 
room and accordingly he ordered his victims 
to the back of the store. In reality the con- 
cern’s finest stock is kept in a safe near the 
front of the store. 

The thief then commanded Mr. Jacoby 
to get a box and to fill it with jewelry. As 
they were doing so, a knock sounded on the 
front door. It was Miller, the porter, re- 
turning, but the police believe the thug 
thought it was one of the two companions 
who, they are convinced, were aiding him 
in his crime. The armed man hesitated for 
an instant and then, as Miller rattled the 
door impatiently, ordered Mr. Jacoby to let 
the man in but not to go out himself, 


The salesman walked to the door and un- 
locked it as the thug stood in the entrance 
to the rear room and kept him covered with 
the pistol. Mr. Jacoby took his key out 
of the inside of the lock and placed it in 
the outside keyhole as if he were about to 


lock the door from outside the store. 

Then Mr. Jacoby slipped through the half- 
opened door and ran north, calling loudly for 
help. As he darted out of the doorway the 
hold-up man fired and the bullet crashing 
through the glass of the door flicked a speck 
of cloth from the right shoulder of the 
salesman’s coat but did not wound him. 

Almost instantly the bandit reached the 
front door and was out on the street in 
pursuit of the salesman. As he -left the 
store Mr. Miller pressed a button which 
started a siren outside, into action. Mr. 
Jacoby crossed the street all the while shout- 
ing an alarm. 

Patrolman Thomas Lorrigan of Traffic 
squad A, was directing traffic at 39th St. 
and Broadway. He ran toward the gun- 
man, but before he reached him the latter 
had been brought headlong to the pavement 
by Rudolph Beck, of Quincy St., Brooklyn, 
who spilled him with a diving tackle. 

The gunman, however, fought desperately. 
A bullet from his pistol wounded Lorrigan 
in the right side before he could reach the 
struggling men and use his own pistol. The 
patrolman dropped to the pavement and 
Beck exerted all of his strength in an effort 
to keep from being shot. 

Patrolman Robert Wood of the W. 30th 
St. Station, who had been on duty not far 
away, ran up with drawn pitsol. He had 
seen Beck and the gunman come down to- 
gether, but thought they had collided while 
both were fleeing from the hold-up. Wood 
fired and the builet wounded Beck slightly 
in the right kneecap and then inflicted a 
critical wound on the gunman, striking him 
in the abdomen. 

The three wounded were carried into the 
Casino Theatre lobby, where the gunman 
told the police that he was Benjamin Grogan, 
22 years old, of 303 E. 33rd St. 

Lorrigan and Beck went home after their 
wounds were dressed while Grogan was 
placed in the prisoners’ ward. He is ex- 
pected to die. He teld Inspector Coughlin 
that he was alone in attempting the crime 
and had bought his pistol in New Jersey. 
The police think he had at least two ac- 
complices as lookouts. 

Mr. Jacoby returned to the store and 
continued his duties behind the counter. 








Death of John T. Moye 

Datias, Tex., Nov. 11—John T. Moye, 
Dallas jeweler for 39 years, died Monday at 
his residence at 5936 Bryan Parkway, and 
was buried Wednesday afternoon, following 
funeral services at the home, with Dr. Carl 
C. Gregory, pastor of the First Methodist 
Church, officiating. 

He was a member of the firm of Louie 
and J. T. Moye, 1525 Elm St. 

He leaves the widow, two sons, L. Moye 
and J. C. Moye, and a daughter, Mrs. A. D. 
Schrimpf, all of Dallas. 








Max B. Gardner, San Francisco, has 
moved to San Rafael, Cal. 
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BURGLARS GET $38,000 





Detectives Still Hunting for Men Who 
Robbed Safe of Springfield, IIl., 
Diamond Concern 
SPRINGFIELD, IIl., Nov. 10.—The Pinkerton 
detectives from the St. Louis agency of the 
company are still working on the robbery 
of the W. N. Sutton Diamond Co., in the 
Reich building, a short time ago, which re- 
sulted in the thieves getting away with loot 
estimated at about $38,000. No one has as 
yet been apprehended for the crime but the 
detectives who are working on behalf of the 
Jewelers Security Alliance are checking up 
on all clews that may lead either to the 
identity of the burglars or the recovery of 

the stolen property. 

The robbery occured sometime between 
6 p. M., Oct. 23, and 9 a. M., of the follow- 
ing morning, the thieves having entered the 
quarters of the jewelry company by break- 
ing a glass. Investigation by the detectives 
show that the burglars knocked off the lock 
of Mr. Sutton’s safe and then blew it with 
nitro-glycerine. To set off the explosive 
they used a wire which was connected with 
the light socket. The thieves took no 
watches or other merchandise, their loot 
consisting solely of the diamond stock of 
the proprietor as well as his wife’s personal 
jewelry which was in the safe at the time. 








HELD UP AND ROBBED 





Veteran Detroit Retail Jeweler Bound by 
Bandits Who Escape with Loot 
Worth $4,000 
Detroit, Mich. Nov. 13—D. H. Cun- 
ningham, retail jeweler, 69 years old, was 
held up in his shop at 403 Hodges building 
on a recent morning and robbed of jewelry 

estimated worth about $4,000. 

One of the bandits, both of whom were 
young, had appeared at the shop several 
times previous to the hold-up inquiring 
about three-stone diamond rings. At the 
time of the robbery he came with a com- 
panion and announced that he was ready to 
make a purchase. He asked at the same 
time for permission to use the telephone, 
and Cunningham led him into a rear room 
where it is located. The other bandit fol- 
lowed and drew a pistol. Cunningham’s 
hands were then tied behind his back with 
wire and he was ordered to remain quiet. 

Then from the showcase the robbers took 
13 diamond rings, five watches, and 14 
women’s wrist watches. About $2,000 worth 
of diamond rings lay on a work bench but 
these were overlooked. After gathering up 
the loot the bandits fled down the stairway, 
passing two porters on the way. They 
had gone up by the elevator, and at the 
time the operator had regarded them with 
suspicion. The door of Cunningham’s shop 
is opposite the elevator shaft and a few 
minutes after the bandits arrived, the op- 
erator noticed that it was closed. He tried 
it and found it securely fastened. The lock 
had been stuffed with a gummy substance so 
it could not be operated. 

The elevator operator then called the 
police and the officers broke the glass in 
the door, unscrewed the lock and released 
the jeweler. None of the merchandise taken 
was insured, it is stated. 
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Russian Crown Jewels Again in Limelight 








Associated Press Reports Purchase of Many Well Known Imperial Treasures 
by Gem Dealer of New York and London Who Will Bring Them 
Here for Sale but Partner Denies They Are Coming 

















The Crown Jewels of Russia are again 
in the public eye for according to an Asso- 
ciated Press dispatch from Moscow, pub- 
lished in the American newspapers Monday, 
a number of these jewels including what 
is described as the “Nuptial Crown” of 
Catherine the Great have been purchased by 
a diamond dealer for sale to the public. 

Speaking of the crown the dispatch says 
that this famous ornament and others of the 
collection of Russian crown jewels now are 
on the way to New York, having been pur- 
chased from the Soviet Government by Nor- 
man G. Weisz, diamond merchant of New 
York and London. The price paid for the 
crown has not been made public. 

The “nuptial crown,” as it is described, 
to distinguish it from the great imperial 
coronation crown used by all the Russian 
sovereigns since Catherine’s time, was worn 
by Russia’s gayest and most beautiful Em- 
press when she married Peter III. in 1745. 
It contains 1,520 diamonds and is surmounted 
by a superb cross of huge jewels. The dis- 
patch says it is valued at $52,000,000 but this 
is evidently a mistake. 

The story goes on to say that, unique 
among the items purchased by Mr. Weisz, 
is a baby’s rattle of solid gold and ivory, 
which was used by the late Czar in his baby- 
hood. This imperial toy is valued at $5,000. 
At one end of the rattle is a round of ivory, 
with which the Prince rubbed his royal 
gums; the other end terminates in a whistle. 

The dispatch continues: “Another article 
of exceptional historical interest is a dia- 
mond-studded three-edged sword which be- 
longed to Paul I, the “mad monarch,” who 
was assassinated in 1801. The hilt of the 
sword is a massive affair of silver, set with 
1,000 diamonds of the first water and ancient 
cutting. 

“The sword was used by Paul in all his 
reviews of the Russian troops, it being the 
practice to single out whole regiments with 
this sword for Siberian exile if they failed 
to gratify his caprices. 

“There is also a hat of pure gold em- 
bellished with diamonds, rubies and emeralds, 
intended for Paul’s pet monkey. Other gems 
include several Easter eggs of gold and dia- 
monds, which the late Empress Alexandra 
once presented to her royal husband. 

“A gold and diamond snuffbox used by 
Empress Elizabeth, daughter of Peter the 
Great, is done in Louis XV style and con- 
tains many diamonds. This regal gem is 
covered with diamonds encased in gold on 
blood-colored jasper. It is valued at $15,000. 

“Among the jewels which are going to 
America is a magnificent bodice ornament 
worn by Catherine the Great at her corona- 
tion in 1762, consisting of huge clusters of 
many-hued Brazilian diamonds, Indian emer- 
alds and other stones. 

“All these gems are soon to be placed on 
the American market. If there is no Amer- 
ican woman rich enough to purchase Cath- 


erine’s crown and the other gems, Mr. Weisz 
intends to sell the stones separately. 

“The Soviet Government still has more 
than $200,000,000 worth of imperial jewels 
which it intends to turn into cash for plows, 
machinery, locomotives and other practical 
needs.” 

The cut of the snuff box herewith, is 
reproduced from THE JEWELERS’ CIRCULAR 
of Nov. 4, 1925, which contained an illustrated 
article on the Russian Crown Jewels in the 
form of a brief history of these gems as 
given by D. D. Ivanov, their former cus- 





JASPER SNUFFBOX SET WITH DIAMONDS, FROM 
THE RUSSIAN CROWN JEWELS 


todian, to a Russian magazine. Mr. Ivanov 
starts his description with the Big Crown 
thus : 

“The Big Czar Crown (illustrated in 
THE JEWELERS’ Circuar, Dec. 20, 1922) is 
distinguished by the great number of the 
stones as well as by the superb workman- 
ship of the mounting. It is, in fact, a whole 
mountain of splendid old stones. Each of 
them is a rare antiquity now. To gather 
and match all these stones it required in its 
time much endeavor, search and _ labor. 
Catherine I[ entrusted the job of making 
this crown to Posier, a Swiss jeweler at her 
court. He was a real artist, a good busi- 
nessman and everybody’s favorite. He bribed 
the court officials in order to get money due 
him for the Imperial orders. 

“Posier gave an unusual form to the 
crown. The crown is so big that it re- 
sembles an archbishop’s mitre. Foreigners, 
who saw the crown at the coronations, ex- 
plained its peculiar form by the fact that 
the Russian Czar was at the same time 
the head of the Russian Church. Yet the 
real origin of this form could be explained 
in a much simpler way. In the second half 
of the 18th century the fashion decreed that 
ladies’ hair should be done very high. It 
was such a great accumulation of hair, rib- 
bons, feathers, etc., that cotffeurs, while in 
the process of arranging the heads of their 
fair customers, had to step upon benches 
and ladders. High headgear was accord- 
ingly introduced, and Posier had to make 


75 


not only a crown for the Empress but. a 
gigantic diamond hat as well. 

“The crown looked very odd on the mas- 
culine heads of Emperors, successors of 
Catherine II. Her son, Paul I, tried to 
remedy the disadvantage by wearing the 
crown very much askew. When Czar Nich- 
olas the Last was about to be crowned, a 
cheap army leather band was installed inside 
of the great crown. The only collection 
of old Indian stones in the world on the 
outside and a penny fair-bargain inside,— 
such was this crown at the end of the 19th 
century !” 





Last March Rudolph Oblatt, a diamond 
dealer, 527 Fifth Ave., New York returned 
from Russia where he admitted he had gone 
to bid on the Russian crown jewels. On 
Monday Mr. Oblatt told a Jeweters’ Cir- 
CULAR reporter that the Soviet had just ac- 
cepted his bid on one of the two lots of 
jewels he had bid on. Mr. Oblatt’s partner 
in this deal is Norman Weisz of London 
and Paris. 

News that the jewels were on their way to 
the United States, asserted Mr. Oblatt, is 
wrong as no decision had been made just 
what will be done. Whether they will be 
brought here is still a question, according 
to Mr. Oblatt. 


Before returning to this country last 
March, Mr. Oblatt and his partner bid on 
two lots of the Russian crown jewels, a 
French group of merchants were successful 
in getting the first lot and after some months 
the Soviet agreed to accept Mr. Oblatt’s 
bid on the second lot. This lot, stated the 
New York diamond merchant, consists of 
a great deal more than was described in 
the news dispatches published here on Mon- 
day. Mr. Oblatt was emphatic in stating - 
that no other member of the trade, except 
Mr. Weisz was associated with him in this 
deal. He did admit though that he has out- ~ 
side financial backing. 

There is no legal obstacle to prevent the 
sale of the Russian crown jewels in the 
United States, according to an interview pub- 
lished yesterday in the New York . Times 
with Mr. Oblatt. 

The Russian Lawyers’ Association could 
not interfere with the sale here, he said, as 
he had ample authority for all the transac- 
tions involved. 

“Mr. Weisz is still in Moscow, where 
negotiations for the jewels were completed 
last Friday,” he said, “and we will give the 
matter careful consideration before bringing 
the jewels into this country. 

“If we did decide to place them on sale 
in the American market this would be a 
good chance for any one wishing to buy up 
the jewels to acquire them in their original 
settings, to present them to museums or use 
them for other purposes intact. 

“It would be very easy to dismantle the 
pieces in Europe and sell the individual gems 
as precious stones. In this case the identity 
of the pieces would be lost and there would 
be no further chance to obtain the jewels in 
their original settings. 

“This was done in a recent sale of some 
of the crown jewels amounting to $3,000,000, 
to save the 12 per cent French duty on 
mounted gems. Expert setters were brought 
to Moscow from Paris and the pieces were 
all destroyed. The gold was melted and the 
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unmounted jewels taken to France.” 

Mr. Oblatt also pointed out that Mr. Weisz 
was a British subject, intimating that if any 
litigation should arise it could be shown that 
he had bought them from a British subject 
and not from the Soviet Government. 

He told of his two visits in Moscow, in 
November a year ago and last March, when 
he was permitted by the Soviet officials to 
work among the jewels, appraising them, for 
five weeks. After choosing the pieces and 
gems he thought he could dispose of, he 
made the Government an offer, which was 
refused. Later his proposition was accepted, 
and Mr. Weiss completed the deal. 

Hundreds of trunks of royal gems still 
remained in the vaults of the Soviet 
Treasury Department, he said. The govern- 
ment makes up lots of the jewels and they 
must be bought in their entirety or not at 
all. 

Mr. Oblatt showed photographs of many 
pieces of the famous collection. One was a 
17th Century bouquet comprising different 
colored diamonds, white, pink, blue and 
yellow, with stems and leaves of emeralds. 
He described this as the most marvelous 
piece of jewelry he had ever seen. 

One diamond he showed of 80 carats could 
be used as a mirror. There was a pearl 
necklace, consisting of 26 pearls, weighing 
approximately 2,000 grains. 

J. J. Lisstzyn, Secretary of the Russian 
Lawyers’ Association in the United States, 
issued a statement from the clubrooms at 42 
W. 120th St., Monday night, saying the 
association stands ready to render every sup- 
port to the legal owners of the crown jewels 
in the protection of their rights. 

The crown jewels he describes as a part 
of the diamond fund of Russia, assembled by 
the Bolsheviki, which he calls confiscated 
property. Should any of this confiscated 
property be offered for sale here, Mr. 
Lisstzyn says, every purchaser should be 
told that he is buying stolen property. He 
adds : 

“We trust that the sense of justice of the 
American people will not allow the criminals 
of another country to sell openly and with- 
out punishment objects which have been 
stolen in Russia.” 

Mr. Lisstzyn said it was too early as 
yet to say what legal steps the association 
will take to stop the sale of the crown jewels 
should they be brought to the United States. 

In the issue of THE JEWELERS’ CIRCULAR 
of Feb. 17 of this year a story of the sale 
of the Russian crown jewels was published 
and attention was called at that time to the 
attitude of the Russian Lawyers’ Association. 
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Edison Abbott, who for some years has 
been associated with the jewelry business 
in Kokomo, Ind., and who since the Sum- 
mer of 1924 has been a partner in the 
Jewelry store at 113 W. Mulberry St., an- 
nounced that he has sold his interest in the 
business to Mr. and Mrs. C. E. Hodgen. 
Mrs. Hodgen has held the other half in the 
interest in the business. Some years ago, 
Mr. Abbott was a member of the Hodgen 
& Vent jewelry firm, which he left to take 
up insurance work for nearly five vears. He 
later opened a shop on E. Walnut St., which 
he operated for two years. He then traveled 
for the Hamilton Jewelry Co., until he took 
up the work at the present place of business 
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A CLEVER SWINDLE 


Young Man Offers Jewelers “Old Gold 
Coins” Which Prove to Be Gold 
Plated 

RICHMOND, “«Va., Nov. 12—A_ clever 
swindler, who had been at work in -this 
city, is now being held in the city jail await- 
ing trial. Thescheme that he used is a 
new one to the jewelry trade and of especial 
interest for that, reason. 

The swindler,;;a young man visited the 
store of the E. C. Meyer Jewelry Co., 3 
W. Broad.St., recently, and stated that he 
had some\feld gold to sell, producing what 
was apparently a Chinese coin or medallion 
made of high karat-gold. When asked what 
it was and.where he had obtained it, he said 
that it wasta Chinese coin and that he had 
bought it from a coin collector. It weighed 
exactly an ounce and tested better than 18 
karat gold. The concern purchased it for 
$7.50 cash. 

The following morning the E. C. Meyer 
Jewelry Co., had to send work to a local 
trade shop and it just’ happened that the 
jeweler in charge was asked if he knew any- 
thing about Chinese money. He paused and 
showed some that he had been making and 
asked Mr. Meyer if the coin which he had 
purchased looked like the ones he was mak- 
ing. It was discovered that they were ex- 
actly the same only made of silver and gold 
plugs soldered on the corners and with gold 
rings on the top and heavily gold plated. 

Believing that this situation was worth in- 
vestigating, the local police arrested a young 
man on suspicion and a search of Richmond 
stores, found that three more of the bogus 
gold pieces had been sold at prices ranging 
from $8 to $10 each and it was also dis- 
covered that the prisoner had a police record 
and about a dozen aliases. When the case 
came up for trial, the man was fined $500 
for peddling without a license from which 
decision he took an appeal. 











Death of William H. McLintock 


While at work in the store of the Derby 
Silver Co., 14 Maiden Lane, New York, on 
Tuesday morning of last week, William H. 
McLintock, salesman for the concern, was 
taken ill and died a few moments later as 
a result of an attack of heart failure. Mr. 
McLintock had apparently been enjoying 
good health when he was suddenly stricken. 
He was immediately taken to the shipping 
room in the basement, where he passed away. 
The funeral services were held at his late 
home, 415 Summit Ave., South Orange, 
N. J.. last Thursday night. The interment, 
which was private, took place on Friday. 

Mr. McLintock, through his 20 years’ asso- 
ciation with the Derby concern, was one of 
the best known salesmen in the business. 
He numbered among his friends jewelers in 
all parts of the country who will learn with 
regret of his sudden death. He was re- 
garded by his firm as an esteemed and 
valued salesman and enjoyed the good will 
and close friendship of all his associates. 

Mr. McLintock before becoming affiliated 
with the Derby Silver Co., worked for the 
Gorham Co., and also for the Alvin Silver 


_Co. He was born in New York and was 


41 years old at the time of his death. Mr. 
McLintock was a member of the Jewelers’ 
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Fraternal Association and was also affiliated 
with the Masons. 

Deceased is survived by his widow and 
one son, William, Jr. 











Wholesale and Retail Jewelers Enjoy Social 
Evening and Dinner 


Datias, Tex., Nov. 11.—Believing that 
personal good-will and friendship will result 
even among competitors when they get to 
know each other personally, wholesale and 
retail jewelers of Dallas, with their em- 
ployes, joined in a social meeting and din- 
ner in the palm garden of the Adolphus 
Hotel, Wednesday night. 

A personal introduction of each visitor to 
the crowd of more than 150, was a feature 
of the evening. 

Simon Linz, president of the Dallas 
Twenty-four Karat Club, presided. Charles 


_A. Moore, president of the Moore-DeGrazier 


Co., wholesaler, seemed to have a larger ac- 
quaintance among those present than anyone 
else, and was therefore honored with the 
task of introducing each to the crowd. 

Dr. Arthur F. Sheldon of New York, 
founder of the Sheldon business schools, 
author of some 60 textbooks, and foremost 
exponent of the Golden Rule in business, 
was the speaker during the dinner. A dance 
followed. 








Jewelers of Toronto Hold Annual /Fall 
Dinner and Hear Interesting 
Addresses 


Toronto, Can., Nov. 12.—Jewelers of 
Toronto and the outlying district to the 
number of 125, representing all branches of 
the trade, assembled at the Ontario Club 
for their annual Fall dinner, under the 
auspices of the local association, with H. G. 
Odell in the chair. The feature of the 
evening was a most instructive address given 
by George H. -Lees, of Hamilton, on 
“Precious Metals.” From an experience of 
50 years as a manufacturer, he presented 
the subject with a wealth of information, 
and illustrated it with graphs, and bars of 
gold, platinum, palladium, etc. He was in- 
troduced to his audience by Thomas Roden, 
who emphasized the value of technical 
knowledge to dealers in a merchandise made 
of precious metals. An appreciation of the 
address was expressed by Frank T. Proctor 
and J. A. Hetherington. 

P. W. Haywood reviewed a trip through- 
out the West where he had addressed the 
jewelers of all the leading cities and em- 
phasized the value to the trade of the pub- 
licity campaign recently undertaken. 

The occasion was so enjoyable that it 
was unanimously agreed that such gather- 
ings should be held monthly commencing 
with the new year. The proceedings were 
enlivened by an excellent musical program. 


ee 
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Weisfield & Goldberg, Bellingham, Wash., 
credit jewelers, will celebrate the Thanks- 
giving season by giving away a “whole car- 
load of turkeys.” A 10-pound bird will be 
given with each purchase in excess of $30, 
the usual terms of a payment of $1 down 
and the balance weekly to prevail. It is 
also the first anniversary of the establish- 
ment of the store here. 
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KEYSTONE 14K GOLD 

Retail List 
17] White or Green, Cap $125.00 $150.00 
19J White or Green, Cap 150.00 180.00 
21] White or Green, Cap 175.00 210-90 


YWARD advertising, throughout the year, has noticeably 

interested the public in the 10 size Howard watch—an 
incomparable gift of grace, beauty and lifelong service. This means 
an exceptional gift season demand, and the new Howard discounts 
mean exceptional profits. Order from your jobber at once. 

All hands on the new 10 size Howard can be set directly from 
the stem, making it possible to set second-hand without opening 
case. The»winding stem blocked automatically without the help 
of screws. Mainspring equipped with a safety device and can be 
replaced without removing the movement. Balance staff not riveted 
but driven from the bottom up and is friction tight. The regulator 
is shaped to avoid flexibility. All jewels are finest quality with 
olive holes. Sterling silver dials. 








THE KEYSTONE WATCH CASE COMPANY 
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Riverside, New Jersey 
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. LATEST CUSTOMS RULINGS 





€orrect Rates of Duty Are Fixed by United 
States Customs Court on Jewelry Boxes, 
Necklaces, and Other Jewelry 


PARTS OF EARRINGS 


Sustaining protests of Lewy & Co., New 
York, the United States Customs Court finds 
that certain parts of earrings were errone- 
ously assessed with duty as jewelry, at 80 
per cent ad valorem under Par. 1428, Act of 
1922. Judge Sullivan, in fixing duty at but 
75 per cent ad valorem under said Par. 1428, 
as metal material suitable for use in the 
manufacture of jewelry, writes in part: 

“Tt was testified that in their present 
condition this merchandise can not be worn; 
that ear wires have to be attached thereto 
before they are ready for use; that tops are 
bought in this country and with the tops and 
the imported merchandise the complete ear- 
ring is made.” 

GLASS BEAD NECKLACES 


The Mekelberg Spec. Co., Inc., win before 
the Customs Court in a ruling involving the 
correct tariff classification of necklaces of 
glass beads, not in imitation of precious or 
semi-precious stones, valued at less than 20 
cents per dozen pieces. On entry, the col- 
lector levied duty thereon at 80 per cent 
ad valorem under Par. 1428, Act of 1922. 
Duty is now fixed by Judge Sullivan at only 
60 per cent ad valorem under Par 1403 of 
the said act, as articles in chief value of 
beads, as claimed in the importer’s protest. 


CARVED BEAD NECKLACES 

Relief is denied to the Taiyo Trading Co., 
Inc., in a decision by Judge Sullivan affirm- 
ing the collector’s assessment of duty at 60 
per cent at valorem under Par. 1403, Act of 
1922, as “fabrics and articles not ornamented 
with beads, spangles, or bugles,” on certain 
merchandise consisting of carved beads of 
white bone. In describing the merchandise 
at issue, Judge Sullivan states: 

“These beads are strung on a strong white 
cotton string in a length suitable for a neck- 
lace, or a little over two feet. The beads are 
nicely graduated, the largest bead being in 
the middle of the string, the smallest at the 
ends. On the ends of the string is a screw 
clasp in two parts of the same material as 
the beads. The string is knotted inside each 
part of this clasp, with the ends projecting 
therefrom, so that in its imported condition 
it is difficult or impossible to fasten the 
clasp.” 

The importer, among other things, 
claimed the merchandise to be dutiable at 
35 per cent ad valorem under the provision 
in said Par. 1403 for beads, not including 
beads of ivory or imitation pearl beads and 
beads in imitation of precious’ or semi- 
Precious stones. “A claim was also made 
for duty at 45 per cent ad valorem under 
the same paragraph. All of the importer’s 
claims for duty at rates lower than that 
assessed by the collector, are overruled by 
Judge Sullivan, who concludes his opinion 
as follows: 

“From this contradictory testimony we 
are not clear that this is not an article in 
chief value of beads. It is not dutiable as 
beads under the first provision of Par. 1403 
by reason of the attached clasp. Nor, being 
bone, is it dutiable at 45 per cent as beads 
of ivory. 
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“We do not know of any precious or 
semi-precious stone that these beads imitate, 
nor does the testimony indicate such. The 
protestant, not having sustained its conten- 
tion, nor overcome the presumption of cor- 
rectness attaching to the action of the col- 
lector, the protest is overruled. In fact, 
the testimony of the importer confirms the 
classification of the collector.” 


SILVER-BARRELED PENCILS 


Upholding a customs claim of Marshall 
Field & Co., Chicago, the Customs Court 
rules that certain pencils in sterling barrels 
were incorrectly assessed with duty at 80 
per cent ad valorem under Par. 1428, Act of 
1922. The protestant contended for duty 
under Par. 1451 of the same Act, at 25 per 
cent ad valorem and 45 cents per gross as 
“mechanical pencils,” which contention is 
sustained by Judge Sullivan, who writes in 
part as follows: 

“We therefore have proof that this is a 
pencil in chief value of silver with a mechan- 
ical contrivance for controlling the action of 
the core. It seems to us this is sufficient 
to indicate that these are silver mechanical 
pencils, and therefore within the decision of 
thel Court of Customs Appeals in United 
States v. Drager Shipping Co., 13 Ct. Cust. 
Appls. . . . T. D. 41204. We therefore 
hold these pencils dutiable at 45 cents per 
gross and 25 per cent ad valorem under Par. 
1451, as claimed.” 

MANICURE SETS 


Steel manicure sets in galalith cases, im- 
ported at Chicago by M. Wormser, Inc., are 
held by Judge Sullivan to have been correct- 
ly assessed with duty at 80 per cent ad 
valorem under Par. 1428, 1922 act. Accord- 
ing to the records in this case, the Appraiser 
reported steel to be the component material 
of chief value in these sets, and that they 
were designed to be carried on or about the 
person. The protestant claimed duty under 
Par. 33 of the same act, as “articles in chief 
value of galith,” at 25 cents per pound or 
40 per cent ad valorem. This claim is over- 
ruled by Judge Sullivan, who finds: 

“The witness testified that galalith is the 
component material of chief value in the 
article, but admitted his information was 
derived from a letter received from the 
manufacturer. 

“The samples were sent to the government 
analyst to determine the component material 
of chief value. The analyst reports: ‘No 
positive information as to prices of com- 
ponents obtainable, no importation of the 
separate parts.’ 

“In view of the fact that the protestant has 
not proved its contention that galalith is the 
component material of chief value, nor over- 
come the presumption of correctness attach- 
ing to the action of the collector, the pro- 
tests are overruled.” 

KEY CHAINS 


The U. S. Customs Court, in a decision 
sustaining protests of A. Kastor & Bros., 
holds that steel key chains are not classi- 
fiable under the jewelry provisions of the 
Tariff Act. In this case the key chains in 
question were assessed as metal articles 
valued above 20 cents per dozen pieces de- 
signed to be worn on apparel or carried on 
or about or attached to the person, “such 
as and including buckles, * * * chains, * * * 
and like articles,” at 80 per cent ad valorem 
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under Par. 1428. In a rather lengthy ruling 
in the importer’s favor, Judge Sullivan: finds 
that duty should have been taken at the rate 
of 4 cents per pound under the provisions of 
Par. 329 of the 1922 act. 


RHINESTONES IN SETTINGS 


A protest filed by G. W. Sheldon & Co., 
of Chicago, against*the collector’s assessment 
of dury on certain rhinestones in metal 
settings, is overruled in a decision by the 
Customs Court. The collector at Chicago 
imposed duty thereon as articles of metal, 
or of metal set with imitation precious 
stones, designed to be worn on the person, 
and valued over 20 cents per dozen pieces, 
at the raute of 80 per cent ad valorem under 
Par. 7428, 1922 act. The importer, in pro- 
testing this classification, contended for duty 
under Par. 1429 of the same act, as “imita- 
tion precious stones, cut or faceted,” at but 
20 per cent ad valorem, which contention is 
denied by Judge Sullivan, who states: 

“The portion of the paragraph under 
which this merchandise was assessed cov- 
ered among other things millinery ornaments 
and like articles valued above 20 cents per 
dozen pieces, ‘designed to be worn on ap- 
parel or carried on or about or attached to 
the person,’ ‘composed of metal * * * 
whether or not set with imitation precious 
stones.’ The merchandise in question seems 
to be exactly covered by this description. 

“The testimony is very far from sustain- 
ing the contention of the protestants. On 
the contrary, it convinces us the collector 
was correct in his action.” 


HATPINS 


Hatpins imported by B. Altman & Co., and 
taxed with duty at 55 per cent ad valorem 
under Par. 218, Act of 1922, are held by the 
Court to be more properly dutiable, as 
claimed in the importer’s protest, at 35 per 
cent ad valorem under Par. 350 of the said 
act. 

JEWELRY BOXES 

In granting a petition for the remission 
of certain additional duties assessed on 
jewelry boxes imported by the Fox Manu- 
facturing Co., of Chicago, Judge Brown 
finds: 

“This is a petition for remission of addi- 
tional duties under section 489, tariff act of 
1922. The importation relates to jewelry 
boxes especially made for this importer’s 
trade under order and specifications. The 
testimony shows that at the time these vari- 
ous orders were placed, some three or four 
months previous to the time, instructions 
were given to the manufacturers to notify 
the importer as to any change in labor con- 
ditions, or cost of material, that would enable 
any competing manufacturer to manufacture 
the same merchandise for less or more, but 
no such information was received, that the 
idea was that the shippers were to advise 
of any changes in prices or market condi- 
tions, because these shipments were part of 
an order which was to extend ever a period 
of some six months, that the entry was made 
at prices which the importer believed, and 
still believes, to be absolutely correct market 
value and was the first shipment for ten 
years, that he advised himself of the market 
conditions with reference to these importa- 
tions by comparing costs with those sub- 
mitted, by quoting a number of manufac- 
turers in Germany at the time, and that 
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he had sent abroad for prices and samples. 
We think the facts and circumstances here 
negative the idea of any intention to defraud 
or deceive and therefore the prayer for re- 
mission of additional duties is granted.” 


UNDERVALUED DIAMONDS 


A similar decision, referring to the under- 
valuation of an importation of diamonds 
entered at Cleveland in the name of the 
A. W. Fenton Co., and for the account of 
Louis Harris, denies a petition for remission 
of additional duties. 

In this case Judge Brown writes: 

“The importation relates to the under- 
valuation of certain diamonds. It appears 
from the record that the petitioner, Mr. 
Louis Harris, is an importer of diamonds 
and has received several shipments, in some 
of which the diamonds were not segregated 
as to size. In the shipment in question the 
diamonds were not. segregated and no de- 
tailed description appeared in the invoices. 
They were all invoiced at the same price 
per carat. Upon examination by the ap- 
praiser the diamonds were segregated as to 
size and the larger ones were advanced more 
than 100 per cent. A previous shipment re- 
ceived by the importer was invoiced at an 
average price, the same as the shipment here 
in question. At that time the appraiser 
called the importer to her office and drew 
his attention to his erroneous practice of 
not correctly invoicing his merchandise, and 
instructed him not to make any more entries 
of such invoices. No notice seems to have 
been taken of these instructions by the im- 
porter, for on the next shipment he entered 
the diamonds in the same way—at an av- 
erage price which was considerably below 
the market value as to all of the larger 
diamonds. 

“Tt is clearly shown by the testimony that 
the importer had knowledge that his method 
of invoicing was incorrect and made no 
attempt to comply with the instructions 
given him by the appraiser. On the record 
presented the petition is denied.” 


REPORTS BIG GEM ROBBERY 


Pittsburgh Diamond Merchant Held Up by 
Bandits and Then Taken from St. Paul 
to Minneapolis in an Automobile 


An Associated Press report from Minne- 
apolis states that David Davis, diamond mer- 
chant of Pittsburgh, reported to the police 
Monday night that he had been taken from 
a motor bus in St. Paul, driven in an auto- 
mobile to Minneapolis and robbed of $200,000 
worth of unset stones. 

Two lone passengers on the bus, which 
Davis boarded at a St. Paul hotel, poked 
pistols into his ribs after they had traveled 
several miles, Davis said, adding that they 
ordered him to alight without making an 
outcry. The bus driver failed to notice any- 
thing unusual when the trio got off. An 
automobile, which apparently had been fol- 
lowing, drew up and Davis said he was 
shoved into it. The robbers then took the 
bag containing the gems, which had been 
suspended under his arm. 














PirtspurcH, Pa., Nov. 16.—According to 
statements here the diamonds taken from 
David Davis in Minneapolis are insured but 
the exact loss will not be known until the 
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Barnett Davis Jewelry Co., Park building, 
makes a check-up. 

Attorney Allan Davis, brother of the 
robbed man, believes Davis was followed 
from Pittsburgh. 


a 
BONAS ACQUITTED 


New York Diamond Dealer Cleared of a 
Charge of Grand Larceny 


Frederick Bonas, diamond dealer, was ac- 
quitted on a charge of grand larceny Mon- 
day, Nov. 8, but a jury sitting in Judge 
Allen’s part of the Court of General Ses- 
sions, New York. 

Mr. Bonas was arrested on a charge made 
by David Polak, diamond merchant, 170 
Broadway, which involved diamonds worth 
about $15,000. 

At the trial Bernard H. Sandler, attorney 
for Bonas, moved for acquital, claiming that 
the diamonds were given to Bonas on momo- 
randum, that he had a right to do with them 
as he pleased and that the property had in 
fact since been restored to Polak. Judge 
Allen directed the jury to acquit. 











HELD FOR EXAMINATION 





Man Believed to Be Fourth Member of 
Gang Which Held Up and Robbed 
New York Diamond Merchant 
Lodged in Tombs 


Lewis Kaplan, supposed to be the fourth 
member of the quartette which held up and 
robbed Abraham W. Faigin, diamond dealer, 
15 Maiden Lane, New York, was arrested 
last Saturday in the Bronx. The arrest of 
Kaplan was made by Detectives Kalbfleisch 
and McCann of the Old Slip Station, assist- 
ed by a Pinkerton operative. On Monday 
Kaplan was arraigned before Magistrate 
Simpson in the Tombs Court and held with- 
out bail for examination. 

The prisoner is said to have several aliases 
and is charged by the police with aiding 
George Cohen, Sol Brofman and Robert 
Berg in robbing Mr. Faigin of gems worth 
$75,000. Berg recently committed suicide 
after his attempted break from the Tombs 
failed. Cohen is under a 40-years’ sentence 
while Brofman is still awaiting sentence. 








Alleged Swindlers Who Obtained Watch 
from New York Jewelry Store 
Are Caught by Police 


What is alleged by the police to be a 
brand new swindling trick was worked in 
New York last Monday but unfortunately 
for the alleged perpetrators they were caught 
and the only victim claimed, Drouve, Inc., 
jewelers, located in the Hotel Waldorf- 
Astoria will probably get back a watch. A 
weakness for hats, size 674, proved the down- 
fall of the prisoners, who describe them- 
selves as Vincent Leggett and John J. Harris 
alias “Arthur K. Sebastian.” 

According to the complaint, Liggett and 
Harris, the latter under the name of Sebas- 
tian, took rooms together at both the Wal- 
dorf and the Hotel Roosevelt about a 
week ago. They both registered as coming 
from Buffalo. 

Monday it is claimed that Harris tried to 
buy a black derby, size 67%, in the Waldorf 
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shop of the Knox Hat_Co.,. but could not 
be fitted. He then stepped into the jewelry 
store, admired a wrist watch worth $450, 
and directed it be sent to his room for further 
examination. A clerk, Miss Caroline Kane, 
took it up. : 

After looking at it again Harris told the 
clerk he would keep the watch. With a 
finger on the receiver hook, he faked a call 
to the hotel cashier and ordered the price 
of the watch given to Miss Kane and 
charged to his account, according to the 
police. By the time the girl had gone 
downstairs, discovered the trick and returned 
to “Sebastian’s” room with the house de- 
tective, Harris and the watch had vanished. 

Word of the alleged swindle was passed 
around the hotel and finally reached the hat 
shop. A short time later the Roosevelt 
Hotel branch of the Knox Co. called its 
Waldorf-Astoria shop and asked for a derby 
hat, sized 67. When the latter shop was 
told a customer wanted the hat in a hurry, 
Harris’s visit was recalled. A_ telephone 
call to House Detective Flaherty of the 
Roosevelt brought investigation and _ the 
arrest of Liggett and Harris. 

Detective George Heidt, of the W. 30th 
St. Station, alleged he found several pawn- 
tickets on the pair, among them one said to 
be showing the stolen watch had just been 
pawned for $120. 








Creditors Start Bankruptcy Proceedings 

Against A. H. Mack, Kansas City, Mo. 

Kansas City, Mo., Nov. 13.—An involun- 
tary petition in bankruptcy was filed in the 
federal court here early this week against 
A. H. Mack, doing business at 2022 
Main St., this city. Liabilities totaling 
$1,735 were listed in the petition. The 
schedule showing full lists of liabilities and 
assets of the business has not yet been filed. 

The petitioners and the respective amounts 
of their claims were: Abe Diamant, $210; 
Ben J. ‘Fredman, a promissory note of 
$1,500 face value; the Frank J. Davidson 
Plumbing Co., $25. 

Phineas Rosenberg, attorney for the peti- 
tioning creditors, asked that a receiver be 
appointed to take charge of the business im- 
mediately. The court subsequently appoint- 
ed Fred S. Hudson receiver. 

It is understood that an answer to the 
petition will be filed later. 








Burglars Use Glass Cutter to Reach Jewelry 
Displayed in Albany, N. Y., Store 

Arsany, N. Y., Nov. 13.—Using a glass 
cutter, thieves early today removed a portion 
of the plate glass from the show window of 
the jewelry store of Dudley Fasoldt, at 94 
N. Pearl St., and stole jewelry valued at 
$1,000. Watches, pins and brooches were 
among the articles taken and the fact that 
valuable gems were left untouched: indicates 
that the burglars were frightened away. 

The time of the burglary was estimated 
by the police as 3 o’clock because several 
clocks in the window had been tipped over 
and all had stopped at that hour. Several 
finger-prints and a full hand-print were 
found on the window near the hole, which 
was about a foot in diameter. 

Mr. Fasoldt said that contrary to his usual 
custom he had removed more than 5,000 
worth of jewelry and diamonds from the 
window the night before. 
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Traveler Wanted 








For Far Western territory to represent widely known firm 
with well-established trade, importing diamonds and 
manufacturing exclusive mountings, and mounted 
diamond bunch rings. 


This affords excellent opportunity for experienced sales- 
man of attractive personality and first-class ability, capa- 
ble of filling good paying position. One with established 
trade preferred though not essential. 


Address: 


JOSEPH L. HERZOG & CO. 


45-51 Rose St. (Cor. Duane St.) 
New York 




















Sale of Entire Stock of Loose Diamonds 


for Account of 


Liquidation of Cohn & McDonnell 


Entire stock of loose diamonds of Cohn & McDonnell now in 
the hands of the Liquidating Committee will be sold in bulk. This 
presents an exceptional opportunity for any person desiring to 
obtain this stock. 
The merchandise can be inspected at the office of Freudenheim 
Bros. & Levy, 170 Broadway, New York, by appointment, from: 
November 17th to December rst. 
All bids must be accompanied by a certified check for five per 
cent. (5%) of the amount of the bid. 
Sealed bids are to be submitted to Robert P. Levis, attorney for 
the liquidation trustees, at his office, No. 42 Broadway, New York, 
on or before December 3, 1926. Certified checks of unsuccessful 
bidders will be returned immediately to all unsuccessful bidders. 
The trustees reserve the right to reject bids if unsatisfactory. 
MARKS G. LEVY 
ROBERT P. LEVIS and JOSEPH GOLDMUNTZ and 
BREED, ABBOTT & MORGAN, JOSEPH PULVERMACHER, 


Att for Trustees. Trustees in Liquidation of 
CneteRiCRPS Cohn & McDonnell. 





























SENECA CR AOI 














November 17, 1926 





Harry Newburg, New York wholesaler, 
will visit Providence this week on a pur- 
chasing trip. 

Mr. and Mrs. William L. Mauran were 
in New York the past week registered at 
the Ambassador. Hotel. 

O. Kuehner & Co. have been increasing 
the facilities and work force of their fac- 
tory at 116 Chestnut St. 

Boris N. Nelson, D & N Mfg. Co., has 
returned from an extended business trip in 
the interests of the concern. 

Gregor Krichbaum was a business visitor 
in New York and vicinity the past week in 
the interests of L. Krichbaum & Co. 

Major John J. Collins, Ostby & Barton 
Co., returned home last week from a busi- 
ness trip through the middle west for the 
concern. 

F. V. Glidden, A & Z Chain Co., of this 
city, is making some good reports on his 
business trip through the middle west for 
the firm. 

Theodore Droz and son, Ernest Droz, at- 
tended the big Brown-Harvard football game 
at Boston last Saturday, making the trip by 
automobile. 

C. G. Kine & Co., manufacturing jewelers 
at 14 Blount St., are arranging to move at 
an early date to their’ new quarters at 46 
Chestnut St. 

The November meeting of the directors of 
the Manufacturing Jewelers Board of Trade 
will be held at the Turks Head Club on 
Friday, Nov. 19. 

‘Walter S. Lederer entertained a party of 
16 friends at a stag party Saturday at the 
big football game between Brown and Har- 
vard at Boston Stadium. 

Jerome M. Fitz Gerald is chairman of 
the 10th annual roll call drive for members 
of Providence Chapter of the American Red 
Cross, which started last Thursday. 

Louis Schonhardt, Jr., of the D. M. Wat- 
kins Co., has the sympathy of the entire 
trade in the death of his father last Sunday 
as the result of an automobile accident. 

William A. Viall and Arthur L. Aldred 
are members of the committee of the Prov- 
idence Chamber of Commerce to nominate 
officers at the annual meeting on Wednesday, 
Dec. 1. 

Brier Bros. are considering plans for the 
erection of a new building for themselves 
on the land purchased about a year ago 
extending through from Ship and Elbow to 
Richmond St. 

Raymond I. Blanchard, with the Gorham 
Mfg. Co., was elected and installed as wor- 
shipful master at the annual communication 
of Orpheus Lodge of Masons last Wednes- 
day evening. 

William G. Thurber, of the Tilden-Thur- 
ber Corp., was one of the representatives 
of the Town Criers of this city at the con- 
vention of the New England Advertising 
Association at Worcester, Mass., last week. 

The Monarch Metal Mfg. Co. is the firm 
Style of a new concern that has recently 
Started in business at 9 Calender St., this 
city. The owner is Andrew M. Gillespie, 


. _— textile mill owner of Coventry, 
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Irons & Russell designed and executed the 
solid gold enameled past master’s jewel pre- 
sented. to the retiring worshipful master at 
the annual communication of Overseas 
Lodge No. 40 of Masons last Thursday 
evening. 

At the annual meeting of the Rhode Island 
School of Design’s Alumni Association on 
Thursday evening, Antonio Cirino, director 
of the Jewelry and Silversmithing Depart- 
ment, was elected a member of the executive 
committee. 

Paul Stern, of the Louis Stern Co., was 
in Chicago the past week and has arranged 
for Wesley N. Jackson to represent the com- 
pany in the south, west and on the Pacific 
Coast, with headquarters in the Heyworth 
building, Chicago. 

The petition of the Nixon Nitration 
Works that their claim against the India 
Ivory Co., of this city, be entered as a pre- 
ferred claim, was heard in Superior Court 
before Presiding Justice Tanner on Wednes- 
day and was granted. 

Norris G. Abbott, of the Rhode Island 
Tool Co., and Robert D. Durfee, with the 
Gorham Mfg. Co., were among the partici- 
pants in the ceremony attending the turning 
of the first sod for the new $2,500,000 Ma- 
sonic Temple here on Armistice Day. 

Among the members of the board of di- 
rectors of the Jewish Community Center of 
Providence are: Jules P. Goldstein, Alfred 
Spear, Bernard M. Goldowsky, Samuel M. 
Magid, Walter P. Misch, Charles Silver- 
man, Samuel Steiner and Samuel H. Work- 
man. 

The petition of the receiver for the Tri- 
angle Jewelry Co., of this city, to sell the 
stock, fixtures and machinery of the concern 
for $700, was heard before Presiding Jus- 
tice Tanner in Superior Court on Wednes- 
day last, and a decree was entered granting 
the same. 

The monthly meeting of the New England 
directors of the National Jewelers Board of 
Trade was held at the Providence office on 
Monday with Vice-President George C. 
Rueckert presiding. Considerable routine 
business was transacted and a number of 
plans discussed. 

At the annual election of Orpheus Lodge 
of Masons last Wednesday evening, Edward 
M. Wheeler was elected secretary and 
George E. Capron, treasurer. The solid 
gold jewel presented to the retiring wor- 
shipful master was designed and executed 
by Harvey & Otis. 

Among the jewelry buyers who were re- 
ported in this city and vicinity during the 
past week were the following: Nat Arn- 
stein and E. Lande, of Arnstein & Lande, 
New York city; Mr. Carlos, of Ben Felsen- 
thal & Co., New York city, and Mr. Avidan, 
of Lippman, Spier & Hahn, New York city. 

The New Acme Plating Co., of this city, 
has been granted a charter under the laws 
of Rhode Island, the incorporators being 
Bedros Jorjorian, of Cranston, and Hagop 
Jorjorian, Oscar Jorjorian and Jaul D. Jor- 
jorian, all of this city. The authorized cap- 
ital stock is $10,000 consisting of 100 shares 
of common at $100 each. 

Wm. J. Feeley, Inc., of this city, has 
been incorporated under the laws of Rhode 
Island for the purpose of manufacturing 
jewelry, with an authorized capital stock 
of $25,000 consisting of 250 shares of com- 


Community Chest drive here. 
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mon stock at $100 each. The incorporators 
are William J. Feeley, Henry A. Boland 
and Joseph P. Canning. 

Clarence M. Dunbar, of _Cook-Dunbar- 
Smith Co., of this city, who is deputy im- 
perial potentate of the Imperial Council of 
the Ancient Arabic Order, Nobles of the 
Mystic Shrine, was one of the officials to 
make a formal inspection of the Shriners’ 
Hospital for Crippled Children at Spring- 
field, Mass., last Thursday. 

George J. Sheehan, referee in bankruptcy, 
has sent notices to the creditors of. record 
of the Strathmore Co., manufacturing 
jewelers of this city, that the first and 
final dividend will be declared in the case 
on Nov. 18 at 10.30 a. M., and will be pay- 
able to all creditors who have proved their 
claims, on and after Nov. 29. 

Louis Lyons, of the Lyons Mfg. Co., was 
elected president of the Congregation Sons 
of Israel and David at the annual meeting 
on Friday evening. Abraham Dimond was 
elected treasurer; Abraham H. Klein, finan- 
cial secretary, and C. Joseph Fox, Mrs. 
Marion L. Misch and Paul B. Paris, mem- 
bers of the board of trustees. 

A decree was entered in Superior Court 
before Presiding Judge Tanner last Wednes- 
day in the case of Willard A. Estens against 
Flint, Blood & Co., formerly manufacturing 
jewelers of this city, allowing the report of 
Frederick A. Jones as receiver; authorizing 
the payment of $500 to the receiver for his 
services; $500 to counsel for legal services 
and ordering the payment of a final divi- 
dend out of the balance on hand of $2,936.52 
after all necessary expenses have been 
paid. 

Fire was discovered in the fifth floor of 
the ‘Lederer building, corner of Conduit and 
Stewart Sts., shortly before 2.30 o’clock 
last Saturday morning’ by a neighbor, who 
turned in an alarm. The sprinkler system 
in the building went into operation before 
the arrival of the firemen, flooding the floor 
where the fire occurred. The building is 
occupied by several manufacturing jewelry 
concerns, S. & B. Lederer Co., Providence 
Stock Co., Baker-Manchester Mfg. Co., 
Acme Mfg. Co. and B. Novgrad & Co., who 
were more or less damaged by water and 
smoke. 














manufacture of school emblems, badges, etc., 
at 378 Broadway. 

Howard A. Gardner, of the Bugbee & 
Niles Co., Inc., is on a business trip for 
the firm through the middle west. 

Among the people from North Attleboro 
who attended the Brown-Harvard football 
game at Boston last Saturday were Mr. and 
Mrs. Donald Le Stage, Mr. and Mrs. John 
E. Tweedy, Mr. and Mrs. Frederick Howard 
and Mr. and Mrs. Harry W. Fisher. 

Rathbun Willard, head of the General 
Plate Co., has been made head of the North 
Attleboro Red Cross Chapter, and is chair- 
man of the committee to promote the first 
Among the 
directors are J. Frank Mason, Wallace D. 
Kenyon and James E. Totten. 











The Kaplan Jewelry & Diamond Co. has 
gone out of business. 

Max Elkon, diamond importer, has gone 
on a tour to Chicago and Detroit. 

M. A. Noury, Newport, N. H., was in 
Boston last week with his wife, calling on 
many friends and business houses. 

The S. D. Grossman Co., Brocton, has 
moved into a new store at 178 Main St. 
It is one of the most up-to-date stores in that 
city, and indicates the enterprise of this 
company. 

With the approach of the Christmas sea- 
son pewter articles are beginning to make 
their appearance in the Boston stores. The 
latest concern to install a complete line of 
this merchandise is the Thomas Long Co. 
The patterns are all of the Colonial and 
Revolutionary fashion and make ideal 
Christmas gifts for those who have a liking 
for the ware used in those early days. 

A. S. Flint is to give a series of travel- 
ogues over WNAC,. His subject is “The 
Wonderland of the South Seas,” with 
which he has become familiar through his 
travel all over the world on behalf of the 
Waltham Watch Co. Mr. Flint possesses a 
natural fluency of language and picture- 
making vocabulary which enable him to 
present his subject in a most alluring manner 
for the benefit of his vast unseen audience. 

Sheingold’s mark of 355 for three strings 
was one of the best performances in the 
Jewelers’ Bowling League last week. A 
Stowell team, which captured four points 
from Bigelow Kennard, gained on Harkins- 
Murphy, league leaders, the latter dividing 
four points with M. S. Page. The scores: 
Thomas Long, 1,430-I. Alberts, 1,404; J. M. 
Kirby, 1,366-Shreve, Crump & Low, 1,321; 
A. Stowell, 1,433-Bigelow Kennard, 1,305; 
Harkins Murphy, 1,351-M. S. Page, 1,363; 
Ripley Howland, 1,349-Lenox Jewelry, 1,331; 
Hodgson Kennard, 1,408-D. C. Percival, 
1,274; E. B. Horn, 1,352-Smith Patterson, 
1,352. 











A. A. Doty is reported out of business 
here as he intends entering another line of 
business activity. 

Frank Gray has left the sales staff of the 
Freeman-Daughaday Co. at Chartley, and 
will spend the Winter in Florida. 

Mr. Margolis, of the Princess Jewelry 
Co., Montreal, Que., was a business visitor 
among the local manufacturers the past week. 

Max Marckman, formerly with the A. S. 
Ingraham Co., has taken a road position 
with the Freeman-Daughaday Co., of 
Chartley. 

Samuel M. Holman, Jr., president of the 
J. M. Fisher Co., is to be a candidate for 
re-election as a councilman, it was announced 
the past week. 

Herbert Cook, of Wrentham, while em- 
ployed at the Winter Bros. Tap & Die Co.’s 
plant lost the end of his third finger on his 
right hand in a machine one day last week. 
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Several years ago he had two fingers shot 
off while he was hunting. He recently re- 
turned from Los Angeles, Cal., where he 
had made his home for a number of years. 

Cards have been received from William 
H. Saart, who is Wintering at Pinehurst, 
N. C., in which he reports an improvement 
in his health. 

Mrs. John G. Cummings, wife of the one- 
time manufacturing jeweler here, died last 
Monday evening at her home in the Bates 
block, following an attack of heart trouble. 

Councillor William ‘H. Blake, representa- 
tive of ‘Ward 5 for several years and at 
present chairman of the finance committee, 
has announced that he will not be a candidate 
for the council again this year. 

Leonard J. Lamb, with the R. F. Simmons 
Co., was general chairman in charge of the 
four days’ drive the past week for a mem- 
bership enrollment of at least 800 in the 
local Young Men’s Christian Association. 

Harold E. Sweet was re-elected moderator 
for the ensuing year at the annual business 
meeting of the Murray Universalist Church 
here on Wednesday evening. Leonard I. 
Lamb was elected treasurer and Frank J. 
Ryder a trustee for three years. 

The suit of Alexander Bobo against Ar- 
thur E. Gaskin and the Mason Box Co. to 
recover $5,000 damages alleged to have been 
received at Attleboro Falls when a motor 
truck of the Mason company, operated by 
Gaskin, struck the plaintiff, has been settled 
out of court, it is reported, and will not go 
to trial. The amount of the settlement was 
not made public by the attorneys in the case. 











As an advertising feature, Brackin’s, retail 
jewelers, are now giving the correct time 
of day to anyone who telephones their store. 
By this method they are increasing business 
in their watch repairing department, they 
say. 

W. H. McPherson, Louisville, Ky., repre- 
senting George Kratzman Co., who was in 
the city the past week calling upon the local 
retail jewelers, reports business fairly good 
throughout the south, but says the low price 
of cotton is affecting business at this time. 

A big assortment of Christmas cards is 
being shown already by Bromberg & Co., 
retail jewelers. They are devoting one en- 
tire show window to this line of goods. 
They advertise to sell Christmas cards now 
and charge them Jan. 1. By this method: 
they are encouraging early Christmas shop- 
ping. 

The low price of cotton which has pre- 
vailed since early Fall is having its effect 
on business conditions in Birmingham at 
this time, a number of retail jewelers say. 
Birmingham is surrounded by a mining and 
manufacturing district with but little farm- 
ing for a number of miles. Therefore but 
little cotton is marketed here. However, 
many people from the cotton districts for 
100 miles or more out come to Birmingham 
to purchase goods. Birmingham jewelers 
and other merchants have received but little 
trade this Fall from the cotton sections, due 
to the extremely low price and the fact that 
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but little cotton has been sold to date. 

Officers are of the opinion that Roy Dick. 
erson, noted jewelry thief and bank robber, 
was a member of a band of five unidentified 
men who robbed a bank in North Birming. 
ham of over $20,000 during the 12 o'clock 
noon hour a few days ago and made their 
escape. No trace of the robbers has been 
found and officers say they have no clue 
whatever. The men entered the bank 
heavily armed and locked 17 bank employes 
and customers of the bank who were present 
at the time, in a vault. They then placed 
all the gold and paper money in black bags 
and escaped in an automobile. Roy Dicker- 
son escaped from the Alabama penitentiary 
about three years ago while serving a 25 
year term for robbing a bank at Girard, Ala, 
He is also wanted for robbing a New York 
traveling jewelry salesmen in a_ hotel in 
New Orleans of over $80,000 worth of dia- 
monds. Detectives have hunted Dickerson 


all over the world, but he has never been 
located. 











H. E. Hancock, Salamanca, and J. G. 
Dahlstedt, North Tonawanda, were among 
the retail jewelers who visited the wholesale 
trade here last week. 

Mr. and Mrs. W. J. Engelbert, the former 
one of the leading retail jewelers of Rome, 
N. Y., visited relatives here last week as 
well as the wholesale trade. 

Buffalo Watch Experts, 703 Main St., have 
announced an increase in their force of watch 
repairers, owing to increased business. The 
concern is owned by Charles F. Damm, presi- 
dent of Charles F. Damm, Inc. 

T. C. Tanke, Inc., supplied 65 prizes, 
mostly sterling silver articles suitable for 
gentlemen and ladies, which were given by 
the American Carbonated Beverage Manu- 
facturers at the convention here last week. 
The prizes were on display during the meet- 
ing at the Hotel Statler, filling a 10-foot 
show case. 

Joseph Schultz, 17 years old, of this city, 
who was caught by two detectives in the 
act of burglarizing the jewelry store of 
J. M. Pollock & Son, 749 Seneca St., on 
the night of Nov. 1, was sentenced to Ran- 
dall’s Island when arraigned before Chief 
Judge George Woltz in City Court on Nov. 
11. When caught, young Schultz is alleged 
to have had in his possession 19 watches. 
He pleaded guilty to a technical charge of 
petit larceny which was reduced from bur- 
glary and grand larceny. Schultz was also 
alleged to have committed several house 
burglaries in the city recently. 

Each week the Marine Trust Co. displays 
in the foyer of its main building at Main 
and Seneca Sts., products sold or manufac- 
tured in this city, affording a rare oppor- 
tunity to local merchants to exercise their 
power of suggestion on the thousands of 
bank patrons who come and go each day. 
Brayton’s, Inc., participated in a display 
which portrayed the correct service for a 
formal dinner. Brayton’s furnished fine 
crystal glassware, Lenox china of blue tint, 
with gold encrustation, candlesticks of ster- 
ling silver and Towle’s Louis XIV pattern 
flatwear. 
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The father-in-law of W. H. Hofmann of 
the Heeren Bros. Co., Louis L. Statler, died 
last week at his home in Glenshaw, Pa. Mr. 
Statler was a retired lumberman. 

Department stores which have jewelry de- 
partments, report a very good run of jewel- 
ry at this time, a little bit of everything 
being bought and especially clocks and 
watches. 

Paul Hardy, of the Hardy & Hayes Co., 
was in New York last week buying mer- 
chandise for the firm and especially some 
Christmas stuff. He also took in some of 
the football games. 

Jewelers in the Chamber of Commerce 
are much interested in the movement of 
that organization to urge the building of a 
new postoffice. One is projected at Grant 
St. and 7th Ave., and it is declared it is 
badly needed. 

The members of the -Retail Credit Men’s 
Association heard Manager Buckridge of 
the new Pittsburgh Credit Bureau outline 
some of the things which the bureau will 
do. The credit forces held a gathering in 
the Hotel Henry. 

Members of the Credit Merchants, which 
is the jewelers’ organization of credit jewel- 
ers will hold their weekly luncheon Friday 
of this week in the Chamber of Commerce. 
The question of joining forces with the 
Pittsburgh Credit Bureau will come up. 

Ike DeRoy, who has been confined to 
the hospital is again back at home. Mr. 
DeRoy was operated on sometime ago for 
stomach trouble and suffered a relapse and 
was returned to the hospital. It is stated 
that he is getting along as well as could 
be expected. 

The weekly bowling contests of the Jewel- 
ers’ League are becoming quite interesting 
and some big doings are promised before 
the season ends next April. The weekly 
gatherings continue to attract a large crowd 
and the contestants are rolling some mighty 
close games. 

The Hardy & Hayes Co., the Groagn Co., 
the Terheyden Co. and other concerns con- 
tinue to report that they are doing a very 
nice silver business. The same is said to 
be true of department stores, which also have 
been featuring a line of wares in encourag- 
ing Christmas trade. 

Thieves are reported to have entered the 
office of J. R. Womble & Co. recently at 
1924 Center Ave., and to have stolen jewelry 
and money totaling $150. The robbers 
are said to have entered the place with a 
pass key as there was no evidence that they 
had actually forced an entrance to the estab- 
lishment. 

Frank W. Holsinger, a Johnstown jeweler, 
was fined $50 in the United States District 
Court here last week, after he had pleaded 
guilty to a charge of unlawfully transport- 
ing a gallon of whisky. After the fine had 
been levied, Mr. Holsinger is alleged to 
have been heard to say “it was cheaper to 
pay the fine than to have the case fixed.” 
The alleged remark was overheard by an 
assistant district attorney and since that 
time an investigation has been going on to 
see just what prompted the remark. Hol- 
singer was interrogated by Assistant Federal 
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Prosecutor Ralph H. Smith and is alleged 
to have given a sworn statement in which 
he claims to have paid $150 to have the 
case “fixed.” It is said that as a result of 
information given the government other ar- 
rests may follow. He claims to have been 
taken to the home of a former prohibition 
officer in an automobile and to have handed 
a politician $150. 
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TRADE CONDITIONS 


As the holiday season approaches there is a 
decidedly optimistic outlook on business generally, 
and in no other line is it more in evidence than in 
the jewelry trade. Even the smallest dealers have 
on display special articles suitable for gifts. Stores 
have been renovated and stock suitable for the 
Summer season has been packed away to previde 
for new goods. Several prominent weddings re- 
cently have increased jewelry and silverware sales. 
Fraternity rings and pins have been in great de- 
mand. Washington is fast approaching a state of 
normalcy. During the war and for years thereafter 
merchants were afraid to extend credit, and in 
many instances lost good customers. The popula- 
ticn had becn so transitery, requiring in each 
application for charge accounts the most careful 
investigation, that sccres were wary of new cus- 
tomers. No such conditions exists now, and nearly 
every stere is willing to make easy terms to 
reputable persous. ‘The reduction of government 
employees has been gradual. In numerous cases 
names of employees dismissed for lack of work have 
been retained on the civil service 1egister for cer- 
tificaticn to some other department, as a consequence 
of which, such clerks soon obtained employment, 
and though salaries were perhaps lower, residence 
in Washington has been continued. In other cases 
discharged employees have heen able to secure 
work in commercial lines, particularly in the real 
estate business, as several large additions have been 
opened up from time to time, requiring additional 
sales forces. Boards of trade and chambers cf 
commerce in the city and suburbs have been very 
active lately in their efforts to promote business. 
The indications are that the best season for years 
is commencing here. 





Charles Schwartz and Adolph Kahn, both 
jewelers, are on the executive committee in 
the $25,000,000 campaign for the Jewish Re- 
lief Fund. 

In the display window of Pearson & Crain, 
jewelers, is a very large silver loving cup 
to be awarded as a trophy to baseball players 
of the Railroad Y. M. C. A. It bears the 
inscription, “Park Griffith Trophy R. R. Y. 
C. A. Baseball Players.” 

The Washington Association of Credit 
men, consisting of wholesalers, manufac- 


turers and bankers will attend the conference ~ 


of credit executives to be held in Norfolk, 
Va., next week. Delegates from Maryland, 
North Carolina, Virginia, and the District of 
Columbia will be present. 

The Okie Galleries, importers of Old 
English silver, are displaying a set of four 
Queen Anne Pattern Candlesticks made in 
London in 1741, being eight inches high, 
also a kettle and stand made in London in 
1768 by Parker & Wakelin, height 15 inches. 
This exhibit is attracting much attention. 

P. Lazarus, of the Kur Jewelry Co., ex- 
pects to spend a few days in New York 
soon. He will be accompanied by his family, 
and they will visit friends with whom they 
have been associated for a number of years, 
as New York was formerly their home. 
B. W. Anguss, of the concern, is now per- 
manently located in Washington, having re- 
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moved his family and household goods from 
their former home in Newark, N. J.,.a short 
time ago. 

A new committee will be appointed in 
Washington for the creation of the com- 
munity chest plan of organized charities. 
The old committee appointed some time ago 
advised the appointment of the new mem- 
bers. The present plan is to thoroughly 
survey the situation and local ‘conditions will 
be analyzed. Reports as to the success of 
undertakings of this kind have been received 
from 29 different cities, each indicating that 
the community chest has encouraged com- 
munity giving and simplified charitable work. 
The merchants of Washington are much in- 
terested in the coming campaign. 











John Trockenbrot, manufacturing jeweler, 
for many years located at 324 W. Saratoga 
St., has moved to new and more commodious 
quarters at 309 N. Paca St. 

Many Baltimore jewelers are improving 
their stores, which is surely indicative that 


business is better. One of the handsomest 
jewelry stores now on Gay St. is that of 
Morris Klein, 576 N. Gav St. Marble, plate 
glass and beautiful hardwoods were used in 
construction of the display windows. Of 
the larger downtown stores to be renovated 
and new front installed is the big store of 
S. & N. Katz, 105-107 N. Charles St. The 
renovation, virtually completed, was con- 
ceived nearly a year ago by members of the 
Katz firm, of which Philip Katz is a lead- 
ing factor. 

Facts came to light here this week re- 
garding how an E. Baltimore St. jeweler 
parted with platinum and diamond studded 
jewelry valued at $6,500 to a man who had 
ingratiated himself into the jeweler’s con- 
fidence. Now Detective Lieutenants C. A. 
Kahler and J. H. Itzel have been appealed to 
to cause the arrest of the missing man. The 
man who got the jewelry was introduced 
to the jeweler by a respectable Baltimore 
woman. Within a few weeks the man had 
bought several pieces of jewelry from the 
jeweler. Later the man obtained a number 
of handsome articles and disappeared. Po- 
lice chiefs in many cities have been requested 
by Chief Inspector George G. Henry to 
arrest the man who took advantage of the 
trusting jeweler. The man, who is said to 
be from Pittsburgh, possesses a passport and 
has made several trips to Europe. Chief 
Inspector W. J. Leahy, New York Police 
Department, has been requested to post the 
New York Customs officers if the man at- 
tempts to use the passport. The jeweler al- 
ready has consulted a member of the State 
Attorney’s office on the subject of his ap- 
parent loss. 








The Calvin Clauer Co., 127 N. Michigan 
St., South Bend, Ind., is now under new 
management. The new manager is Frank 
T. Talbert, who has had considerable ex- 
perience. He has been in charge of stores 
at Ames, Ia. and elsewhere and for the 
last two years has been a traveling salesman. 
The ownership of the stors has not changed. 











Ind., 
visitor in Cincinnati last Week. 


Ralph Roessler, Marion, was a 

Jonas Wise accompanied George E. 
Brown, of Frohman & Co., to Springfield, 
O., on a trip last week. 

Charles H. Coble, Tippecanoe City, O., 
and Dr. Arthur Bach, together with Mrs. 
Bach of Jackson, Ky., were in Cincinnati 
last week. 

Three men of the Greenwold-Grift Co., 
namely, A. Cohn, N. Hahn and C, Fischer 
have returned from the road while Messrs 
Greenwold and Grift are still out. 

Mrs. P. R. Yaeger, Pittsburgh, Pa., visited 
several friends in Cincinnati and incidently 
called at the D. Jacobs Sons’ Co. to buy 
a bill of goods for her store in the “Smoky 
City.” 

E. J. Fox, of Fox & Son, expects to leave 
for the east next week. He will be on a 
business trip for about 10 days and while in 
New York is scheduled to stop at the Roose- 
velt Hotel. 

Julius D. Jacobs, of the D. Jacobs Sons’ 
Co., will make a motor tour through 
Indiana next week. It is one of the first 
trips for several months. He expects to re- 
turn by Thanksgiving. 

The jewelry store of H. Schmerling, 
Augusta, Ga., has been completely remodeled 
and modernized, according to papers reach- 
ing Cincinnati. It is one of the leading 
establishments of that city and the opening 
was attended with a great deal of publicity. 
Some of the newspapers of Augusta carried 
two page spreads on the opening. 

O. B. Wise, jeweler on E. 5th St., and 
William F. Pohlmeyer, diamond dealer in 
the Palace Theater building, were among the 
members of the local Exchange Club, who 
called upon the same club at Hamilton, O., 
Thursday evening. The “Queen City” dele- 
gation made a neighborly call on the Ex- 
change Club in Hamilton which is 25 miles 
from Cincinnati. 

Edward F. Herschede, president of the 
Frank Herschede Jewelry Co., and treasurer 
of the Herschede Hall Clock Co., was re- 
elected a director of the Retail Merchants’ 
Association at the annual meeting, Thursday 
night. The jeweler will serve another three- 
year term. The association held Armistice 
Day exercises and the principal speaker was 
General S. B. Stanbery, who served with 
the 37th Division in France. 

Lawrence B. Herschede, secretary and 
treasurer of the Frank Herschede Jewelry 
Co. on E. 4th St., was prominent at the 
dinner tendered to Frederic W. Hinkle, who 
retired as president of the Cincinnati Club, 
Monday ‘night. The dinner was given by 
members of the board of directors who 
presented Mr. Hinkle with a fully equipped 
suit case because he is going to leave for 
England Saturday to visit his mother Mrs. 
Thornton M. Hinkle, at Bath. Mr. Her- 
schede read the report of Treasurer Charles 
L. Deppe at the annual meeting Tuesday and 
then retired from the board, having served 
his last year as first vice-president of the 
club. 

Mrs. Valentine, wife of E. M. Valentine, 
road representative of Fox & Son, sailed 
on the Leviathan, Thursday. Her destina- 
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tion is Vienna, Austria, where she will un- 
dergo an operation of the eyes in an effort 
to ward off a threatened case of blindness. 
Mrs. Valentine had been troubled with a 
defect in her sight and underwent one opera- 
tion in New York city only later to learn 
that there was but one specialist who could 
really cure her condition. She set sail for 
Vienna on a single day’s notice and as Mr. 
Valentine was on the road he was unable to 
see her before she departed. Mr. Valentine 
returned to Cincinnati from his southern 
trip Friday. 

John A. Gerwe, president of Frohman & 
Co., in the Harrison building, was a trifle 
worn when he reached Cincinnati accom- 
panied by his wife from Houston, Texas. 
He is making a slow recovery from an attack 
of double pneumonia with which he was 
seized while on the road several weeks ago. 
Mr. Gerwe spent a couple of weeks in St. 
Joseph Infirmary in Houston and when able 
was removed to his home in the “Queen 
City.” He lost quite a lot of weight and 
will remain at his home for the rest of the 
year, not putting in his appearance at the 
office until January. Meanwhile John Ger- 
win and George Brown will cover his terri- 
tory for the jewelry firm. 

In his will filed in the Probate Court, 
Monday, Andie Levi, late jeweler, 515 Cen- 
tral Ave., left his entire estate to his widow 
Lida Levi. The estate was estimated to 
amount to $10,000 in real estate and $10,000 
in personalty. It was executed Sept. 16, 
1913, and named Mrs. Levi as executrix. 
Mr. Levi died Oct. 28, from injuries suf- 
fered in an automobile accident several days 
before in which his brother Charles Levi, 
diamond dealer was killed. The automobile 
in which they were riding with a nephew 
was struck by a Clifton-Ludlow St. car at 
Hamilton and Pullan Aves., Northside. In 
his will filed last week, Charles Levi left 
his brother Andie a bequest of $10,000. 

An estate estimated at $35,000 in personal 
property was left by Mrs. Margaret Lang 
Michie, widow of William Michie, widely 
known 4th St. jeweler, according to the 
will that was opened in Probate Court. The 
will was filed with Judge William H. 
Lueders. Mrs. Michie died rather suddenly 
at the Alexandria apartments where she had 
been making her home for several years. 
Nephews and nieces benefit mostly under the 
terms of the will, which was executed May 
20, 1919. It provides for perpetual care of 
her lot in Spring Grove Cemetery. Susan 
Mossman and Mrs. Margaret M. Hopper, 
nieces and James and Donals Mossman, 
nephews receive $3,000 each. Robert and 
Clifford Mossman also nephews receive 
$1,000. Mrs. Michie bequeathed her large 
diamond ring to J. William Evans, another 
nephew, while William Michie another neph- 
ew receives her husband’s 33rd degree Scot- 
tish Rite ring. All the residue of her estate 
she left to J. William Evans and Thomas 
L. Evans in equal shares and the former 
mentioned nephew was named executor. 

Unless some unforseen development occurs 
in the usual course of procedure William 
W. Oskamp, president of the Oskamp Nolt- 
ing Co. will become president of the Cin- 
cinnati Wholesale Jewelers & Manufactur- 
ers Association. Mr. Oskamp is now finish- 
ing his term as vice-president of the organ- 
ization and with the observance of custom 
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he will move up along with other men ip 
the line. . He has taken an active interest 
in the affairs of the association and also 
proved a lot of help at all of the entertain. 
ments and outings given by the jewelers, 
His name probably will head the list of 
nominees that will be presented to the as- 
sociation at the December meeting by the 
committee made up of J. Charles Becker, 
Eli Gutmann and Joseph T. Homan. While 
this committee has been at work so has 
the entertainment committee which started 
early in its preparation for the annual din- 
ner dance at the Hotel Gibson. Saturday, 
Jan. 8 has been the time set for the occa- 
sion and Clarence Loeb, chairman of the 
committee, said nothing definite would be 
announced as a real surprise was desired 
for the membership in January. Mr. Loeb 
is working with Arno Dorst, Edgar Noter- 
man, Eli Gutmann and Arthur C. Jacobs. 
They all desire to surpass their efforts of 
last year which was one of the most suc- 
cessful ever attained in the history of the 
jewelers’ association. 








on Troubles 





Louis Jacobskind, Miami, Fla., has filed a 
voluntary petition in bankruptcy. 

M. B. Striar, Santa Barbara, Cal., has 
assigned for the benefit of creditors. 

A. J. McElwee & Co., Philadelphia, Pa., 
have filed a voluntary petition in bankruptcy. 

An involuntary petition in bankruptcy has 
been filed against Frank C. Marshall, Sagi- 
naw, Mich. 

A voluntary petition in bankruptcy has 
been filed by Bleinberg, Feldman, Inc., 50 
Columbia St., Newark, N. J. 

W. C. Yost, Huntington, W. Va., has 
settled with creditors on the basis of 25 cents 
on the dollar. The assets are $2,500 and 
the liabilities, $12,000. 

L. G. Dean, Clinton, Okla., is offering 
creditors 50 cents on the dollar. The mer- 
chandise is valued at $3,500 and the liabilities 
are placed at $9,000. He was recently robbed 
of $7,500 with no insurance. 








New Enterprises 





E. A. Fitzgerald has opened a jewelry 
store in Walla Walla, Wash. 

Ralph L. Cole has opened a repairing and 
jewelry store at 131 N. Greenleaf Ave., 
Whittier, Cal. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Nov. 6, 1926 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... .$1,029,106.12 
Gold bars paid depositors........... 153,686.46 


Total... cccccccvvccccccsesccece $1,182,792.58 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanges 
ee ee, EE EOC TOT CE rey ers $541,717.56 
EE Se ee PORE Ce eee 86,848.70 
PE FED 5040 bcd ae eee see sas 127,887.45 
ee EE ae ee ere eae 100,307.89 
Se ae: reer Oe ere eee 121,312.68 

51,031.84 


ee 


November 13 
$1,029,106.12 
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Mr. and Mrs. Louis Hausmann have re- 
turned home from their trip to New York, 
having been away from home about four 
weeks. 

A. L. Judis is visiting North and South 
Carolina, Kentucky and Tennessee in the 
interest of L. Krower & Son, soliciting 
business for the Fall and holiday trade. 

Harold Dreyfus, connected with Leonard 
Knower & Son, who returned from a short 
stay in Louisiana and Mississippi, reports 
good business is generally expected in that 
territory later in the season. 


S. Rosenweisen has moved his business 
(jewelry supplies) to the Pere Marquette 
building, third floor, where he now 
has larger quarters. He was formerly lo- 
cated in the City Bank building. 

Traveling salesmen in New Orleans in- 
clude Joseph M. Saunders, Oppenheim & 
Strauss; Chas. E. Lochner, Shafer & Doug- 
las; Clare Glander, John R. Keim & Co.; 
Mr. Forest, Frank M. Whiting & Co., and 
F. F. Clark, F. & F. Felger, Inc. 


Henry Weil, buyer and manager of the 
jewelry department of the Leonard Krower 
firm, left last week for a trip to Georgia 
to be absent for about 10 days. E. W. 


Carruth of the Krower firm is visiting his * 


folks in Herrington, Kan., but will resume 
his trip in the next week. 

J. D. Ball, formerly of the Donovan & 
Seamans Co., Los Angeles, Cal., is now with 
the firm of Coleman E. Edler, this city. 
Mr. Ball was compelled to give up the 
jewelry business last Spring, due to ill 
health, but says he is ready for the game 
again due to this good rest and change of 
climate. 


Robbery of four jewelers laid to two 
youths was reported last week by Pinkerton 
detectives. The two youths were arrested 
Nov. 10, charged with grand larceny, as the 
result of robberies during the last six weeks, 
the last of which occurred Tuesday, Nov. 9, 
and resulted in their capture. The boys 
are Earl R. LeBlanc, 18 years old, 233 
Pacific Ave. Algiers and Ignatius St. 
Angelo, 20 years old of 1000 8th St. The 
theft was reported by a member of the 
Jewelers’ Security Alliance to the Pinkerton 
Agency, which deserves the credit for the 
quick arrest, confession and recovery of 
some of the most valuable pieces of the 
stolen jewelry. The agency was assisted in 
the arrest by city detectives. The last rob- 
bery to which the youths later confessed to 
detectives, took place at the White Jewelry 
Co., 624 Canal St. A diamond pin, valued 
at $125 was said to have been stolen by 
them at that address. In the last six weeks, 
detectives reported the following establish- 
ments were victimized by the same boys: 
C. Raymond Schultz, 318 Baronne St., a 
diamond ring valued at $150; A. B. Heller, 
304 Godchaux building, three pins valued at 
$365; and O. H. Ahten of 501 Godchaux 
building, two solitaire diamonds valued at 
$850, making a total of $1,490. The method 
said to have been used by the boys was the 
same in each case. They would enter a 
jewelry store and ask the salesman to see 
a diamond ring or pin. When the tray was 
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placed on the counter, one of them would 
ask to see a different article; while the at- 
tention of the salesman was drawn away 
from the tray, one of them would hide as 
much of the jewelry as he believed safe, 
and would mix the assortment on the tray 
so that the loss would not be suspected. 





Atlanta, Ga. 


TRADE CONDITIONS 


Eoth wholesale and retail jewelry houses here 
report increased business this week, indicating that 
the check in sales caused by the cotton situation 
was only temporary and will probably be cvercome 
before Christmas. Wholesale houses report that 
good orders are being received from many towns 
throughout the cotton belt, and that in many 
sections, owing to the diversity of crops planted, the 
low price being received for cotton is not as serious 
as it cnce was, and farmers are simply holding their 
staple until 2 better price can be received for it. 
On the whole, jewelers here believe that a normal 
business will be enjoyed at Christmas time and 
during the Spring. 











Mr. Bryant, of the Bryant Jewelry Co., 
Manchester, Ga., was a visitor in Atlanta 
during the week. 

A. 'W. Johnson, of Ewing Bros., whole- 
sale jewelers, has just returned to work 
following an operation for tonsilitis in a 
local hospital. 

Schneider & Son, of 107 Peachtree St., 
have just secured the services of Mr. Cur- 
rier as watchmaker. Mr. Currier was for 
several years with the Gruen Watch Co., 
Cincinnati, O., and is an expert in his line. 

C. J. F. Bene, well-known retired jeweler 
of Cincinnati, O., stopped over several days 
in Atlanta during the week on his way back 
to Cincinnati from Smithville, Ga., where 
he has a large plantation. Mr. Bene op- 
erates a farm as a hobby, but is still keenly 
interested in what is going on in the jewelry 
trade and never fails to stop off and visit 
old friends while going through Atlanta. 

An interesting window display was made 
at the Maier & Berkele store during the 
week, consisting of an exact replica of the 
“Sons of Liberty” bowl made by Paul Re- 


vere in 1768 and of great historical interest. 


The bowl was ordered by the original 15 
Sons of Liberty, whose names were en- 
graved around the original bowl, and it 
memorialized the action of the 92 members 
of the Massachusetts legislature who wrote 
the British ministry protesting against their 
oppressive acts. When ordered to rescind 
their letter, the legislature refused by a vote 
of 92 to 17. The bowl was used at every 
meeting of the Sons of Liberty for many 
years, and is now on exhibition at the 
Metropolitan Museum of Arts. 

An enthusiastic meeting of the Atlanta 
Retail Jewelers’ Club was held on Tuesday 
evening, Nov. 9, at the Cecil Hotel, the 
usual large attendance being present. The 
meeting opened with an informal dinner at 
seven o’clock, after which the business ses- 
sion was called to order by President Schnei- 
der and matters of interest to the local trade 
were discussed. Naturally, the thought of 
the meeting centered upon the recent ordi- 
nance passed by the city council forbidding 
the sale of jewelry at auction after six 
o’clock in the evening, and plans were made 
for aiding in the enforcement of the ordi- 
nance. Other plans were discussed and a 
great deal of enthusiasm was in evidence, 
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local jewelers realizing more than ever the 
value of co-operation in their work. 
Brackin’s, well known credit jewelers, 
have moved to their new location, N. 20th 
St. at Fourth Ave., where they have one 
of the most attractive retail jewelry stores 
in the south. Their new location is a large 
three story building, which contains a num- 
ber of stores, the corner store being occupied 
by Brackin’s. On the 20th St. side and on 
the Fourth Ave. side of the building is a 
large marquise, containing a total of 2,500 
electric light watts, making what is said to 
be the most brilliantly lighted corner in the 
south. The show windows are large and 
of the very latest design in retail jewelry 
store windows. A large sign, “See Brack- 
in’s—Wear Diamonds,” over the entrance of 
the building can be read for a distance of 
several blocks. The store is newly fitted up 
with elaborate genuine American walnut mit- 
ered mirrored fixtures. The opening days 
at Brackin’s new jewelry home were Nov. 
12 and 13. During these days several thou- 
sand people visited the store and opened 
charge accounts. On the opening days the 
store was packed all day and into the night. 
At times the crowds were so. large the doors 
had to be closed, as there was not room for 
others to enter the store. On the opening 
days there were a number of attractions and 
inducements offered. On the first opening 
day one thousand $5 gold pieces were cold 
to the first 1,000 people who entered the 
store between 8 a. M. and 11 a. m., for 
$4.70—50 cents cash and 50 cents per week. 
These gold pieces were on display in the 
show windows. To all who purchased wed- 
ding rings a marriage license was given 
free, during opening days. Another offer 
on opening days was a free ring to all cus- 
tomers who purchased $12 or more worth 
of jewelry. What might be said to have 
been the leading feature of the opening was 
the display of the famous mesh dress of 
gold and silver, valued at $9,000, as featured 
in Irving Berlin’s original Music Box Revue. 








Plainville, Mass. 


The Whiting Club, composed of employes 
of the Whiting & Davis Co., will hold its 
annual fair in the Walter L. Rice Memorial 
building on Wednesday and Thursday eve- 
nings, Nov. 17 and 18. There will be a 
large midway and beautiful displays of fancy 
work, jewelry and novelties. Henry De- 
sautelles is chairman of the committee. 

Wednesday the directors of the Manu- 
facturers’ National Bank gave Charles <A. 
Whiting a silver loving cup in remembrance 
of the 50th anniversary of the institution 
of the ‘Whiting & Davis Co. which is being 
observed this year. Mr. Whiting, who is 
head of this concern, has been a director 
of the bank for the past 15 years. The 
presentation speech was made by John L. 
Thompson, president of the bank. The cup 
is inscribed as follows: “To Charles A. 
Whiting. A token of esteem from the board 
of directors of the Manufacturers’ National 
Bank on the occasion of the 50th anniver- 
sary of the Whiting & Davis Co., 1876-1926.” 











Mr. and Mrs. R. W. Ryan have disposed 
of their jewelry store at Brown City, Mich., 
to H. B. McNally. 
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| # Best 
CIGARETTE 


HOLDENS 












Sold 
through No. 1479—Handsomely carved 14K No. 1533—Beautiful 14K white 
white gold ring with a beautiful gold ring, exquisitely hand engraved 
h ] ] black onyx, having a snappy dia- and set with a genuine black onyx. 
wnoilesaiers mond and an engraved head made The stone is carved by hand and 
of white cameo. Very attractive holds a most carefully selected 
both in looks and in price. brilliant diamond. A quick seller 
Pri f these days. 
ee Price $7.25 


Write us direct if your Our Holiday bargain Selection pack- 
jobber does not handle press. Printed with ages of Dia- 


monds and 
Watches sent 
to reliable 
Jewelers. 


Keystone prices so that 
you can show it to 
your customers. If you 
do not receive your 
copy by November 
15th, write us. 


our line. 





Are Made b a 
, y No. 1540—Genuine Cornelian Cameo 


with a beautifully carved figure of 
a woman’s head set with a brilliant 
diamond. The ring is of 14K white 
gold, perfectly carved by hand. 


Price $7.50 


Charles E.Klein & '@ GALMOR IMPORTING CO. 


IMPORTERS and JOBBERS 


64 Fulton St.. New York Jil Ea eagle ee 
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retail $75. 





Chime 91—Mahogany. 5inch Silver Dial. Height 
9%”. Base 20%”. Westminster chime movement 
No. 124. List $60. Recommended retail $50. 


Chime Og al 
any. Etched Green 
Gold Dial. 
14%”. Large No. 113 
chime movement. List 


$90.00. Recommended 


We Are Ready 


—At our Chicago, San Francisco, and 
Factory shipping points stocks are 
practically complete—shipping or- 
ganizations are functioning smoothly. 
Rush shipments made on the same day 
that order is received, 


.Height 





Chime 92 — Mahogany or —— Walnut. 


Westminster or Seth. Thomas chime movement 
No. 124. Silver or gold dial with Raised Bronze Num- 
erals. Base 2014”. List $65. Recommended retail $55. 


The Biggest of all Chime Clock Seasons 
is Around the Corner 


EVER before have Seth Thomas 

Chime clocks received the adver- 
tising support given them this year. 
They have been featured exclusively 
ina four-color page advertisement in 
the WOMAN’S HOME COMPANION — 
they are:prominently represented in a 
double page spread in the LADIES’ 
HOME JOURNAL for December. They 
will be backed by an extra campaign 


in the rotogravure sections of news- 
papers in larger cities. 


The results will be concentrated on 
Jewelers — particularly jewelers who 
are prepared, who devote a part of 
their own advertising and windows 
to tying-up their store with Seth 
Thomas National Advertising. Is your 
stock complete? 


Pacific Coast Prices 10% Higher 









Chime 90 — Mahogany. Seth 
Thomas chime movement 

124. 5 inch Silver Dial with 
Raised Bronze Numerals. Base 
21%”. List $70. Recommended 
retail $60. 


SETH THOMAS 


Chicago 
215 W. Randolph 





CLOCK COMPANY 


New York 
19 West 44th Street 


San Francisco 
278 Post Street 
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COURTESY METROPOLITAN MUSEUM OF ART 


Geeasure: Solid. Silver 


Sterling 2/1000 Fine 


ECAUSE of the absorbing interest in early 

American things and the demand for homes 
and housefurnishings in the Early American 
style, we have created this new pattern—THE 
EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspira- 
tion, this new modern pattern—which embraces 
the delightful and distinctive features of the 
spoons made by our early silversmiths—provides 
the ideal design to meet this important demand 
for housefurnishings of early American traditions. 


Here, then, is a pattern based upon a great wave 
of public interest, correct in the source of its 
inspiration and so superbly designed as to win 
enthusiastic admiration alone on its downright 
beauty. 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths ~, Creators of Distinctive Tableware mSQL. 


BC 


G R E E N F I E L D Mog M A S S A C H U S ET T S “The Barly American Style’’ comes either plain or engraved to 


: - ; : ; suit individual tastes. Both styles are based on historic 
Member of the Sterling Silversmiths Guild of America senebiuet. 
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Y a typographical 
error in the last 
issue of THE JEWEL- 
ers’ CIRCULAR, the re- 
port by Dr. George F. Kunz, on the “Produc- 
tion of Platinum for the Year 1925,” was 
run under the heading of the “Production 
of Precious Stones for the Year 1925,” a 
subject on which Dr. Kunz had also made 
a report which was published in previous is- 
sues of THE JEWELERS’ CrrcuLar. The head- 
ing was placed in the article after the page 
had been read and it was not caught until 
the issue had been run from the press. 
The second installment of the report ap- 
pears this week on pages 47, 49 and 51, under 
its proper heading. 


An Improper 
Heading on the 
Platinum Report 





TATISTICS of the 

importation of dia- 
monds to this country 
still continue satisfac- 
tory, the figures for the month of September 
which were last week released by the Bureau 
of Foreign and Domestic Commerce show- 
ing total imports of these gems for the month 
of $5,623,262. Of this amount, $5,029,170 was 
the value of the cut diamonds, and $594,092 
that of the rough. 

An examination of the statistics again dis- 
closes the fact that Amsterdam is still keep- 
ing its lead in supplying the American mar- 
ket with cut diamonds, sending to this country 
over one-half of the amount imported and 
about a million dollars more than was sent 
from Antwerp. According to the treasury 
figures, the imports of cut diamonds from 
the Netherlands amounted to $2,862,472 while 
from Belgium, it was but $1,890,542. Eng- 
land was a poor third in shipping cut dia- 
monds here, the amount imported from that 
country being given as $133,854, while France 
came next with shipments of $122,683. The 
total was increased by shipments from a few 
other countries ; Canada, $4,061 ; Switzerland, 
$3,823; Spain, $1,343 and Persia, $759. 

The figures of rough imports show the 
usual predominance in goods shipped directly 
from the London Diamond Syndicate, 
though not to as great an extent as usual. 
Imports of rough from the United Kingdom 
amounted to $326,658, but Netherlands sent 
us $100,124 and Belgium, $60,406. Shipments 
from British South Africa direct amounted 
to $106,725 while a small parcel of rough 
from Switzerland was valued at $179. 

Outside the drop in the importation of 
rough, the figures are generally satisfactory 
and continue to prove the large absorption 
of diamonds by the American public. 


Diamond Imports 
During 
September 





Help Continue the ONE of the most 


Research Work in important pieces 
Harvard Bureau of work that has ever 
iat been done for the 


jewelry industry has been that of the Har- 
vard Bureau of Business Research in its effort 
to determine the exact facts as to the cost 
of doing business among retail jewelers. The 
research work of this Bureau which has been 
going on for a number of years, is now fam- 
iliar to the trade at large and particularly to 
the progressive members of the industry, 
who have studied its reports from year to 
year, not only with interest, but with great 
value and profit to themselves. For the 
statistics supplied by this Bureau and the 
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deductions made therefrom as to turn-over, 
overhead, proportion of sales during the 
various months, etc., are practically the only 
authentic information that the trade has ever 
been able to obtain on the subject and al- 
though it has been based on reports of a 
comparatively small number of jewelers, who 
have answered the questionnaire in the past, 
it has been taken as a generally. accurate 
summary of a cross-section of the industry. 
More and more as jewelers haye co-operated 
with the Bureau, the figures have become 
more and more valuable and accurate in 
detail. 

It is safe to say that the work of this 
Bureau in analyzing conditions in the jew- 
elry trade brought home to the industry the 
first real knowledge that it had of the un- 
fortunate conditions under which retail 
jewelers were doing business and warned 
manufacturer and distributor alike as to the 
necessity of having the retail jeweler put 
his business on a proper basis if the industry 
was to continue. The reports of the Bureau 
have been the basis of reforms in the past 
and of many that will come in the future. In 
addition, it was the unfortunate condition 
of the jewelry trade, as shown by these re- 
ports, that was the main reason why the 
Ways and Means Committee of Congress, 
last year, eliminated the excise tax on jew- 
elry. 

With the foundation already laid by the 
Harvard Bureau, the reports in the future 
will be even more valuable than in the 
past, and it is unthinkable that the jewelry 
industry should allow this work to be dis- 
continued ; but discontinued it must be unless 
the individual jeweler and jewelry firms take 
steps immediately to supply the funds neces- 
sary to carry on the work. The cost of 
this work has for years been borne by the 
American National Retail Jewelers Associa- 
tion, which inaugurated it and raised a special 
fund for the purpose. But the fund became 
exhausted and it was only through the fact 
that a large silverware concern stepped into 
the breach and assumed the obligation, that 
the Bureau was able to carry on the work 
for 1926. 

Arrangements for the survey of the jewelry 
trade for 1927 by the Harvard Bureau of 
Business Research which begins Jan. Ist, 
next, should now be made, and the cost of 
this work, approximately $6,000 a year must 
be raised by the A. N. R. J. A. at once, and 
an appeal has been made by President Con- 
rad J. Brotherly of this organization for 
funds for this purpose. It is an appeal that 
should not go unheeded by any individual or 
firm in the industry because the work for 
which the money is expended will redound 
to the good of all—retailer, wholesaler, 
manufacturer and importer. As President 
Brotherly so well stated in an article on 
the “Value of Research Work to Our In- 
dustry” (which appeared in the last issue of 
THE JEWELERS’ CircuLar) the result of the 
work of the Harvard Bureau has permitted 
retail dealers to determine what they should 
do in order that they may not be obliged 
to operate at a loss, and manufacturers and 
wholesalers through these reports, have pos- 
sessed an infallible guide to jewelry 
economics, which has been of inestimable 
value to them as a study of existing condi- 
tions. He might have added that in the ex- 
traordinary business conditions that are de- 
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veloping, such information will be even more 
important to all elements in our trade jn 
the years to come than it-is at present 
or has been in the past. In fact, without 
this information, it will be almost impossible 
to determine accurately how we may meet 
the problems of manufacturer and distributor 
as they arise. In this era of the new com- 
petition in the fight of industry against jn- 
dustry and of high powered salesmanship 
and mass production, both manufacturers 
and retailers must eliminate every element 


_that causes waste, duplication or unnecessary 


expense if they are to continue in business, 
To do this, we must have the facts, and the 
most important facts on the subject we can 
get are those which are to be deduced from 
the statistics that the Harvard Bureau gets 
from the distributors of our industry each 
year. 

So in offering contributions to carry cn 
the work, the members of our industry must 
not feel that they are helping the A. N. R. J. 
A. or the retailer. They are in fact helping 
to keep the jewelry trace alive. They. are 
helping themselves to get the facts which 
they must have to continue their own busi- 
ness properly. We, therefore, urge that Mr 
Brotherly’s article be read carefully and be 
given the greatest consideration, and that 
the responses thereto of a financia! tiature 
be sent promptly and be of the most generous 
character. 


Blue Zircons Re- JN view of the many 
ported to be Ar- inquiries that have 
saad been received by THE 
tificially Colored JEWELERS’ CIRCULAR A@S 

to the origin of blue zircon and the section 

of the world in which it is found, particular 
attention should be called to that part of the 
report of Dr. Kunz published in the issue 
of Nov. 3, in which the subject is taken up 
in detail. In the first place, this authority 
takes the ground that there are no natural 
blue zircons but that the so-called blue zircon 
on the market is artificially colored, being 
originally various shades of brown. The 
stones are placed in a crucible and burned 
in fire from six to eight hours and then 
exposed to a solution of cobalt nitrate and 
potassium ferrocyanide. The chemicals do 
not touch the stones, says the report, the 
coloring being done by the fumes, and after 
cutting it is necessary to expose them to the 
fire for five to 20 minutes. Practically all 
of these blue zircons have come from Siam, 
being found in the vicinity of the old sap- 
phire workings which are situated north of 

Bangkok. 

Inquiry by THe Jewerers’ CrrcuLar in 
the past failed to throw any light on the so- 
called blue zircon. They appeared in this 
market in the cut state. No one whom we 
saw was in possession of any rough of a 
blue color though some thought they had 
seen such rough. Inasmuch as writers in 
the past have often stated that the zircon 
has been found in all colors except blue, 
these stones caused a little excitement i 
scientific circles and information of their 
origin naturally has been desired. Dr. 
Kunz’s report on the subject will, therefore, 
he read with a great deal of interest by both 
mineralogists and gem specialists who have 
been puzzled by the appearance in quantity 
cf zircons of color not heretofore common 
to the mineral. 
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Harry Newburg, wholesale jeweler, this 
city, will visit Providence next week on a 
purchasing trip. 

Mandell E. Lewis, a jewelry auctioneer of 
Detroit, Mich., has opened an office at 260 
W. 41st St., this city. 

Samuel Elbaum, of Elbaum Freres, im- 
porters and cutters of diamonds, 2 W. 46th 
St., sailed for Europe last Saturday on the 
Leviathan, on a purchasing trip. 

David Belais & Co., makers of white gold, 
have leased a suite of offices on the eighth 
floor of the new Jewelers building at 10 W. 
47th St. The lease was negotiated through 
Brown, Wheelock: Harris, Vought & Co. 

Morris Goldstein of M. & I. Goldstein, 
diamond importers, 21 Maiden Lane, left for 
Europe Saturday on the Leviathan. While 
abroad Mr. Goldstein will visit the principal 
diamond markets of Paris, Amsterdam and 
Antwerp. 

The Engelsman Specialty Co., this city, 
was incorporated at Albany, N. Y., last 
week, with a capital of $50,000. The con- 
cern deals in jewelers’ supplies and was in- 
corporated by M. Engelsman, D, Viola and 
D. Barberini. 

S. C. Powell, of S. C. Powell & Co, 
importers of diamonds, 2 W. 46th St., sailed 
for Europe last Saturday on the Leviathan. 
While abroad he will visit the markets of 
London, Amsterdam, Antwerp and Paris for 
the purpose of purchasing rough and polished 
diamonds. 

Among the passengers who sailed on the 
Leviathan which left this city last Saturday 
was Jerome J. Rodenberg of M. S. Roden- 
berg Co., Providence, R. I. Mr. Roden- 
berg will visit Paris, Rome, Berlin and Lon- 
don while abroad and expects to be gone 
about six weeks. 

The Hamilburg Shaw Corp., manufac- 
turer of rings, 8 W. 30th St., announced last 
week that designs for finger rings granted 
to William Bornkessel of Ridgefield Park, 
N. J., have been assigned to the corporation 
for its exclusive use. These rings appeared 
in the Patent Gazette of Oct. 26th and are 
numbered 71320, 71321, 71322, 71324, 71325 
and 71326. 

A voluntary petition in bankruptcy was 
filed in the United States District Court on 
Tuesday, Nov. 9, by Edwin P. Eadie, dealer 
in jewelry, 303 Fifth Ave. The concern’s 
assets are placed at approximately $4,000, 
including stock, outstanding accounts and 
fixtures. On Wednesday Judge Goddard 
signed an order appointing Arthur Lott as 
receiver under a bond of $2,000. 

Seven rewards were ordered paid at the 
monthly meeting of the Jewelers Security 
Alliance held last Friday at the organiza- 
tion’s headquarters, 15 Maiden Lane. At 
the meeting 17 new members were admitted 
in Class B, and four Class A members were 
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transferred to Class B. Those who attended 


the meeting included: President, Alpheus 
L. Brown; vice-presidents, H. C. Larter 
and L. Wormser; chairman, H. H. Butts; 
treasurer, Bernard Karsch; secretary, James 
H. Noyes, and Henry Abbott, C. J. 
Brotherly, H. H. Dillingham, Prentice 
Luckey, Frank T. Sloan. 

It was announced several days ago that 
the entire stock of loose diamonds of Cohn 
& McDonnell, now in the hands of the 
liquidation committee, will be sold in bulk 
to bidders who must submit sealed bids to 
Robert P. Levis, attorney for the liquidation 
trustees, at his office, 42 Broadway, on or 
before Dec. 3rd. The merchandise can be 
inspected at the office of Freudenheim Bros. 
& Levy, 170 Broadway, by appointment from 
Nov. 17 to Dec. 1. All bids must be ac- 
companied by a certified check for five per 
cent of the amount bid. The checks of un- 
successful bidders will be returned imme- 
diately to all such bidders. 


The banquet committee of the Jewelers 
24 Karat Club of New York last week 
notified members that they were ready to 
receive reservations for the 25th annual 
banquet of the association which will be 
held Saturday evening, Jan. 22, 1927 at 6 
P. M. at the Waldorf Astoria Hotel, 34th 
St. and Fifth Ave., New York. This ban- 
quet will be an unusual occasion as it is 
the silver anniversary of the starting of 
these affairs and will be marked by features 
that are both appropriate to the occasior and 
an improvement even on those for which the 
affairs of the past have been notable. See- 
ing that this is a milestone in the history 
of the club and that unusual plans have 
been made to telebrate the event, the mem- 
bers of the committee are confident that 
they will receive demands for tickets far 
exceeding the accommodations oi the ban- 
quet hall; they have, therefore, asked club 
members to get their reservations in at once 
and to send a typewritten list of the names 
of their guests before Dec. 20. The cost of 
the tickets is $25 each and they may be 
had only by members of the club and by 
resolution of the organization, members are 
prohibited from selling tickets allotted to 
them. The banquet committee, this year, is 
in charge of Herbert A: Reiehman, as chair- 
man, with Edwin H. Dean, William H. 
Joers, Walter N. Kahn, Robert Loch, H. 
C. Larter, R. G. Monroe, G. H. Niemeyer, 
John W. Sherwood, Matthias Stratton and 
Leo Wormser. 

The United States Circuit Court of Ap- 
peals for the Second Circuit handed down 
an opinion last week confirming an order 
previously issued by the United States Dis- 
trict Court in an action started by Ingomar 
Goldsmith & Co. against Jacob M. Jablow. 
Sometime ago Jacob M. Jablow doing busi- 
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ness as J. M. Jablow & Co., went into 
bankruptcy.’ In October, 1925, the concern 
sought by securing the consent of creditors to 
obtain a 15 cent cash composition before 
adjudication. Thirty-nine out of 103 creditors 
gave their consent, and notice of, the alleged 
bankrupt’s intention to offer the composition 
was given. At a meeting held in November, 
the referee, it is claimed, found that the re- 
quisite number of creditors’ consents had 
been obtained, and finding that the require- 
ments of the Bankruptcy Act had been com- 
plied with, he later approved the composition. 
Specifications of objections were filed by 
Ingomar Goldsmith & Co., but it is alleged 
that they were not supported by proof and 
the special master’s report was thereafter 
approved by the court. Ingomar Goldsmith 
& Co., contended that the order was er- 
roneously entered because the consents of the 
creditors were obtained before and not after 
the examination of the bankrupt and the 
meeting of creditors as required by Section 
12A of the Bankruptcy Act. The opinion of 
the court, however, states that the require- 
ments were substantially complied with, if 
not fully, as the records in the case indicate. 
The opinion also pointed out that the ob- 
jection that the composition should have 
been refused because excessive counsel fees 
were allowed was likewise insufficient. Other 
points argued before the Circuit Court of 
Appeals were deemed unnecessary of con- 
sideration in this opinion and as a result 
the order was affirmed. 

Members of the Maiden Lane squad picked 
up last Saturday a man whom they describe 
as an old pennyweighter and “lifter,” on a 
charge of stealing a gold watch chain from 
Louis Feldman, jeweler, 150 Broadway. The 
prisoner, who is known to the police under 
many aliases, was booked on this charge as 
George Alexander, and when arraigned yes- 
terday (Tuesday) morning before Magis- 
trate Simpson in the First District Magis- 
trates Court, pleaded guilty to a charge of 
petit larceny and held without bail for 
sentence. On Saturday, about 4 P. M., 
the man, who is about 70 years old, 
walked into Feldman’s store and asked to be 
shown some watch chains. A clerk showed 
him an assortment but the man made no 


--selection. and. then walked out. - As the clerk 


was putting the chains away he noticed that 
one was missing. He immediately followed 
his supposed customer to the street and 
notified the Maiden Lane squad of the in- 
cident. Shortly afterwards Lieut. Stripp 
and Detectives Brennan, Mortimer and 
States arrested an old, well-dressed man as 
he was walking along Nassau St. The man 
denied any knowledge of the chain and when 
taken to the Feldman store was questioned 
by the four detectives. Suddenly one of the 
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detectives placed his hand in the man’s in- 
side coat pocket and, it is claimed, pulled 
out the chain. The jeweler identified the 
chain as the one which was missing from 
his stock and the man was then taken to 
the station house. He is said to have a 
long police record and, it is claimed, he 
served several terms in jail. The prisoner is 
known to the police under several names 
among them being “Ginder” and “Ginty.” 

The Globe Watch Co. has moved to new 
quarters at 256 St. James Place, Brooklyn. 

Fred J. Loopuit, of Goldsmith & Loopuit, 
2 W. 48th St., sailed for the European dia- 
mond markets last Friday on the Olympic. 

Maurice Monnikendam, of Amsterdam and 
Paris, returned to Europe on the Leviathan 
last Saturday after a brief stay in this 
country. 

Henri Mandelbaum, diamond imperter, 71 
Nassau St., accompanied by his son, Jacques, 
sailed on the Leviathan Nov. 13 on a buy- 
ing trip to the European diamond markets. 

The regular meeting of the Jewelers 
24-Karat Club of New York will be held 
this afternoon at 3 p. M. at the rooms of the 
organization, 15 Maiden Lane. All members 
who are in New York are expected to be 
present. 

The Cam Jewelry Co. is the name of a 
concern incorporated at Albany last week 
with authority to do business in this city. 
The capital is $5,000 and the incorporators 
are: A. Ciaglia, A. Garofalo and A. 
Amadio. 

W. W. Condon, buyer for the Book Shop, 
Ocala, Fla., which includes a large jewelry 
and silverware department, was among the 
visitors in New York during the past week 
who called at the offices of THE JEWELERS’ 
CIRCULAR. 

Announcements were sent to the trade last 
week calling attention to the fact that the 
firm of Levi & Weisburger has dissolved 
partnership. Paul E. Levi is now located 
at 62 W. 47th St., while David Weisburger 
has his office at 36 W. 47th St. 

James J. Loeb, of James J. Loeb & Bro., 
importers of diamonds and precious stones, 
22 W. 48th St., sailed for Europe last Satur- 
day on the Leviathan. Mr. Loeb expects to 
visit Antwerp, London and Paris to pur- 
chase diamonds for his firm. He will be 
gone for two months. 

Since the death of L. H. Junod, who was 
consul general in New York for Switzer- 
land, Herman Thorens, Inc., of Ste. Croix, 
Switzerland, has established its own head- 
quarters in the United States. Formerly 
Mr. Junod was the Thoren’s concern’s agent. 
Frederic Herman Thorens has taken charge 
of the business, opening an office at 450 
Fourth Ave., this city, where cigar lighters, 
motors for talking machines and musical 
boxes are being displayed. 

The many friends of Mrs. Barnett Esh, 
wife of Barnett Esh, of Kaspar & Esh, dia- 
mond ring manufacturers, 350 W. 31st St., 
will be glad to learn that she has prac- 
tically recovered from her recent illness and 
1S NOW recuperating at their home at Far 


Rockaway, L. I. Frank D. Newburger will 
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represent the concern in the middle west and 
will make his headquarters at 29 E. Madison 
St., Chicago. Sol. B: Esh will continue call- 
ing on the jobbing trade in the east, with a 
new and complete line of diamond rings and 
ring mountings. 

Walter L. Scott, advertising manager for 
the H. A. Wilson Co., refiners and workers 
of precious metals, 97 Chestnut St., Newark, 
N. J., died on Sunday, Nov. 7, after a short 
illness. The remains were laid at rest last 
Wednesday. Mr. Scott was young and well 
known in the trade and news of his death 
came as a shock to his many friends. He 
died after an illness of only a few days. 

In a ruling handed down last week grant- 
ing relief to the Mekelberg Specialty Co., 
of New York, the United States Customs 
Court finds that certain necklaces of glass 
beads, not in imitation of precious or semi- 
precious stones, valued at less than 20 cents 
per dozen pieces, were incorrectly returned 
for duty at 80 per cent ad valorem under 
Par. 1428, 1922 Tariff Act. Judge Sullivan 
in sustaining the importer’s protest now 
fixes duty at but 60 per cent ad valorem 
under the provision in Par. 1403 of the same 
act for articles in chief value of beads. 

The creditors of Samuel Orlov, 65 Nassau 
St., held a meeting on Tuesday afternoon 
of last week at the Broadway Central Hotel. 
Mr. Orlov claims his liabilities total about 
$26,000 while the assets approximate $6,500, 
including merchandise, $5,000, and accounts 
receivable, $1,500. The jeweler offered a 
settlement to creditors on a basis of 25 
cents on the dollar payable five per cent in 
cash and the balance in four notes matur- 
ing in 150 days. The creditors asked for 
a settlement of 50 cents on the dollar and 
as a result, no action was taken on the offer 
of 25 cents. A creditors’ committee was 
appointed and a meeting will be held at a 
later date. 

Ways and means of introducing the pro- 
posed National Platinum Law recently de- 
cided on at the mass meeting held in the 
rooms of the National Jewelers Board of 
Trade in New York will be discussed at 
a luncheon conference to be held this after- 
noon at the Drug & Chemical Club, 85 John 
St., which will be attended by members of. 
the clearing house committee, the Jewelers’ 
Vigilance Committee as well as a delegation 
from the Jewelry Crafts Association of New 
York. It is probable that a steering com- 
mittee representing the various elements in 
the jewelry trade will be appointed to take 
charge of the legislation as soon as the bill 
has been whipped into shape by the attorneys, 
in accordance with the decision of the trade 
as expressed at the mass meeting. 


The directors of the National Jewelers 
Board of Trade held a well attended meet- 
ing last Thursday at the organization’s head- 
quarters, 22 W. 48th St., at which 13 of the 
16 New York and Newark directors were 
present. The meeting was presided over by 
President Coffey and during the session 
Secretary Backus reported that in the month 
of October there had been 38 embarrass- 
ments in the trade. These were divided as 
follows: retail jewelers, 27; manufacturers, 
six; repairers, three; wholesalers and retail- 
ers, one, and instalment houses, one. He also 
pointed out that from Jan. 1 to Oct. 31 
there had been 478 failures as against 591 in 
the corresponding period last year, showing 
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a decrease of 113. An indication of increas- 
ing business in the jewelry trade, according 
to Mr. Backus, was the fact that the Board 
had issued over a thousand more reports 
last month than it did the previous month. 
In October, 9,377 credit reports were dis- 
tributed as against 8,332 for the month be- 
fore. Ten new members were elected at the 
meeting. Secretary Backus also called at- 
tention to the fact that the New England 
directors met on Nov. 8 and decided tenta- 
tively to hold their annual meeting and din- 
ner of the New England members on Jan. 6, 
1927, in Providence. During the afternoon, 
reports were submitted by chairmen of the 
various committees, including the Good and 
Welfare, Adjustment, Arbitration, Member- 
ship and Finance. Prior to the directors’ 
meeting, the finance committee met at which 
the status of a number of cases which are 
being investigated and prosecuted by the 
Board were outlined. Other routine busi- 
ness also came before the members of this 
committee. 

General Chas. H. Sherrill, acting director 
of the Department of Fine Arts of New 
York University, gave a luncheon last week 
at the Yale Club, 44th St. and Vanderbilt 
Ave., to a number of members of the ad- 
visory committee of the jewelry trade in 
charge of the jewelry class at the University. 
Among those present as General Sherrill’s 
guests were: Walter P. McTeigue, president 
of the Jewelry Crafts Association; Harry 
C. Larter, chairman of the Jewelers’ Vigi- 
lance Committee; Emil W. Kohn, president 
of the Retail Jewelers’ Association of 
Greater New York; Herbert L. Farrow, of 
Carter, Gough & Co., and T. Edgar Willson, 
Editor of THe Jewerers’ Circucar. They 
were introduced to some of the faculty of 
the Department of Fine Arts, of the Univer+ 
sity, including Professor John L. Northam, 
Assistant Professor of Design, Professor 
Raymond Bessange, Director of the Archi- 
tectural Department, Dr. John Shapley 
Moss, Professor of the Literature of the Art 
of Design, Dr. R. M. Riefstahl, professor of 
Fine Arts, and others. General Sherrill con- 
gratulated the committee on the success of 
the class in jewelry design and modeling al- 
ready established at the University, but re- 
gretted that the facilities of the University 
could not permit of any extension of this 
work, particularly in numbers, as they were 
short of space just at the present time. The 
23 members of the present class will be all 
that can be accommodated in the course in 
design. However, it was stated, a lecture 
course might be introduced that could be 
used by other members of the trade and the 
discussion of a course on the history of de- 
sign in jewelry from prehistoric days to the 
present resulted in a decision to put in’ such 
a course if possible. The work of outlining 
this course was put in the hands of Messrs. 
Walter McTeigue and H. L. Farrow, and 
Jacob Mehrlust. The committee generally 
discussed the subject of elaborating the 
jewelry course in New York University in 
the years to come. 
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The Fitzgerald Jewelry Shop has been 
opened by A, E. Fitzgerald, 27 W. Main 
St., Walla Walla, Wash. Mr. Fitzgerald 
who has had experience in the jewelry field 
in Seattle and Pomeray has been in Walla 
Walla for several years. 
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Frank Klein, Spring City, was among the 
many out of town retailers seen here last 
week stocking up for the approaching holi- 
day season. 

Fred J. Eisemann, formerly of Jersey 
Shore, Pa., has purchased the jewelry store 
and business conducted for many years in 
Lock Haven, Pa., by G. Bruce Kerns, and 
will operate it. Mr. Kerns is to leave Lock 
Haven and go into another line of business, 
he announces in letters to the trade here. 

Jacob Atlas, brother of David Atlas, San- 
som St. diamond merchant and importer, 
who is also in the jewelry, business, took 
Saturday off to attend the Cornell-Dart- 
mouth game at Ithaca, his son Harry G. 
Atlas, being a student at Cornell. He was 
accompanied by Miss Martha Atlas, 
daughter of David Atlas. 

Among representatives of out-of-town 
wholesalers or manufacturers calling on the 
trade within the last few days were: 
William Little, George H. Fuller & Sons, 
Pawtucket; Harry Brison, Jr., and Mrs. 
Brison, representing the Farrington Mfg. 
Co., Providence; Frank Righter, the Waite, 
Thresher Co., Providence, who also took 
advantage of his visit here to attend the 
Sesqui-Centennial. 

One of the proudest retail jewelers in the 
city just now is Jacob Singer, of 1821 Colum- 
bia Ave., who has completed extensive reno- 
vations and improvements to his store, in- 
cluding a new front. Mr. Singer, who is of 
old German stock, has been in the jewelry 
business at that location for 35 years and 
now rejoices in possession of one of the 
most modern and finest jewelry stores in 
that section of the city. New fittings have 
been installed and the windows rearranged 
to permit of a better display. 

Business is brightening up generally for 
local retailers although it still is described 
as “spotty” but they are comforted by the 
many reservations for holiday jewelry 
which indicates a good season. Wholesalers 
report an increase in orders, especially from 
jewelers in the coal regions. Local manu- 
facturers are busy on orders. Wholesalers 
who have compared their October business 
with that of last year report themselves well 
ahead of the same period in 1925 and in 
general a feeling of confidence pervades the 
entire industry here. 

A Vineland jeweler to whom he had sold 
a $200 watch for $1, helped the police to 
end the career of crime on which Anthony 
Foreinito, 18 years old, of that New Jersey 
city, had started. Foreinito told the police 
he needed money to go into business and 
robbed the home of a Vineland woman of 
jewelry valued at about $600. Not realizing 
the value of the articles, he sold the watch 
and with the $1 obtained for it went to 
Philadelphia, where he pawned the rest of 
the jewelry for $5. The Vineland jeweler 
notified the police and Foreinito was 
arrested when he returned from Philadelphia. 

Philip Kind, of S. Kind & Sons, jewelers, 
and active in the work of the Chestnut 
Street Merchants’ Association, is highly 
gratified at the success of the parking plans 


for patrons, which he- was- instrumental in- 


putting into practice here. The plan now 
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has been in operation for six months and 
has pleased the motorist patrons of the Kind 
store and others in the association. Also it 
has helped to a great extent in solving the 
parking problem for the shopping center 
of the city. Under a recent ordinance park- 
ing is forbidden on Chestnut and other 
streets in the down-town shopping centers, 
cars being permitted only to stop to dis- 
charge passengers. Under the Kind plan the 
shopper’s car is driven to one of several 
garages maintained by the association in the 
vicinity, the owner or. driver receiving a 
check, which when presented at the store is 
replaced by a free parking ticket if a pur- 
chase is made at the store. The purchase 
may be large or small and to many old 
patrons the parking’ service is free regard- 
less of whether they purchase or not. At 
present 44 garages are at the service of 
patrons of Chestnut St. stores, both to the 
east and west of Broad St., and Mr. Kind 
and those who backed him in the plan are 
receiving many compliments for this 
courtesy. 


Mention was made in these columns last 
week of the «passing of the old established 
retail jewelry business of Stephen A. Mac- 
Queen at 1723 Walnut St., but the rest 
of the story was told at the auction estab- 
lishment of Freeman & Sons, where the 
MacQueen: stock was sold. A number of 
bidders were present from New York and 
more from this city and vicinity and the 
pieces found a ready sale, more than $10,000 


being realized.. Mr. MacQueen also is selling : 


the three-story building in which he carried 


on his business and as it is almost in the 


heart of,-the still fashionable Rittenhouse 
Square section, he is certain to get a good 
price. “To a reporter for THE JEWELERS’ 
Circutar Mr. MacQueen gave as one of 
his principal reasons for selling out what 
he said was the lack of a sufficient profit in 
the retail jewelry business to compensate 
for the heavy overhead, the’ carrying of a 
too varied stock and the many risks involved, 
including hold-ups. Retail prices and the 
margin of profit, he said, have not increased 
in the same proportion as the overhead and 
other expenses. Mr. MacQueen has been in 
the jewelry business since his boyhood when 
he entered the employ of J. E. Caldwell & 
Co., for which firm he worked until he be- 
came associated with George W. Russell & 
Co. He went into business for himself at 
1427 Walnut St., and then progressed 
steadily westward moving after seven years 
to 1435 on that street where he remained 
for six years when he purchased the property 
at 1723 and moved his stock there. He is 
undecided as to his future plans but an- 
nounced that he was through with the 
jewelry business. 

Nathan Schwartz, the noted blind jeweler, 
a familiar figure on Sansom St. during his 
visits to this city, has gone to Florida for 
a stay of several months. Mr. Schwartz, 
totally blind, is a character of the “Street” 
and has so many friends he has no trouble 
in making his way about the city. He left 
for Florida alone and although carrying a 
fortune in unset stones had no fear of moles- 
tation. In all the years he has been selling 
diamonds, it is his boast that he never has 
been molested in any way or cheated, 
although a few attempts at -the latter have 
been made. But Mr. Schwartz says that in 
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almost every case something in the other 
man’s voice warned him in time and he was 
able to thwart the designs of the swindler. 
One of the successful retail jewelry firms 
in this city is Carlton’s, for many years 
located at 1414 Chestnut St., which has just 
ioved across the street to a handsome store 
at 1503. While small, the new store is so 
efficiently arranged that it gives the impres- 
sion of being far larger than it is and a 
horseshoe arrangement of showcases allows 
plenty of room for patrons and clerks. The 
showcases and fittings are in fine mahogany 
and the lighting arrangements are soft toned 
and beautiful. The Carlton firm has been 
specializing in high grade charge accounts 
and after several years in that line sees no 
reason to worry over time payment business, 
which it considers every bit as legitimate as 
the cash system, basing this opinion on its 
own experience. Also it does not believe in 
a retail jeweler “sitting down” and waiting 
for business to come to the store. Instead 
it goés after business with energetic sales- 
men \and recently has made two notable 
additions to its staff in the persons of well 
known baseball players who have taken to 
the jewelry business in their off time. The 
most recent acquisition is Wallace A. Ogden, 
better known to fans as “Curley,” a pitcher 
of the ‘Washington American League team, 
who will represent the firm actively in and 
-about this section until it is time to report 
at the training camp in the Spring. Already 
_ he has taken well to the jewelry game and 
gives much promise of developing into a 
star salesman. Another recruit from the 
diamond is James (Sticker) Riley, formerly 
~of the Philadelphia National League team, 
who has become one of the firm’s best sales- 
‘men. Both men have hosts of friends in 
and out of baseball and this fact is proving 
_a valuable asset to them in making sales. 
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Diamonds and wedding rings valued at 
$1,725 were stolen from the L. E. Witt 
jewelry store, 419 N. Main St., Bloomington, 
Ill., early the night of Nov. 8. The thief 
entered the store through a back door and 
removed a display tray from the show 
window. 

Danville, Ill., jewelers have launched a 
Twenty-four Karat Club with a membership 
representative of nearly every firm in the 
city for the purpose of “increasing public 
confidence and upholding the best business 
ethics in the profession.” A meeting this 
week will complete the organization. Frank 
T. McKee has been elected president; A. S. 
White, vice-president; Al Overstreet, secre- 
tary-treasurer, and W. C. Millard, chairman 
of the board of directors. 

A. F. Odell, Quincy, Ill, who conducts 
a chain of jewelry stores and recently opened 
a store in the Bengston drug store building 
in Rock Island, has purchased the C. T. J. 
Delaporte business, Moline, Ill. Mr. Dela- 
porte lately announced a selling out to dis- 
pose of his business. He will continue that 
sale and after the first of the year the new 
owner will take possession, remodeling and 
refinishing the store before restocking it. 
The Odell chain now operates in Quincy, 
Hannibal, Mo., Keokuk, Ia., and Ft. Madi- 


son, Ia. 
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A MEETING PLACE 
AND 
AN EATING PLACE 


FOR JEWELERS | 











Open from 


A Modern Up-to-Date Chop House, Convenient to the Uptown Jewelry Center, That Is Catering 
Especially for Jewelers Patronage. 
11 A.M. to 1 A.M. 
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William G. Knapp, New York city, was 
a visitor to the Cleveland trade last week. 

Earl King has opened an office in the 
Union Mortgage building. He sells at retail. 

Frank Adelstein of the Schofield building 
has moved into larger quarters in the same 
pbuilding. 

Walter Gilson, of the Gilson Jewelry Co., 
who has been ill with pneumonia is reported 
to be on the road to recovery. 

The Halle Bros. Co. watch department 
has been enlarged to twice its original size 
and has been moved over closer to the 
main entrance. 

H. O. Lehr well known retail jeweler is 
being congratulated by his many friends 
in the trade on his being made Master of 
Halcyon Masonic Lodge. 

In a letter received from J. A. Conn, who 
is in Florida at present, he states that busi- 
ness is fairly good. He is expected back 
in Cleveland in about a week or 10 days. 

Jerry Fraiberg held the formal opening 
of his new store at E. 55th St. and Broad- 
way on Saturday, Nov. 13. It was well 
attended. He is also handling a line of 
musical instruments. 

Work has been completed on the remodel- 
ling of the Superior Arcade front of the 
Shaw Jewelry Co. It now has a bronze 
and marble front that adds much to the at- 
tractiveness of the store. 

The Merit Co. has a very interesting dis- 
play in its show window this week show- 
ing the advancement made in power tools 
for the trade. It includes a foot wheel and 
the latest motor driven tools. 

R. A. Hayes of the Deuber Hampden 
Watch Co. and president of the Twenty 
Four Karat Club returned last week from 
a trip to the Pacific Coast on business. He 
came back by way of New Orleans. 

Will Higgins, cf Miller & Son, Lorain 
Ave., accompanied by Mrs. Higgins drove 
to Columbus to see the football match be- 


tween Ohio State and Michigan, and their. 


son who is a student at the Ohio university. 

N. Volkov, St. Clair Ave., jeweler had 
his window smashed again last week. It 
is believed that a passing truck caused a 
stone to rebound and do the damage. -It 
is only a short time since he had the window 
put in. 

Among out of town jewelers who visited 
Cleveland last week on business were R. W. 
Atwood, Willoughby; E. L. Aukerman, 
Norwalk; E. Krongold, Ashtabula; Mrs. 
A. R. Kimpton, Oberlin, and Sam Brainerd 
and wife from Medina. 

John Austin, Geneva, was in Cleveland 
last week on business. Mr. Austin has the 
distinction of being the oldest active watch- 
maker in northern Ohio. He is 87 years 
of age and works every day at the bench. 
A short time ago he fell and broke an arm 
in three places, but has fully recovered. 


The Cleveland Credit Stores Association 
held its regular monthly meeting of Thurs- 
day evening, Nov. 12, at the Hotel Cleve- 
land. Dinner preceded the meeting and a 
good attendance is reported. There was no 
speaker, the evening being given over to 
the discussion of business problems. A 
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committee of which Albert Kaufman, of 
Rotbart Bros., is chairman, was appointed 
to go into the matter of a universal credit 
application blank. 

For the first time in several months a 
window smashing job occured in the down- 
town section. Early Sunday morning some- 
one threw a piece of concrete through the 
window of Klivans jewelry store and escaped 
with some watches. It was 10.15 a. M. be- 
fore the theft was discovered by a pedestrian 
who reported the robbery to police. 


Retail trade reports business as some- 
what quiet. Wholesalers report trade run- 
ning very largely to clocks of all kinds, 
bracelet watches, men’s wrist watches, com- 
pacts and cigarette cases. Regular lines of 
card jewelry are decidedly off in comparison 
with previous years, making it considerably 
harder for jobbers in those lines. 

The many friends of Jack Bangour em- 
ployed by the Brotherhood Watch & Jewelry 
Co. in the Fidelity Mortgage building will 
regret to hear that he passed away after a 
couple days of illness. He was taken sick 
with appendicitis and removed to a hospital 
where he was operated upon, but failed to 
rally. He was with W. A. Southam Co. 
for a considerable time and was well known 
among the trade who regarded him very 
highly. He is survived by his widow and 
three children. 

The Sigler Bros. Co. is running a reor- 
ganization sale and L. B. Bach, secretary 
and general manager of the company, made 
the following public announcement concern- 
ing it: “In order to serve better, both our 
retail and wholesale customers, it has been 
found advisable to separate these two depart- 
ments. And to better effect this policy it 
is expedient that we dispose of our present 
stock immediately by converting it either 
into cash or charge accounts.” Mr. Back 
also stated that in all probability two sepa- 
rate corporations will be formed. 

A man giving his name as Claude Kelly 
and his occupation, a salesman for a Colum- 
bus concern, complained to Cleveland police 
that he had been robbed of a diamond stick 
pin, two diamond rings and a_ valuable 
watch, the whole valued at $2,000, while in 
a grocery store on Woodland Ave. on Sun- 
day morning, Nov. 7. According to De- 
tective Gustave Reece Kelly had arrived 
here Saturday and endeavored to make 
some sales but received scant encourage- 
ment. He stayed all Sunday morning and 
about 11 o’clock two men came into the 
store. One had a gun and they held Kelly 
up and took the above mentioned jewelry 
and also $15 from one of the proprietors 
and then escaped. Police are investigating. 








Reading, Pa. 


Arthur Schwemmer has just moved from 
214 N. 9th St. into his new store at 218 
N. 9th St., just two doors away. The formal 
opening was held Saturday, Nov. 13. J. 
W. Showalter, formerly in the employ of 
J. C. Mumma, has secured a position with 
Mr. Schwemmer. 

At a regular monthly meeting of the 
Historical Society of Berks County held 
Wednesday evening in the society’s build- 
ing, 38 N. 4th St., the subject of “Reading 
Clocks and Clockmakers” was discussed by 
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Mrs. Mary Owen Steinmetz. Mrs. Stein- 
metz has devoted a great deal of time to 
research on this subject. 

If the volume of business being trans- 
acted by check the early part of the month 
of November is any criterion, jewelry sales 
ought to show a healthy increase between 
now and the end of the year. During the 
week ending Nov. 3, the volume of business 
transacted by check amounted to $10,608,- 
000, while that during the preceding week 
amounted to $9,876,000, an increase of $732,- 
000. These figures are tabulated by the 
Federal Reserve Board, and represent the 
largest increase reported from any Penn- 
sylvania banking center. 








Allentown, Pa. 





Allentown jewelers helped both physically 
and financially to put across the drive for 
$600,000 for the addition to the Allentown 
Hospital. The drive went over on schedule 
with about $30,000 more than the amount 
asked for. 

The following traveling men are calling on 
the trade in this locality: Harry J. Miller, 
with Kaufer Bros.; Mr. Meade, with Poole 
Silver Co.; Paul Stern, with Louis Stern 
Co.; Richard S. Redfield, with Kohn & Co.; 
Edward Downs, with N. H. White & 
Co.; Miss Lillian Corbett, with the Moore 
Pen Co., and Mr, Willson, with the Du Pont 
Viscoloid Co. 

S. S. Brone, 735 Hamilton St., was 
named assistant chairman of the Jewish Re- 
lief Drive which opened in Allentown, Sun- 
day, Nov. 14. The drive is for the purpose 
of raising funds for the relief of Jewish 
sufferers in Russia and Poland, and for 
the rehabilitation of Palestine. The quota 
for Allentown is $40,000. 

“Bob” Beitel, Catasauqua jeweler, whe 
is chairman of the fellowship committee of 
the Catasauqua Rotary Club, “dressed up” 
the club at its regular weekly meeting 
Wednesday evening by presenting a pretty 
bouttoniere to each member present. He 
also presented bouquets to Rotarian H. Mor- 
ley Holton, burgess of Catasauqua, and to 
John “Pete” Edgar for Mrs. Edgar, the 
club’s anonymous “assistant secretary.” 

Herbert C. Keller, for almost 40 years 
a member of the jewelry firm of E. Keller 
& Sons, 711 Hamilton St., having recently 
retired from that firm, is opening an office 
in the Dime Trust building and will con- 
duct a business as commission merchant in 
diamonds, jewelry and silverware. Mr. 
Keller will represent leading manufacturers 
of the country with whom he has estab- 
lished excellent connections during his long 
term of years in the business. In addition 
he will continue to specialize in appraisals 
of jewelry and precious stones, a capacity 
in which he has acted for years for lead- 
ing insurance companies and banks that have 
learned to rely upon his knowledge and 
training in the business. Mr. Keller has 
for years been active in the business and 
social life of the community, and has a 
host of friends who wish him continued 
success in his new enterprise. 








C. Robinson has removed his jewelry 
business to the corner store of the Opera 
House building at Fair and John Sts., Kings- 
ton, N. Y. 
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High Quality White Gold 
Diamond Wedding Rings 











18K. White Gold 3 Bright 
Diamonds @ $7.50 Each 





5 diamonds..... $14.50 
7 aS eae 20.00 
9 Tr 25.50 








Send for one of each 
Let’s get acquainted. 


TIP LITE We also carry a fine line of Cameo Brooches. 








The Aristocrat of Lighters Marie Antoinette Perle Co 
peo yaaa new for your’ Christmas 500 Fifth Ave. New York, N. Y. 








A cigar or cigarette lighter! So different from the 
ordinary—handsome, practical, infallible, automatic. 
Bottom up gives it a perfect light! Bottom down it’s 
out! No switch to forget, no bother, no danger, en- 
tirely sure and automatic in operation. 


You can sell Tiplite as a Christmas gift of quality. . o,° 
And your holiday sales will bring you business all dur- 1926 1927 Edition 
ing the year—for whoever sees Tiplite in homes or offices 

wants to own one. Send an order for your first dozen 

















now. 
Price $5.00 at retail. The Jewelers’ Circular 
$2.50 in dozen lots J Circula 


TIPLITE COMPANY Buyers’ Directory 


52 Vanderbilt Ave., New York City 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 
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Chicago Notes 





M. Goldsmith, of the Goldsmith Bros. 
Smelting & Refining Co., will leave this 
week on a hunting trip through southern 
Illinois and will be gone for about 10 days. 

William C. McKee, of M. A. Mead & 
Co., is making a business trip through the 
middle west in the interest of this firm. 
Mr. McKee will be gone for about 10 days. 

G. Fahys Cook and John Hall, of. Jos. 
Fahys & Co., Sag Harbor, N. Y., were in 
Chicago last week for a few days to visit 
their local office and call on friends in the 
trade. 

J. E. Evans, retail jeweler of Platteville, 
Wis., was a visitor in Chicago last week, 
spending some time with his father, who 
lives here, and also purchasing holiday mer- 
chandise. 

F. C. Emerson, manager of the Chicago 
office of the Eisenstadt Mfg. Co., is making 
a business trip through Wisconsin calling 
on the retail trade. He will be gone for 
about 10 days. 

Harry J. Lohmiller, retail jeweler of 
Fond du Lac, Wis., accompanied by a 
friend, spent a few days in Chicago last 
week looking over the Fall markets and 
calling on friends. 

A. F. Eisenbeiss, in charge of the diamond 
department for the Eisenstadt Mfg. Co., St. 
Louis, Mo., returned home last Wednesday 
after spending several weeks in Chicago 
calling on the retail trade. 

Harry Berg, of the retail jewelry firm 
of Berg-Arduser Co., Inc., Dubuque, Ia., 
and Mrs. Berg combined business and pleas- 
ure in Chicago last week attending shows 
and looking over Fall lines. 

Bert Harris, watch buyer, and H. H. 
Kiger, of the firm of C. A. Kiger Co., 
Kansas City, Mo., spent several days in 
Chicago last week looking over the watch 
markets and attending to business. 

Hobart Wehking, watch buyer for the 
Ritcher & Philips Co., Cincinnati, O., was 
a visitor in Chicago last week. Mr. Weh- 
king left here for Boston, Mass., where he 
will spend about a week visiting factories. 

About 25 close friends of Frank New- 
burger, manufacturers’ representative, 29 E. 
Madison St., surprised him last Saturday 
evening at his home, 6622 University Ave., 
with a party in commemoration of his 
birthday. 

Charles Hubbard, auctioneer, located at 
29 E. Madison St., returned last week from 
Holland, Mich., where he conducted a stock 
reduction sale for George H. Huizinga & 
The sale was on for 15 days and was 


reported as being a very successful one. 

P. Scharsig, representing the Gustav 
Becker clock factories of Freiburg, Ger- 
many, and with headquarters at 1588 Jewelry 
Mart, is making a short business trip to 
New York, Buffalo and other cities in the 
east. This is Mr. Scharsig’s final trip for 
the year. 

Richard D. Fleek, representing the Juer- 
gens & Andersen Co., returned recently from 
a business trip through his eastern territory 
and after remaining here for a few days 
replenishing his stock, left for his final trip 
of the year. This time he will be gone 
until Christmas. 

E. H. Cummings, president of the General 
Chain Co., Providence, R. I., spent several 
days of last week at the Chicago office visit- 
ing with George Armstrong, and calling on 
friends in the trade. Upon his return home 
Mr. Cummings will stop off at Boston for 
a couple of days. 

Joe Carr, representative, and Charles 
Brown, buyer for the Stein & Ellbogen 
Co., returned last week from Ann Arbor, 
Mich., where they attended the Wisconsin- 
Michigan football game, as guests of Henry 
Williams and Byron Sheffer, of Williams & 
Co., South Haven, Mich. 

The Keystone Watch Case Co. is now 
located in its new quarters, room 1434 
Jewelers building. The space is arranged 
very attractively with salesroom, private 
office and general offices. This concern for 
many years was located on the 10th floor 
of the Heyworth building. 


W. H. Lancton, general sales manager for 
the Bulle Clock Corp., left Sunday night 
for Cleveland, O., where he will remain 
for two weeks demonstrating clocks in the 
lobby of the Union Trust Bank where the 
company has secured space. This demon- 
stration is for the public to acquaint them- 
selves with this merchandise. 

Frank D. Newburger, who recently re- 
turned from New York, announced this week 
his association in a representative capacity 
with Kasper & Esh, New York manufac- 
turers of rings and mountings. Mr. New- 
burger will have headquarters in suite 704 
of Heyworth building and will also continue 
to represent Leach & Miller Co., of Attle- 
boro. 

Mr. and Mrs. Sol Hess recently announced 
the engagement of their daughter, Betsy, to 
Mr. Stanley Baer, of Chicago. Mr. Baer 
is the son of Mr. and Mrs. Isaac Baer. 
As yet the date for the ceremony has not 
been set, but the event will take place the 
early part of January.’ Sol Hess is of the 
firm of Rettig, Hess & Madsen, wholesale 


watch dealers, at 7 W. Madison. St., but 
recently is better known as the creator of 
the famous Nebb strip. 

Adolph G. Zobel, manufacturing jeweler 
on the eighth floor of the Heyworth build- 
ing, and his wife announce the engagement 
of their daughter, Loretta Louise Zobel, to 
I. A. Rickert, of Washington, Kans. Miss 
Zobel has been connected with the jewelry 
trade for many years. For several years 
she was with Scott & Barger, and for the 
past two years was associated with her 
father. No date has been set for the wed- 
ding, but the event will take place some time 
next Fall. 

Fred Haller, of the Chicago office of the 
Ostby & Barton Co. and one of the best 
known men in the trade has been receiving 
the congratulations of his many friends when 
announcement was made of his engagement 
to Miss Irene Teela, of this city. Mr. 
Haller has been associated with the Ostby 
& Barton Co. for a great many years and 
has a host of friends. The date of the event 
has as yet not been made known but it is 
understood it will take place the latter part 
of January. 

Walter J. Stuart, who owns and operates 
the South Shore Jewelers, at 1944 E. 71st 
St., reported to police that on Monday eve- 
ning of last week about 7 o’clock a brick 
was thrown through his front window and 
merchandise valued at several thousands of 
dollars was taken out. Mr. Stuart was in 
a rear room and when he heard the crash 
hastened to the front of the store. He saw 
that the window had been smashed but no 
one was in sight. The stolen goods are in- 
sured by the Ocean Insurance Co. 

The Schulte Optical Co. announced last 
week that it had secured a 19-year lease on 
space that is now being occupied by C. D. 
Peacock, Inc. The Schulte Optical Co. will 
occupy the north end of the store and the 
depth of the store will be about 50 feet. 
This will be the company’s fifth branch store 
and in keeping with its other stores will be 
fitted with the very best and most modern 
fixtures and equipment. Work will com- 
mence on this store just as soon as C. D. 
Peacock, Inc., move to their new quarters 
in the Palmer House, which will be about 
the middle of February of next year. 

J. H. Hennes will open a new retail 


jewelry store at 5946 W. North Ave. on 


the day before Thanksgiving, Nov. 24, and 
will operate the business under his own 
name. All new walnut fixtures are being’ 
installed, and Mr. Hennes is now busy pur- 
chasing a complete stock of merchandise. 





(Continued on page 98) 
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Chicago Notes 





(Continued from page 97) 








Mr. Hennes is known to the dealers in 
Chicago and the east, as he has been asso- 
ciated with H. D. Vognild, of 1564 Mil- 
waukee Ave., for the past five years as 
general manager. 

Samuel Fine, retail jeweler, is now 
located in the 3400 block of west Roosevelt 
Road. The new location is situated in a 
more thickly populated neighborhood than 
that of his former location, at 1242 Roose- 
velt Road. 

Retail jewelers visiting the markets and 
calling on friends included: Tony Lee, Sioux 
Falls, S. Dak.; J. R. Brushert, of J. R. 
Brushert Co., Wausau, Wis.; Clarence 
Speicher, of Speicher Bros., Kankakee, III. ; 
Miss E. Christian, Champaign, III. 

M. A. Mead, of M. A. Mead & Co., ac- 
companied by his wife, recently left for their 
Winter home at Cocoanut Grove, near 
Miami, Fla. Mr. Mead spends his Winters 
there nearly every year, and this time he 
will probably be away from Chicago for 
several months. 

Friends of W. C. Bromley, representing 
the Potter & Buffington Co., will be happy 
to learn of his speedy recovery at the Uni- 
versity Hospital. About three weeks ago 
Mr. Bromley had the misfortune to fall when 
getting out of a taxi cab in front of the 
Palmer House and broke his leg. 


While nine people were in the store cf 
Wm. Lambrecht & Son, 1956 Milwaukee 
Ave., two young men about 23 years of age 
smashed the large plate glass window and 
escaped with a trav of diamond set rings 
amounting to $2,400, and another diamond 
ring costing $750. The owners of the busi- 
ness ran to the front of the store and out 
to Milwaukee and Western Aves., but the 
thieves got away. 

The Platinumsmith’s Co., Inc., 30 E. 
Jackson Blvd., reported a robbery .to the 
police last Friday. Two men entered the 
store and asked to be shown a diamond 
ring. Several rings were shown to them 
and the decision simmered down to two 
rings. When the opportunity presented it- 
self the two men made a dash for the door 
and street and made their get away. The 
two rings were valued at $1.900. 

Fred Pauli, engineer of the McClurg 
building, 218 S. Wabash Ave., his son, 
Gustav; Joseph Kelly and his wife, Mrs. 
Mary Kelly, were arrested on Friday night 
of last week by three detectives from the 
central station, when they were found re- 
moving merchandise from the offices of 
Moore & Evans, jewelers, located on the 
second floor of the building. The case was 
called on Monday in the Boy’s Court because 
of one of the defendents minority. Judge 
Allegretti placed the bonds at $3,000 each 
and continued the case until Nov. 23. 
Entrance into Moore & Evans quarters was 
obtained through the freight elevator. A 
touring car was parked in front of the 
building and while Mrs. Kelly sat in the 
car the three men moved the loot which 
consisted of silverware, radios, etc. Kelly 
has a long police record and several alias, 
among them “George Schmidt” and “George 


Read.” . 
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Almer Allseth, retail jeweler at Egerton, 
Wis., spent two days in Milwaukee recently, 
doing his Christmas buying. Mr. Allseth 
also spent some time at wholesale houses 
in Chicago. 

Among those who visited Milwaukee 
wholesale houses during the past week were 
J. E. Evans, Platteville; Mrs. R. Hille, 
Menominee Falls; J. M. Scheer, Kakauna; 
Joseph Yunkis, Racine and W. F. Schahe, 
Sheboygan. 

W. Dummer, retail jeweler at Oconomo- 
woc visited Milwaukee wholesale houses 
during the past week. Mr. Dummer was 
the only out-of-town member of the jewelry 
trade to attend the meeting of the retail 
jewelers association Nov. 9. 

Paul Arnold, formerly with W. E. 
Schmidt, retail jeweler of Milwaukee is now 
employed as watchmaker for the O. H. Bin- 
genheimer Co., jewelers’ supply house. Mr. 
Arnold learned the watchmaker’s trade with 
Max Schulte, jeweler located at 15 Vliet St. 

Henry Utzat who has been employed by 
the O. H. Bingenheimer Co. as watchmaker 
for the past three years, is in the hospital 
where he is recovering from a severe case 
of bronchitis. Mr. Utzat was employed with 
the August Stecher jewelry store for a 
number of years. 

Milwaukee wholesale jewelry houses re- 
port business fair in spite of the fact that 
the usual slack period before Thanksgiving 
has set in. Some wholesalers report that 
the Christmas buying has started in a de- 
gree, although the greater part of it will be 
done commencing with next week. 

Conrad Nelson, well known retail jeweler 
of La Crosse, Wis., with an establishment 
located at 3rd and Main Sts., died at his 
home at 1332 Caledonia St., after an illness 
which lingered more than a year. Mr. Nel- 
son was 43 years of age. He is survived 
by his widow, and one brother, O. C. Nel- 
son. 

More than $1,250,000 will be saved by 
thrifty Christmas saving club members, by 
the first week in December, when the money 
will be distributed by the banks, the biggest 
portion of which will be used for the pur- 
chase of Christmas gifts. This is an in- 
crease of 20 per cent over last year’s amount. 
With such amounts available for Christmas 
spending, local jewelers are looking for a 
good increase over last year’s business. 

Milwaukee jewelers are interested in the 
strongest campaign for early Christmas 
shopping ever put over in the city. The 
postoffice department is offering its strong- 
est co-operation, and during the past week 
120,000 notices urging people to shop early 
were distributed by postal carriers. Stores 
are planning to use special stickers which 
are to be put on packages in profusion by 
clerks wrapping packages. The stickers 
bear the query, “Have you forgotten any- 
one?” Speakers are addressing city lunch- 
eon clubs on the subject, and Milwaukee 
theaters and radio stations have offered 
their assistance. Street cars carry posters 
urging people to shop between the hours 
of nine and four. House organs of Mil- 
waukee concerns will also aid in the cam- 
paign. Jewelers are interested in the re- 
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sults of the campaign in their business 
which is particularly susceptible to the tie 
slaughts of the late shoppers and the cop. 
sequent Christmas rush. 

The Milwaukee Retail Jewelers’ Asso. 
ciation held a dinner meeting at the Elk’s 
Club, Tuesday, Nov. 9, at 7 o'clock. The 
feature of the evening was an address given 
by Special Assistant District Attorney 
George A. Bowman, which proved of great 
interest. Attorney Bowman pointed out the 
fact that the association can help the dis- 
trict attorney’s office materially by appoint. 
ing a committee of its members to act in 
matters which pertain to the interests of 
jewelers. Such a committee should be ap- 
pointed to attend the trials of jewelry 
thieves and see that the culprits are properly 
convicted, he stated. Relatives and friends 
of thieves are in attendance at these trials 
and naturally influence the judge toward 
leniency by their very presence, Attorney 
Bowman said. He believes that the presence 
of a committee like this at trials would be 
a powerful factor in bringing the idea of 
the other side to the front. Attorney Bow- 
man suggested that the committee should 
also act in preventing convicted thieves from 
being pardoned. Another duty of the com- 
mittee would likely be that of reporting 
“fake” jewelers to the district attorney’s 
office, he stated. He pointed out the fact 
that the district attorney is hindered from 
discovering these “fake” jewelers and that 
the ethical men of the trade are the ones 
best fitted to discover them. The jewelers 
in attendance were greatly interested in 
his talk and a discussion of it at the next 
meeting of the association will very likely 
result in the appointment of a committee 
as suggested by Attorney Bowman. Fol- 
lowing the meeting the members of the 
association adjourned to the bowling alleys 
which had been reserved by Fred Buege, 
who is chairman of the entertainment com- 


mittee 











Among the visitors to Portland last week 
was Alfred H. Mealey, Milton, Ore. He 
was registered at the Multnomah. 

Ben S. Buchanan has taken a five-year 
lease on the storeroom at 163 Broadway and 
will open a modern jewelry store at that 
location. 

E. J. Jaeger, for many years a Portland 
jeweler, has been named by the president 
of the local Chamber of Commerce as one 
of the judges in the City Planning Com- 
mission’s essay contest on “City Planning.” 
School children are participants. Mr. Jae- 
ger also presided recently at a dinner given 
by local sportsmen in honor of one of their 
number. Mr. Jaeger is president of the 
local Gun Club. 








The police of Seattle, Wash., have been 
searching for an unidentified colored man 
who was seen to throw a rock through the 
window of the jewelry store operated ly 
H. Yamakita, of 206-A Fifth Ave., Seattle 
and run with two watches and a handful of 


rings. 
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Minneapolis and St. Paul 





C. G. Conye, Mandan, N. Dak., was in 
Minneapolis a short time ago to visit his 
son. 
W. J. Courteau, traveling representative 

of J. M. Bennett Co., 627 First Ave., N., 

Minneapolis, returned Nov. 11 from a three 

weeks’ selling trip. 

c. A. Nelson, retired retail jeweler of 
Willmar, Minn., recently visited friends in 
Minneapolis. ‘He is about 65 years old. 
He sold his business last Summer. 

A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesale jewelers, 100 N. 7th 
St. Minneapolis, returned Nov. 12 from a 
trip of about a month to the Pacific Coast. 

Louis C. Gaus, of Louis C. Gaus & Co., 
wholesale jewelers, 100 N. 7th St., Minne- 
apolis, left Nov. 8 on a trip of about five 
‘weeks through Minnesota and North Dakota. 
' J. J. Esslinger, of Esslinger & Schaeppi 
Co., wholesalers of jewelers’ supplies, Ryan 
‘puilding, St. Paul, left the morning of Nov. 
9 on a short business trip through Min- 
nesota. 

Joseph A. Lohmer, retail jeweler, 1319 
4th St., S. E., Minneapolis, has character- 

ized his business within the past few weeks 
as having been better than during any sim- 
ilar period at Christmas time. 

Herbert W. Gaus, of Louis Gaus & Co., 
wholesale jewelers, 100 N. 7th St., Minne- 
apolis, left Nov. 8 on a trip through south- 
ern Minnesota and South Dakota. He ex- 
pected to return by Thanksgiving. 

Walters & Werner, manufacturing jewel- 
ers, Ryan building, St. Paul, have been im- 
proving their equipment since their recent 
purchase of the business of Shirley & Sons. 
They have just rewired and_ redecorated 
their new shop. 

Walter Schmalz, son of Frederick L. 
Schmalz of E. Schmalz & Son, and who 

was associated with that firm over eight 
years, on Nov. 2 entered the employ of 
George H. Hug, manufacturing jeweler, 
Opera House building, St. Paul. 

R. C. Schenk, watch expert, 374 E. Law- 
son St. St. Paul, has been sick and is 
slowly regaining his health. Mr. Schenk, 
who specializes on complicated watches, re- 
cently moved from the Metropolitan Opera 
House building to his present address. 

James A. Stewart, retail jeweler, Glad- 
stone, Mich., died Nov. 4. He had been in 
business there about 15 years and managed 
a store for the sale of drugs as well as 
jewelry. Mrs. Stewart was in St. Paul on 
a business trip since the death of her hus- 
band. 

M. O. Stevens, of Albert L. Haman, 
wholesalers of watches, 283 Endicott build- 
ing, St. Paul, left Nov. 8 on a trip of about 
two weeks through southern Minnesota and 
South Dakota. He went prepared for the 
Prospective cold weather, with a new heater 
inhis car. Minnesota has been experiencing 
real Winter lately. 

O. H. Arosin, retail jeweler, 414 Robert 
St. St. Paul, received autographed photo- 
graphs of Crown Prince Gustaf Adolph of 
Sweden and of the Princess in recognition 
of his work on the reception committee 
which was formed of prominent Minneapolis 
; and St. Paul men on the occasion of the 
| Tecent visit of the Prince and Princess to 
the Twin Cities. Very few autographed 
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photographs were given to Twin City people 
and of course Mr. Arosin prizes his highly. 

Frank J. Schisler, retail jeweler, has 
moved from Winthrop, Minn., to 227 S. 
6th St., Minneapolis, where he opened a new 
store. He was in Winthrop over 24 years, 
and had his own store. In his Minneapolis 
store he has a general retail business and 
specializes on watch repairing. The office 
of the Pelican Pen Co., whose product Mr. 
Schisler himself invented, is at the same 
address. His son, who was formerly as- 
sociated in business with him, is with the 
W. S. Nott Co., Minneapolis. 

F. H. Drake, watchmaker, on Nov. 8 
entered the employ of Henry Bockstruck 
Co., 379 Robert St., St. Paul, after having 
been employed by W. C. Leber, retail 
jeweler, 704 Hennepin Ave., Minneapolis, 
since about the middle of September. Mr. 
Drake started in the jewelry business about 
32 years ago in Boston. A number of years 
ago he moved to the vicinity of the Twin 
Cities, where he has been employed in the 
watch repair departments of retailers. He 
was with White & MacNaught about four 
years. 

Thure Cajander, retail jeweler, 1414 Chi- 
cago Ave., Minneapolis, said that business 
has more than doubled since he established 
his store at this address on Oct. 25 four 
years ago. This Summer he increased the 
size of his store to about twice the space 
he originally had by taking over the room 
formerly occupied by a tailor shop, and he 
redecorated his store and put in two new 
show cases. Before opening his own store 
Mr. Cajander was a watchmaker for the 
R. G. Winter Jewelry Co., Minneapolis, 
about two years. 

Ted Madsen, traveling for Rettig, Hess 
& Madsen and C. M. Thomsen Co., whole- 
sale jewelry firms, 100 N. 7th St., Min- 
neapolis, left the first week in November 
for a trip through central and southern 
Minnesota, South Dakota and several towns 
in North Dakota. He expected to return 
about Dec. 8, and perhaps return to Min- 
neapolis for Thanksgiving. He had just 
returned from a trip through northern 
Minnesota and Wisconsin, known as the Iron 
Range country, where he found business 
greatly improved over conditions last Spring. 

Retail jewelers who were recently in Min- 
neapolis included Mr. Bagley, Duluth, Minn. ; 
E. C. Bast, Duluth, Minn.; H. W. Bron- 
nechi, Benson, Minn.; A. W. Carlson, New 
Richmond, Wis.; L. E. Grewe, Fairmont, 
Minn.: Arthur Hayes, Austin, Minn.; Hel- 
mer Hegstrom, Park Falls, Wis.; R. W. 
Kelner, Clark, S. Dak.; H. L. Quiring, 
Mountain Lake, Minn.; Mr. Van Tussel and 
Mr. Carlson of the Broadway jewelry store, 
Fargo, N. Dak.; A. M. Wahl and Mrs. 
Wahl, Cambridge, Minn.; H. Wehler, Fari- 
bault, Minn.; F. B. Wickland, Ortonville, 
Minn. Mr. Grewe visited relatives in St. 
Cloud. 

Orville J. Kuhl, retail jeweler, who op- 
erated a store at 28 'W. 6th St., St. Paul, 
until the first of November, left the night 
of Nov. 7 on a buying trip to Chicago. 
Mr. Kuhl has been arranging to move his 
business into a new building on N. Main 
St., Blackwell, Okla. ‘His brother, W. E. 
Kuhl, is president of the Kuhl Motor Co., 
Blackwell, and when Orville visited him a 
short time ago he liked the town so well 
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that he decided to move there. Orville was 
in Blackwell late in September and early in 
October for two. weeks investigating the 
business conditions and living facilities. He 
has been at the address on W. 6th St., St. 
Paul, about five years, has been in the 
jewelry business 18 years, and has resided 
in St. Paul since 1900. He estimated his 
stock at the time of his removal sale at 
$30,000. It is understood that the manu- 
facturing jeweler whom he employed, George 
W. Lind, will be associated in business with 
him in Blackwell. Mr. Kuhl believes that 
the position of his business as a retail and 
manufacturing jeweler, perhaps unique in 
that section of the country, will attract 
much of the business which has heretofore 
gone to firms outside of Blackwell. His St. 
Paul friends wish him success’ in his venture. 











A. P. Martinsen, jeweler at Grand Island, 
was recently married. 

Gulick Texley has opened a new jewelry 
store at Wausa, Nebr. 

Among the jewelers who called on Omaha 
wholesalers recently were Parker Allerman, 
Blair, Nebr.; Mrs. Harle Williams, Tabor, 
Ia.; L. C. Klopp, Blair, Nebr. 

Omaha wholesalers find business picking 
up briskly this month, as well as in October. 
Some report their October volume and No- 
vember volume to date as from 20 to 25 
per cent better than the same period last 
year. In explanation of the brisk business 
at this time, A. F. Smith, head of the A. F. 
Smith Co., says the policy on the part of 
the dealers the past few years of buying 
from hand to mouth is more and more work- 
ing to the advantage of the western whole- 
saler, as low stocks in the hands of the 
dealers makes it necessary for them to order 
quickly at the closest distributing point that 
carries full stocks. This means that. the 
western jewelers order from the western 
jobbers instead of sending their orders a 
great distance and waiting a long time for 
their shipments. 








Notes from Here and There 





R. H. Covyeow has purchased the jewelry 
store of L. A. Herrick at Elk River, Minn. 

Miss Winifred Jamison has purchased the 
gift and jewelry shop of Roy A. Sterr, 
Eagle River, Wis. 

The Ferrell Jeweler Co., Jacksonville, 
Fla., has started its preparations for mov- 
ing its stock into the firm’s new jewelry 
home at 230 Main St. The new store will 
be ready and opened for- business on 
Nov. 26. 

Moe Finkelstein, jeweler at Columbia, S. 
C., announced recently that he will retire 
from business. An auction sale was started 
at his store, 1602 Main St., Friday Oct. 
29th. Mr. Finkelstein sold to the Bon 
Marche, the building which he now occupies. 
The purchasers of the building plan to en- 
large the store and will move in on Jan. Ist. 
The auction sale is being conducted by Tyler 
& Feinberg. 
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242 W. 55th St., New York City 





Fraternal Emblems 
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Importer and Cutter 


Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 


OF 
number of customers. 
Our facilities for manufacturing and designing are at 
your service. 








Write for Emblematic or Badge Catalog 
Fully prepared to instantly eltuinanan 
meet any demand sent us. 10K Solder for 14K Gold GK Solder for 10K Gold 
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The Protection Ring Guard 


For thin rings get our num- 
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TRADE CONDITIONS 
Local jewelers report that their trade continues 


d indications at this time are that the volume 
of business in Nevember will exceed that of the 
corresponding month of last year. Many of the 
largest manufacturing plants in Evansville continue 
to operate on full time. Reports from the rural 
communities are to the effect that farming con- 
ditions are much better than they were last Fall 
and that farmers are spending money more liberally. 
Many of the farmers are selling their corn and 
tobacco. Wholesale jewelers report a fairly good 
trade at this time. 


good an 





E. A. Rhodes, retail jeweler at Chrisney, 
Ind, was in Rockport, Ind., on business a 
few days ago. 

Several homes in Hopkinsville, Ky., were 
entered a few nights ago and several val- 
sable diamonds were stolen. 

S. P. Hammond, who for many years was 
engaged in the retail jewelry business at 
Petersburg, Ind., was a recent visitor in 
Evansville. 

Local glassware dealers say November 
trade has been fully up to the standard of 
other years and they are looking for brisk 
business during December. 

Mose Gans, formerly vice-president and 
general manager of the old firm of I. Gans 
& Co., wholesale and retail jewelers, is back 
from a visit with friends and relatives in 
Cincinnati. 

August H. Krohn, retail jeweler of St. 
Joseph Ave., this city, for some time past 
has been conducting a large repair business 
by mail order and reports he finds the ex- 
periment pays well. 

Some of the pearl button plants in south- 
ern Indiana and southern Illinois are either 
closed down now or are being operated on 
part time. Some of the factories will not 
reopen until the Spring of next year. 

John P. Chrisney, owner of a large de- 
partment store at Chrisney, Ind., and a 
handler of clocks and watches, was de- 
feated for re-election in the election of Nov. 
2 for the office of joint representative from 
Spencer and Perry counties. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers at Boonville, Ind., underwent an 
operation for acute appendicitis in an Ev- 
ansville hospital a few days ago and it is 
expected he will be able to return to his 
home in 10 days or two weeks. 

Jewelers at Winslow, Ind., Boonville, Ind., 
and Oakland City., Ind., report that with 
the resumption of many of the large coal 
mines in and around those towns their busi- 


Mess is steadily increasing. In fact retail 


business in many lines is improving. 

Galen White, retail jeweler at Tennyson, 
Ind, whose store was destroyed several 
months ago when the main business block 
of the town went up in smoke, has made 
no plans for rebuilding and at the present 
time Tennyson is without a jewelry store. 

Local retailers have well assorted stocks 
of Christmas goods laid in and Christmas 
shopping already has started, not only in 
Evansville but in many other towns in 
southern Indiana. The “Shop Early” habit 
has been cultivated during the past few 
years by southern Indiana merchants and 
every year more and more people join the 
tanks of the early shoppers. One local 
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dealer said the other day that it is safe 
to say that most of the shopping is done 
for the Christmas holidays by the middle 
of December. Of course there are always 
some belated shoppers. Local dealers are 
expecting a fine holiday trade this year. 











Joe Horwitz, in the Metropolitan building, 
left Detroit a few days ago for the trip up 
into Canada. 

An early holiday shopping campaign is 
being conducted by the Retail Merchants’ 
Association, 

Mandell E. Lewis, a jewelry auctioneer of 
this city, has opened an office at 260 W. 
4ist St., New York. 

Max Martens, 11246 Charlevoix Ave., has 
returned from a short hunting trip in the 
vacinity of Marine City. 

John Roach, of E. H. Pudrith & Co., was 
among the Detroit football enthusiasts who 
attended the game in Columbus, O., on 
Saturday, Nov. 13. 

G. T. Mears has been added to the ac- 
counting and executive staff of the Hugh 
Connolly & Son retail jewelry establishment, 
at State and Griswold Sts. 

Jacob Segal, of the Jacob Segal Co., dia- 
mond importers, after an extended absence, 
traveling through the southwest, is again at 
his office in the Metropolitan building. 

C. E. Wallace and N. A. Cowan, of the 
Wallace Monroe Mfg. Co., Metropolitan 
building, during the last several days have 
been making a tour through the lower 
Michigan Peninsula. 

The Budd Jewelry Co. has recently incor- 
porated at Muskegon, Mich. It has a capital 
stock of $15,000. The owners are Sadye 
F. Strifling, Joseph Strifling and Martin 
M. Fox, of Grand Rapids. 

Webber’s, 281-283 Gratiot Ave., credit 
store, had a formal opening on Saturday, 
Noy. 6, following the completion of the 
enlargement of its establishment in the down- 
town shopping center. The interior is 
beautifully finished in walnut and the fixtures 
are designed to correspond. The store was 
filled with flowers on the day of opening. 

Moe Ehrlich, who for many years has 
maintained a retail jewelry establishment at 
Hasting St. and Adams Ave., has discon- 
tinued businessysat that point and moved his 
stock to his store in the State Theatre build- 
ing on Woodward Ave. Mr. Ehrlich also 
has recently opened a new store at Michigan 
and Junction Aves. 

Edward Berg, E. H. Pudrith & Co., is 
calling on the retail jewelers in the western 
part of Michigan. He reports that prac- 
tically every one is making unusual prepara- 
tions for the holiday business which, it is 
generally forecast, will be extensive, this 
being particularly true in the rural sections 
where the recent harvest has been bountiful. 

The Retail Merchants’ Association, 
through its secretary, Harry Hogan, al- 
ready has started its early holiday shopping 
campaign. Last year the retail jewelers 
were the first to take up the burden o 
inducing early shopping with the result that 
the rush and fatigue of former years was 
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avoided to a large extent. This year the 
jewelers are entering the early-shopping 
campaign with-more enthusiasm than ever. 

Jose Winsen, of the Jose Winsen Co., 
manufacturer and diamond setter in the 
Metropolitan building, has been devoting 
much of his time the past week in soliciting 
funds in the city-wide drive in the interest 
of what is generally known as the Com- 
munity Fund, sponsored by merchants and 
business in general. This fund is devoted 
to charitable purposes and is supposed to 
do away with all private solicitation. For 
years it has met with general favor. among 
jewelers and other Detroit business men. 

O. T. Baker, the Jose Winsen Co., and 
Arnold Niess, all engaged in the jewelry 
business on the tenth floor of the Metropoli- 
tan building, have taken steps to engage 
private police protection especially during 
the holiday period. Mr. Baker, who has 
had some disagreeable experience with 
thieves in the past, says there is too much 
lawlessness rampant in Detroit now to make 
it really safe for jewelers, no matter where 
they may be, to be without some sort of 
protection of this sort. The private pro- 
tection will supplement the safeguards that 
always have been rigidly maintained by the 
management of the Metropolitan building, 
for all its tenants. 

Just a few days ago, David McCormick, 
who is now 77, observed his 45th year as 
caretaker and winder of the famous old clock 
in the Detroit city hall. “That old boy 
up in the tower of the city hall,” says Mr. 
McCormick, “has ticked away the hours all 
these years with hardly a miss. The big 
instrument was manufactured by a clock- 
maker who knew his business, for the clock 
is just as good today as it was when first 
put in operation. Probably nowhere in 
America is there a more faithful instrument 
for keeping time. This old city hall clock 
must be wound twice a week,” Mr. Mc- 
Cormick says. “In the old days when I 
used the treadmill, I wound the clock on 
Tuesday and Saturday—always at a certain 
hour. Those were the days before the city 
hall had elevators or steam and the days 
when the old clock was the biggest and finest 
in America. Then when the building was 
equipped with low-pressure steam we put in 
a steam motor to do the winding. This later 
was changed to a motor of modern type. Of 
late years, of course, we have used an 
electric motor.” 








More than $100,000,000 is lost to Ameri- 
can business through manipulated checks, a 
writer states in the current issue of Credit 
Monthly, the official publication of the Na- 
tional Association of Credit Men, which was 
distributed last week. Modern mechanical 
means of check protection should be used in 
addition, of course, to the exercise of ordi- 
nary common sense, that should be observed 
in the issuance of checks. An unprotected 
check is fraught with danger. A large em- 
bezzlement may be absorbed by a big or- 
ganization, financially well entrenched, 
without serious interruptions of its activ- 
ities. But smaller corapanies might face a 
serious impairment of credit were they to 
suffer a proportionately large loss. Hand- 
written checks on plain paper are the easiest 
to alter. 














F. I. Fisher, Riverside, was in Los Angeles 
for a short visit a few days ago. 

Richard Jessup, of J. Jessup & Sons, San 
Diego, visited Los Angeles a few days ago. 

Otto Narum, Puente, is moving into a 
larger and more beautiful store in the same 
town. 

Dr. Richard Fulford, formerly in business 
in Hanford, has opened a store in Santa 
Monica. 

Jack Posner, for many years past in busi- 
ness in Ocean Park, has opened a new store 
‘in Santa Monica. 

C. A. Bishop, National City, was in Los 
Angeles a few days ago making purchases 
for his Fall trade. 

F. A. Hyde, formerly at Huntington Park, 
has sold his business there and is now 
looking for a new location in Los Angeles. 

Miss E. Murray, of the office force of the 
G. G. Voege Co., is not yet able to leave 
the hospital at Oxnard, where she was taken 
after her accident. 

Ivan L. Smith, San Francisco, Pacific 
Coast manager for the Oneida Community, 
Ltd., has recently been in-Los Angeles call- 
ing on the trade. 

James D. Bridges, of the local office of the 
International Silver Co., has gone to San 
Diego on a business trip. He went by motor 
car and took his family with him. 

, George A. Brock and his son, George C. 
Brock, have just returned from a 10 days’ 
outing at Del Monte, where they took a 
rest preparatory fer the holiday campaign. 

W. D. Jacoby, heretofore at 3415 S. 
Hoover St., is now well established in a new 
store of his own at 2315 S. Hoover St. His 
opening day in his new location was Satur- 
day, Nov. 6. 

Herbert W. Slaudt, of Koke, Slaudt & 
Co., whose eye was seriously injured while 
playing golf in Pasadena a few weeks ago, 
continues to recover slowly. He spends a 
short time at his office each day. 

A. P. Klingele, traveling salesman for 
the local office of A. I. Hall & Son, has gone 
to the south end of the State and will call 
on the trade in San Diego and the Imperial 
Valley. He reports business so far very 
good. 

P. M. German, formerly of Santa Ana, 
has returned from a four months’ trip to 
Canada and the middle western States. The 
journey was for pleasure, and was made by 
automobile. Mr. German was accompanied 
by his wife. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are the fol- 


lowing: Howard Black, Riverside; J. E. 
Lewis, Claremont; J. B. Rodgers, Pasa- 
dena; C. W. Clark, Van Nuys; J. H. 


Blanchard, Ocean Park. 

The young son of James G. Donavan, who 
‘was thought to be recovering nicely after 
undergoing a capital operation in a local 
hospital, had a sudden relapse a few days ago 
and at present is critically ill at his home 
and unable to be moved. 

Clarence H. Blake, well-known old-time 
jeweler here, who has been on the sales 
force. of Feagans & Co. and Brock &. Co. 
for a number of years, after a motor tour of 
six months accompanied by his wife, during 
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which he visited nearly every portion of 
the United States, has re-assumed his place 
in Brock’s diamond department. Mr. and 
Mrs. Blake report that their trip was a very 
enjoyable one, they having encountered but 
few mishaps. 

The establishment of Riso Itano, 356 E. 
lst St., was robbed last Saturday noon of 
four diamond rings, of a value of $610. A 
young Mexican came into the store and 
asked to see some diamond rings. The pro- 
prictor laid four rings on the counter. 
After looking at them a little, the Mexican 
asked to see a diamond ring in the window. 
The proprietor went to the window to get 
the ring, and when he turned back the 
Mexican and the four rings had disappeared. 
No insurance was carried and there is no 
clue to the robber. 

The telegraph and telephone companies 
having discontinued their time-giving service 
in Los Angeles has prompted The ‘Time 
Shop, 612 S. Olive St., and 529 S. Western 
Ave., to give publicity to the information 
that these shops are equipped with facilities 
to give the public the exact time by tele- 
phone between the hours of 8 a. Mm. and 6 
p. M. The present capacity is 1,000 calls a 
day, but more telephones will be added if 
needed, according to J. J. Casson, manager 
of the shops. ‘The notice is published con- 
spicuously in the local press. 

A local item in the Times says: “New 
rates for permits of all kinds, many of them 
placed unusually high to discourage certain 
phases of business, were adopted by the 
Police Commission recently and forwarded 
to the City Council for approval. In the 
main, the action was taken, it was stated, to 
increase the revenue needed by the commis- 
sion for operating expenses. The two most 
extreme changes voted were increases in 
rates for permits to conduct jewelry auctions 
and so-called ‘endless-chain’ enterprises. The 
rate on the former was raised from $10 to 
$160 and on the latter from $5 to $10, mem- 
bers of the commission declaring the inten- 
tion was to discourage both forms of 


business.” 
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Morris Meyer, of Meyer & Weinshenk, is 
still in the south. 

Al. Gilbert, of A. M. Gilbert & Co., has 
started on an extensive northern trip. He 
is reporting good initial business. 

The International Business Machines Corp., 
which includes a number of time registering 
clocks in its lines, has moved from 640 
Mission St. to 529 Market St. 

L. S. Myers, of the R. & L. Myers Co., 
has just returned from the Sacramento Val- 
ley, where he found conditions improving. 
H. L. Harris is in the San Joaquin Valley 
for the concern. 

F. F. Frost recently opened a lapidary 
shop at 745 Phelan building and will engage 
in the cutting and polishing of diamonds and 
other precious and semi-precious stones for 
the jewelry trade. 

On a recent trip which included the Kla- 
math River, L. D. Sanderson, representative 
of Nordman & Aurich, accompanied by 
Marian Daily, jeweler of that section, landed 
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a 19% pound salmon, which was sent to 
Leon Aurich. 

Norbert Hoffman, of Ejichberg & Co, 
New York city, is here visiting the trade 
and reports a very satisfactory business, 
This is Mr. Hoffman’s second Pacific Coast 
trip during the past six months. 

Mr. Feldenheimer, of Feldenheimer & 
Jacoby, New York, is again visiting his 
friends in the trade here. Mr. Feldenheimer 
was formerly in business in San Francisco 
and is always welcomed by his friends, of 


‘whom he has many here. 


Adolph Goldsmith, of Goldsmith & Loopuit, 
New York, is again calling on the local 
trade; Alfred Lowenthal, L. & M. Kahn & 
Co., is here and Ernest E. Strauss, repre- 
senting S. & M. Ostrin, New York, is ex- 
pected with a line of platinum products. 

Jacob Attell, San Francisco jeweler and 
pawnbroker, died suddenly on Oct. 25, at 
the Franklin Hospital, following a_ brief 
illness. He was 53 years of age and was 
one of the best-known men in his line in the 
city. He opened his shop on 3rd St. in 1890, 
Jacob Attell was a member of the famous 
\ttell family of boxers. 

Joseph Kielty, of Kielty & Beard, is cov- 
ering southern California and Stanley M. 
Beard intends to leave shortly for his north- 
ern trip which will include Spokane, Wash., 
and Lewiston, Ida. James L. Callan is at 
the firm’s offices in the Howard building 
after a trip through the San Joaquin Valley, 
with which he was well pleased. 

Fred Watson, advertising manager for 
A. I. Hall & Son, desired to own a minia- 
ture Spanish galleon so he made use of his 
technical skill, acquired in learning jewelry 
mechanics, and has made a ship named The 
Argosy which is creating quite a furore at 
the office. ‘He is preparing to build a replica 
of The Half Moon, with which Heinrich 
Hudson discovered the Hudson River. 

Lee & Kierski, of 704 Market St., have 
dissolved partnership. Fred Lee retains the 
offices on the 10th floor and Samuel Kierski 
has opened offices of his own on the sixth 
floor of the building where he will have a 
few representative lines. Messrs. Lee and 
Kierski were associated in business for 20 
years, part of the time as partners. Fred 
Lee is away on a trip of some extent. 

Out of town jewelers calling on the San 
Francisco trade include: A. S. Shaddow, 
Fresno; Otto Weisner, of Weisen-Monk, 
Sacramento; William Dupen, Sacramento; 
A. G. Prouty, Napa; T. White, Vallejo; 
W. B. Ross, Watsonville; J. Kerry, Fruit- 
vale; J. W. Babcock, Sacramento; H. A. 
Jepson, Petaluma; Dave Goodfriend, Good- 
friend & Traub, Salinas, Cal.; Mr. and Mrs. 
F. A. Glover, Klamath Falls, Ore., and 
Albert Hansen, Seattle. 

A visitor to San Francisco early in No- 
vember was K. Mikimoto, who arrived on 
the Japanese liner, Taiyo Maru. This Jap- 
anese, who is sometimes called “The Pearl 
King,” is reported to employ 500 diving 
girls and to supply one-eighth of the world’s 
pearl supply. He started his experiments in 
pearl culture in 1890, according to the San 
Francisco press, and after four years of 
work produced a semi-spherical pearl. This 
was placed on the market. Mikimoto con- 
tinued his experiments which did not really 
meet with success till 1919, when he is said 
to have produced a spherically perfect pearl. 
He is a Senator of Japan. 
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Holiday business is beginning briskly in 
wholesale and retail circles and a_ record 
season is anticipated in all quarters. 

George Moeller, of Charleston, Wash., was 
in town recently buying holiday merchandise, 
and David Hodge of Mount Vernin was here 
on the same errand. 

L. W. Suter, who has been in the jewelry 
trade in Seattle for many years, and who 
closed out his Second Ave. retail store some 
time ago, has opened a new retail trade shop 
in the White building annex where three 
rooms were combined to form the new 
location. 

David Levine, Leo Weisfield and George 
Davis, president of the Seattle Jewelers’ 
Club, form a committee chosen recently by 
the club to co-operate with the City Council 
of Seattle in regulating jewelry auctions, and 
to make plans for the promotion of early 
Christmas shopping. 

Joseph Mayer, of the Joseph Mayer Co., 
manufacturing firm, returned recently from 
sales trips in southern Washington towns 
and eastern Montana where he reports retail 
buying very good and dealers buying stocks 
of novelties and jewelry for Christmas busi- 
ness. Eastern Washington dealers are buy- 
ing well. 

S. Friedlander has recently opened ‘“Fried- 
lander Court,” a series of apartment bunga- 
lows on Alki Ave. overlooking the Sound. 
The court was especially designed and in- 
cludes all of the most modern features of 
apartments. S. Friedlander is head of the 
firm of that name located at Second Ave. 
and University St. 

Maurice Green has moved from his. loca- 
tion at Union and Second Aves. to a new 
store on Second Ave. where the quarters are 
much larger and he has done extensive re- 
modeling and redecoration of the location 
for his occupancy. The new shop is ex- 
tremely ornate with crystal chandeliers and 
stippled walls. Fixtures are of mahogany 
and display windows combine crystal and 
blue velvet for a setting for the pieces to 
be shown. 

Weisfield & Goldberg, Seattle credit 
jewelers, have announced plans for moving 
into a new location in the Ranke building, 
on Pike St. between Fourth and Fifth Aves., 
on completion of that structure. The firm 
was formerly located on Union St. and at 
present is on Pike St. a few feet from the 
location it will occupy when the removal is 
completed. A removal sale is now in prog- 
ress at the store. In connection with the 
Thanksgiving holiday the firm is offering 
a free turkey with purchases over a certain 
amount. 

Seattle wholesale, retail, jobbing and 
manufacturing firms were hosts Oct. 28 to 
their employes at a dinner dance at Wil- 
lards, suburban cabaret and road house. Ap- 
proximately 400 persons attended the affair 
which marked the first annual “night out” of 
the Seattle Jewelers’ Club. The event was 
entirely informal and each employe was in- 
vited to bring an escort. Wives employed 
by these firms brought their husbands, hus- 
bands brought their wives and those with- 
out permanent attachments brought their 
boy and girl friends. Everyone reported a 
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“big time.” Each firm had a table or booth 
of its own and the general ballroom was 
shared. The house had been bought out by 
the employers and no others outside the 
trade were present. The party began the 
moment the shops closed and employers pro- 
vided automobiles to take the guests to the 
place of entertainment. No salesmen were 
allowed to attend, it being the desire of the 
club to make the affair strictly social and 
without possible business connections. No 
employe was allowed to buy his or her own 
ticket and no employer to take to the party 
more than one escort. Shop talk was barred 
from start to finish of the party. The com- 
mittee in charge of arrangements included 
George H. Davis, president of the club; AI- 
bert B. Jones, chairman of the committee 
and past president of the State Jewelers’ 
Association; Ray Sonnenberg, Alvin Han- 
kins and J. G. Weber. 

Burnett Bros., who recently moved into 
a new location at 1316 Second Ave., ob- 
served the event with four special days, viz.: 
Ladies’ day, during which gifts of Florentine 
hand-mirrors were presented free to ladies; 
Men’s day with free razors, and Everybody’s 
day with souvenirs and special prices. A 
fourth day offers special values in many 
lines of merchandise. The new location un- 
derwent elaborate remodeling and redecorat- 
ing before the firm moved’ in. An elaborate 
front and interior finishing of mahogany are 
part of the new arrangements. An arched, 
beamed ceiling lends character to the in- 
terior. where the upper walls are paneled and 
hand-painted in cream and brown with high 
lights of rose. Indirect side-wall lighting 
between mahogany paneling are among the 
features of the store. Showcases are of 
mahogany and wall cases are of the same 
wood. The counters are full glass and a 
horseshoe counter is located at the center of 
the store in the rear section. The entrance 
of the store is finished in marble and two 
receding display windows form a facade ‘and 
foyer. The border of the windows at the 
base is of Belgian marble. The credit de- 
partment of the store is in the rear where 
a suite of offices are also located. A balcony 
office at the rear accommodates the advertis- 
ing department of the store. A novelty gift 
department in the rear of the store is an 
addition and includes pocketbooks, luggage, 
and toilet articles. 








Pacific Coast Notes 

Ralph L. Cole, formerly of Cole Bros., 
Whittier and Glendale, Cal., is opening a 
jewelry and repairing store at 131 N. Green- 
leaf Ave., Whiter. 

William Konick has been holding his first 
sale since he started in business in Corvallis, 
Ore., 13 years ago. This is a removal sale, 
as Mr. Konick is preparing to move across 
the street, to a new building he has erected. 

E. A. Fitzgerald, who has been employed 
in the jewelry business in Walla Walla, 
Wash., for the past six years, has opened a 
store of his own in that city. He is an 
expert watchmaker and repair man. During 
the Summer, he spent six weeks traveling 
about the Pacific Coast, looking for a de- 
sirable location, but finally returned to 
Walla Walla. 

Fred H. Brown, who was for 16 years in 
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the jewelry business in Pendleton, Ore., has 
again started in business in Pendleton, under 
the firm name of Fred H. Brown, jeweler. 
He is doing business in the store at 817 
Main St., the quarters formerly occupied by 
Hanscomb’s jewelry store. This firm, with 
which Mr. Brown was associated, has been 
dissolved -and the stock sold. Mr. Brown 
states that his stock is new. 























H. T. Baute, with Bauman-Massa Jewelry 
Co., St. Louis, called on the Memphis- trade 
recently. 

Maurice Ledeberg, representing Louis 
Pressel & Ledeberg, of 35 Maiden Lane, 
New York, was one of the November vis- 
itors in Memphis. 

H. D. Robbins, formerly of New York, is 
now operating at 119 Madison Ave., Mem- 
phis, a silversmithing and silver repair shop. 
The location is midway between Main and 
2nd Sts., in one of the office buildings. 

A. Rystrom is now store manager at the 
wholesale jewelry house of J. H. Mednikow 
& Co., 83 S. 2nd St. He has been inti- 
mately identified with many of the large 
retail jewelry stores in Memphis in former 
years. 

J. H. Mednikow, of J. H. Mednikow & 
Co., wholesalers at 83 S. 2nd St., after a 
fortnight’s trip in the northwest as far as 
Minneapolis arrived home Monday last. 
Charles Mednikow of the house is now 
making a trip through Kentucky. 

The board of directors of Graves-Dix, 

Inc., now composed of ‘W. T. C. Berlin, 
J. P. Norfkeet, B. S. Parker, R. L. Jordan 
and J. A. Gates, announce the appointment 
of Jack W. Gates as managing director. 
Mr. Gates has long been identified with the 
commercial life of Memphis. 
. A. Edelstein, formerly with the Bane 
Jewelry Co., in Memphis, is now living in 
Jacksonville, Fla. He formerly had charge 
of the watch making department in the 
Memphis store. J. M. Brown now has 
charge of the department. He was formerly 
with J. H. Mednikow & Co. 











Charles C. Peek, manufacturing jeweler, 
523 Occidental building, Washington and 
Illinois Sts., who has been confined to his 
home and a sanitarium for some time, is 
recovering rapidly and expects to be at busi- 
ness within the next few days. 

Activities of a shop-lifter, who -has been 
operating in Munice, Ind., for several months 
are believed to have been stopped by the 
arrest of a woman, who is being held as a 
suspect in the case. Detectives arrested her 
after she was said to have stolen several 
rings from Muncie stores. Plunder valued 
at $800 was confiscated in a search of her 
home. She denied stealing any of the merch- 
andise and she said she was paying for it on 
the installment plan.. Officers say she used 
a large leather shopping bag in her work. 
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MANTEL CHIME 


CLOCKS 











FULL WESTMINSTER 4/4 CHIMES ON FOUR STRAIGHT GONGS 
Eight-Day Quarter-Hour Chime Movements 
Genuine Mahogany Cases 


TAMBOUR SHAPE 


Raised Bronze Numerals 





No. 17214. CLEVELAND 
LILLIPUT MOVEMENT 


Height, 9 inches 
Width, 21 inches ie 





No. 17178: GIBRALTAR 


Height, 11 inches 
Width, 22% inches 


Complete Literature on Request 


Sole Distributors of Junghans Clocks in the United States 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jeweters’ Crrcucar regarding any advantageous 
device or plan which they are utilizing in con- 


nection with their business. 

















How Holland’s, of San Angelo, Tex., 
Builds Business 





Written Expressly for The Jewelers’ Circular 























(CONFIDENCE and dignity are the two 
essentials in building a jewelry busi- 
ness,” according to-C. V. Holland, retired 
member of the Holland Jewelry Co., of San 
Angelo, Tex. Although I. J. C. Holland, 
active manager, is in charge of the store, 
the years of business experience and close 
study of human nature made by the senior 
member of the firm is largely responsible 
for their success. 

Few firms enjoy a wider circle of cus- 
tomers than this firm. Their trade territory 
covers West Texas thoroughly, while it is 
not limited by 2ny section of the country as 
orders are received for high class jewelry 
from all sections of the United States. 
According to the proprietors they have made 
a special effort to preserve the confidence of 
every customer, who in turn recommends his 
favorite firm to his friends thinking of in- 
vesting in dependable jewelry. This firm 
was opened under the policy of truth and 
plain facts regarding every article in the 
house. The salesforce was especially 
coached to be accurate always in their 
recommendations. In order to prove to the 
public that they meant to live up to their 
business policy, these retailers posted a re- 
ward of one hundred dollars that would be 
given to any person that bought any article 
from this firm which had been misrepre- 
sented in any manner. 

This reward served a double purpose. In 
the first place it acted as a guard to the 
salesforce. They were specially cautious not 
to be responsible for anyone claiming this 
reward, while at the same time it went a 
long ways towards building and holding the 
confidence of the buying public. 

Dignity is the watch-word of this firm, 
which finds that customers favor the con- 
cern that reflects dignity. In explaining this 
fact, the senior member of the firm states 
that they carry more advertising than any 
similar firm of their size in the United 
States, according to advices received by 
them from advertising authorities. This 


advertising is dignified and appeals even to 
the most particular person. Dignity in the 
jewelry advertising must pull in the cus- 
tomers for purchases for, unlike many other 
types of business concerns, the sales people 
in a jewelry firm lose their dignity if they 
go out for sales. An automobile dealer can 


store, Mr. Holland installed a department 
for artificial flowers. This department has 
been a real pulling power for his gift and 
artware stock. He is able to command a 
large trade from the sale of the flowers 
and window trimming material from the 
other retailers of the city, while it is even 





ONE OF THE ATTRACTIVE DISPLAYS MADE BY HOLLAND JEWELRY CO., SAN ANGELO, TEX. 


drive around in a demonstration car and in- 
vite the prospect out for a ride. The 
jewelry dealer conducting a dignified busi- 
ness must proceed otherwise. 

The display windows are used to fine ad- 
vantage in stressing the dignity carried out 
in the business. These windows are kept 
fresh and suggestive at all times. They 
are neatly trimmed and always carry the 
latest in the way of novelties and fashion- 
able jewelry. Due to the large amount of 
artificial flowers used in making the displays 
and decorating the gift department of the 


more valuable as a stimulus to the other 
sections of the store. Many clubs and social 
circles take advantage of this department 
for decorating their homes and club meet- 
ing places for all special occasions. 

As the lady shoppers come to make the 
selections of artificial flowers, etc., the sales 
force is furnished with a fine opportunity 
to stress some special article. The firm im- 
ports many articles each year. In fact they 
imported from eight foreign countries this 





(Continued on page 107) 
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B. J. COOKE’S SONS 
826 Walnut Street 
Philadelphia, Pa. 

HEEREN BROTHERS CO. 
Penn Ave. and 8th Street 
Pittsburgh, Pa. 

THE ALBERT & SEIFERT CO. 
28 West 6th Street 
Cincinnati, Ohio 

KUESEL BROTHERS CoO. 
210 Sycamore Street 
Milwaukee, Wis. 


THE NORRIS, ALISTER-BALL CO. 


58 East Washington Street 
Chicago, Ill. 


OTTO YOUNG & CO. 
29 East Madison Street 
Chicago, Ill. 








No. 7001 


Genuine Mahogany American Made Case, brown finish, 
Kienzle Quality Westminster Chime Clock Movement. 
Dial 6 in., Height 9 in., Depth 7 in., Length 22 in. 


The Kienzle Clock Co. 


INCORPORATED 
221 Fourth Avenue 
New York 


“All Styles of Clocks ”’ 


Trade-mark 
Exemplifying Craftsmanship and Quality 


WHOLESALE DISTRIBUTORS 





KING & EISELE Co. 
Franklin and Huron Sts. 
Buffalo, New York 

THE H. W. BURDICK CO. 
1010 Euclid Avenue 
Cleveland, Ohio 

MORRIS ROSENBLOOM & CO. 
115 Clinton Avenue §. 
Rochester, N. Y. 

THE E. H. PUDRITH CO. 
33 John R Street 
Detroit, Mich. 


THE ESKA COMPANY 
311 W. Baltimore Street 
Baltimore, Md. 

THE GORENFLO COMPANY 
153 East Jefferson Ave. 
Detroit, Mich. 

BYRNE-DUFF JEWELRY CO. 
204-205 W. 0, W. Bldg. 
Omaha, Nebr. 


THE SCRIBNER & LOEHR CO. 


1148 Euclid Avenue 
Cleveland, Ohio 
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E. W. REYNOLDS CO. 
Metropolitan Bldg. 
Broadway and Fifth St. 
Los Angeles, Cal. 


Chicaguv Representative 


F. C. WILSON 
29 East Madison St. 
Chicago, Ill, 


Pacific Coast Representatives 


ALFRED H. BULLION CO.. INC. 
220 Post Street 
San Francisco, Cal. 


JOSEPH MAYER COMPANY 
81 Marion Street 
Seattle, Wash, 
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The Essentials of Successful Selling 





An address delivered by G. Ernest Fahys, Jr., Vice-President and General Sales Manager, 
Alvin Silver Co., at a dinner given to merchandise managers, buyers, assistant buyers 
and sales clerks of leading department stores and jewelry stores, October 14, 1926. 
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M* dear friends in the great business of 
selling, I have been asked to say a -few 
words on modern marketing and merchan- 
dising, but as this is really more of a social 
gathering than a business conference, I 
shall not go into too much technical or 
statistical detail but rather I shall just say a 
few words about ourselves here tonight and 
our work, our great work—Selling. 

After all, we have as much right to get 
together and say nice things about our work 
(and it is a nice kind of work) as a lot of 
actors, lawyers and moving picture players 
have to rave about their art or profession. 
Our work surely is an art and is becoming 
more and more a highly specialized art. 

Before a gathering such as this, I should 
be foolish to attempt to offer any rules or 
regulations for selling, any systems of mer- 
chandising methods, etc. You already get 
these from your own competent managers. 
I would like, however, to point out one or 
two interesting things about all of us here. 

First of all, none of us would be in our 
present positions if we did not really like 
our work. To be a good salesman you must 
honestly care to be one, and you must hon- 
estly care to give®your customer honest 
treatment. I urge you all to feel completely 
interested and absorbed in the sales work 
that you are doing, for although you may 
think your sales work tedious at times, I 
wager that no matter what argument anyone 
could put up as to the hardships of selling, 
I could prove that that same person could 
be just as badly, if not worse off, if they 
had other kind of work to do. 

Salesmanship is most difficult to acquire. 
We must be of “the selling temperament.” 
If we are not naturally of that temperament 
we should pick out someone who is and who 
is successful as a salesman, and copy them. 
Books, lectures, etc., help, but after all the 
saying that “Poets are born, not made,” ap- 
plies even more forcibly to salesmen. 

We must have quick minds. Accuracy to 
a certain degree is important, but speed more 
so. In a few seconds we must size up what 
is in the customer’s mind and sell him ac- 
cordingly. A recent demonstration at the 
Sales Managers’ Club in New York city 
brought this out. Seven (7) salesmen were 
asked to guess what a consumer (imper- 
sonated by a member of the club) wanted to 
buy, by his conversation at the counter. The 
audience, consisting of some of the most suc- 
cessful sales managers in the country, knew 
beforehand what the consumer really wanted, 
the seven (7) salesmen did not know. The 
consumer really wanted to buy a $2,000 gift. 
None of the seven (7) salesmen was able to 
size him up quick enough, and all of 
them guessed that he wanted something from 
$50 to $500. The consumer’s conversation 
was perfectly fair, but the seven (7) sales- 
men were all too conservative and under- 
estimated their prospect. 

We must be mind-readers to a certain ex- 


tent. In college I used to think physiology, 
metaphysics, hypnotic influence, etc., were a 
good deal of bunk—since then I have 
changed. I am not a Christian Scientist, but 
I believe in many of their teachings. I care 
a good deal more about what people think 
than what they say or do, and I believe there 
are little ways of telling what they think, by 
watching them closely and listening carefully 
to what they say. This, you all know, and 
you must really try and cultivate the faculty 
of reading your customers’ minds while they 
are talking or handling the goods. How to 
do this is not explained in any books, but 
each of us has our own private method of 
doing it. 

Not only must you read your customers’ 
minds, but you must make them think (and 
some of them have trouble enough to think, 
anyhow). 

Attention, interest, desire, action are gen- 
erally considered the four (4) steps of a 
sale—all these steps are dependent on mental 
activity of your customer’s mind, and you 
must influence this if you can, especially as 
to the third. The desire to possess the 
article. 

You can do this, as you know, in many 
ways—by comparing the article in question 
with other articles, as to price, design, use- 
fulness, beauty, exclusiveness, etc., or you 
can appeal to the customer’s sense of beauty, 
thrift, practicability, etc., or, to use a modern 
slang, by “high hatting”; then you can, if 
you are clever, make them feel ashamed to 
be without the article. There are many other 
ways to influence your customer’s mind, but 
no matter what method is used, be sure that 
it is entirely honest and sincere in every 
particular. 

How you can excite mental activities in 
your customers’ sometimes rather empty 
minds is too much to attempt to explain 
here, but you must do it to be successful, and 
I urge you to keep trying and trying until 
you can start, as most of you really have a 
little system of mental telepathy all of your 
own, 

I hardly need to say that as salesmen, we 
must be at all times clear-headed. A group 
of successful salespeople such as ourselves 
surely know this. Nevertheless, we slip once 
in a while—day dreams, castles in the air or, 
worse still, a heavy party the night before 
have wrecked many a sale. 

To sell we must be happy, and the happier 
the better. We should be free from worry 
as much as possible. In no work or profes- 
sion in the world is happiness so important 
as in sales work. I have always tried to 
impress the 92 people in the sales organiza- 
tion of our company that I wanted them to 
be “happy” as much as possible, and not to 
have worries. I ask them all to bring their 
troubles and worries to me so that we can 
try and straighten them out and make them 
lighter. They all certainly do have troubles, 
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and they sure have lots of them, and we do 
straighten a lot of them out, or at least make 
them seem less burdensome. 

A person unhappy or burdened down with 
troubles seeing no hope ahead, can’t sell ef- 
ficiently, so I urge all of you not to take 
your worries too seriously, and try and for- 
get your troubles if you can, or at least re- 
member that they. might be worse, so that 
you can readily enjoy the wonderful work 
of selling which you have chosen. 

To sum up, then, love of our work, a 
quick mind, ability to influence the minds of 
others, a clear head and a happy disposition 
are, in my opinion, the principal requirements 
for a‘ good salesman. Moreover, I believe 
that with these advantages selling can be- 
come one of the most pleasant and satisfac- 
tory occupations in life. 





How Holland’s, of San Angelo, Tex., 
Builds Business 





(Continued from page 105) 








past season. These imported articles are 
always stressed to the lady callers. 

Every clerk is required to be familiar 
with every detail of articles in his or her 
department. Mr. Holland, Jr., makes 
special trips to factories and learns the 
various details of every article. This 
knowledge is then conveyed to employes, 
which makes it possible for them always to 
quote facts while making a sale. The in- 
formation concerning where each stone is 
found, the different processes it goes through 
and the many countries they are located in 
furnishes some interesting facts that hold 
the undivided attention of the prospects. 
Many times these facts lead to sales to 
prospects that had not previously thought 
that they would be interested in such mer- 
chandise. 

The gift and artware section of this firm 
is specially emphasized. More than three 
thousand individual gifts are stocked by 
them. They find this to be one of the prin- 
cipal means of building a strong trade from 
a large list of customers. They use their 
windows and advertising space to announce 
to the public that this is the proper place to 
always select gifts and similar articles. 
They emphasize the fact that they keep con- 
stantly on the lookout for the latest and can 
assist their prospects towards making proper 
selections. The fact that they hold the con- 
fidence of the public and keep them assured 
of their dignity not only increases the profits 
of this section, but of all departments. 

Their business policy is largely respon- 
sible for their large stock of expensive 
jewelry in the way of rare diamonds, 
watches costing several hundred dollars each 
and many other corresponding articles. 
Naturally the sale of this type of merchan- 
dise must be made to particular people, and 
to customers that have confidence in their 
dealer. 

Ideas that will stimulate sales are being 
cought by these retailers daily. They in- 
form their employes that one good idea is 
worth one side of the store. Each sales clerk 
is given credit for worth while sales sug- 
gestions and are induced to keep constantly 
on the alert. They find that many of their 
most successful ideas are drawn from the 
remarks of some prospect. 
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THE ELGIN OBSERVATORY, AT THE SERVICE OF ELGIN WATCHMAKERS COLLEGE STUDENTS 


A TRIP to ELGIN free 


—with all expenses ‘paid 


To the 10 ambitious employes of retail jewelers who write 
the best letters on “Why I want to become a watchmaker” 
and fulfill the conditions stated in panel below 


HIS remarkable offer is intended 

only for ambitious young men 
who want to master the highly paid 
trade of watch repairing—and who 
mean business. 


Ten such young men who reply 
to this advertisement this month 
with the best letters on “Why I 
want to become a watchmaker” and 
who comply with the conditions set 
forth in the panel, will enjoy a trip 
to Elgin, with all expenses paid, to 
look over America’s leading watch- 
making college. 

The Elgin Watchmakers College 


makes this unusual offer solely to 














THOSE WHO ARE 
ELIGIBLE TO 
ENTER CONTEST 


st... You must be in the 
employ of a responsible 
jeweler with the record of 
at least one year’s service. 


Dnd ... Your employer (an 

established jeweler), 
must give you a letter of 
recommendation as to char- 
acter and the length of time 
you have been in his employ. 














.That’s because Elgin Watch- 
wnakers College students are the 
right sort—and the Elgin course the 
most practical of all instruction 
courses in watch work. 


If you've made up your mind that you'd 


like to become an expert watch repair man 
—write usa letter and tell us why. If your 
letter is adjudged one of the ten best re- 
ceived before December 1st, and if you 
comply with the conditions stated in the 
panel at the left, you will be invited to come 
and inspect the Elgin Watchmakers College 
for yourself with your railroad fare paid 
both ways and your hotel expenses paid for 
a three-day stay in Elgin. 

It costs nothing to enter this contest— 
and it will obligate you in no way. If you 








attract the highest type of students for its Fall en- 
roliment. It is this care in picking and choosing its 
students that has helped to make the Elgin Watch- 
makers College the most successful school of watch- 
making in America. 


Every graduate of the Elgin Watchmakers Col- 
lege who has taken the examination for Certified 
or Junior watchmaker from the Horological Insti- 
tute of America has passed the examination. 


are one of the successful ten to gain a free trip to Elgin, 
you will not be urged to enroll in the college. That is left 
entirely to your own judgment—based on what you see 
and find here. 

This offer closes December first, so don’t delay. If you are 
sincere in your desire to become a watchmaker, write that 
letter now. Give a full account of yourself. Your age, pres- 
ent occupation and reasons why you are interested in watch- 
work—also enclose a letter from your employer (see condi- 
tions in panel). Address it to... W.H.Sametius, Director, 
Etcin WaTCHMAKERS Co ecg, Eten, ILirnois. 


NOTE TO JEWELERS: Point out this advertisement to a valued clerk. If the young man has the right stuff, a course in E. W. C. is certain to produce a master 
watch worker and an invaluable asset to you in expanding your watch service business. We know that you will recommend only a young man in whom you have e ery confidence. 
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Research Bureau. 




















Progress 


[‘ has been truly said that “progress is 
born of experience.” Without experience 
there can be no progress. But does exper- 
ience inevitably beget progress? Assuredly 
not. 

Should it not be our aim, therefore, to 
capitalize our experiences and to see that 
they are made the stepping-stones to further 
progress ? 

To every normal individual, progress is a 
familiar and constant aspiration. How im- 
portant, therefore, it becomes that we should 
profit by the experiences which are essen- 
tial to our advancement. 

As jewelers, we have the normal as- 
piration to progress and we are not devoid 
of the experiences of which progress is 
born. 

A Thorny Pathway 


Sometimes it appears as if the pathway 
of the jeweler was strewn with fewer -roses 
and more thorns than falls to the average 
lot. It IS true that many of the ex- 
peviences are bitter ones, but there must be 
some compensations, or there would be 
fewer jewelers. 

With gratitude therefore for the happier 
experiences which are realized by all of us, 
may we, by way of illustration, look for 
a moment at one of those other experiences 
through which most of us have passed, and 
see if we have made it, or are making it, 
a stepping-stone to greater progress? 


Slow Turnover 


I refer to a slow turnover. And where 
is the jeweler who has: not been confronted 
with that problem? The statistics accu- 
mulated for us by the Harvard Bureau of 
Business ‘Research have only served to 
accentuate, to confirm, and to support what 
we already knew, and to give us a com- 
parison of our own experience with that of 
others, : 

The slowness of our turnover has been 
proven to be phenomenal. Moreover, our 
net profits have also—by the same investiga- 
tion—been shown to be dangerously in- 
adequate and the connection between these 
facts has been emphasized and clarified. The 
question arises, therefore, are we progress- 
mg to a quicker turnover? And, if not, 
why not? 

It is not, of course, sufficient for us to 
know that our turnover is slow. We must 
acquaint ourselves with the cause, or causes, 
which occasion it, if we are to be able to 
apply the remedy. Happily, these causes 
have been brought to the surface through 
study, investigation and comparison and have 
been dissected more thoughtfully during the 
past decade than in any previous period in 
the history of retail merchandising. 


Some of the Causes 


All of the causes of a slow turnover in 
the retail branch of the jewelry trade do 





not necessarily apply to every retailer. (Let 
us hope that some few of these causes have 
been corrected!) However, the jeweler who 
has mastered this bugbear to his prosperity 
has had to deal with most, or all, of the 
following, viz :— 

(1) A temptation to buy in advance of 
his requirements. By this I mean the ten- 
dency to buy because others are buying, 
or because a line is offered, or undue pres- 
sure is brought to bear; rather than to 
buy in strict relation to one’s needs. 

(2) Carelessness in duplicating, or too 
nearly duplicating, merchandise already in 
stock. In other words, a failure to acquaint 
oneself with the merchandise on hand and 
to compare with that under consideration. 

(3) The attempt to carry more patterns 
than conditions justify. This is particularly 
applicable to the silver department and the 
effort to discourage the unwarranted pro- 
duction of new patterns upon the part of 
mani facturers should be appreciated by every 


% 


“reta e. 


(4) failure to properly display. In other 
words, the tendency to keep too much stock 
in reserve, or, if displayed, to be careless 
in regard to its appearance and its arrange- 
ment. 

(5) Lack of provision for the movement 
of obsolete merchandise, or stock the selec- 
tion of which has proven ill-advised. Every 
buyer makes mistakes. In every stock there 
are pieces that will not move unless special 
‘means are devised for their disposal. 


‘Ave "Ve Applying the Remedy? 

These are some of the main causes of the 
slow turnover for which the retail jeweler 
has become famous. Are we meeting these 
causes intelligently, aggressively and success- 
fully? 

‘If we are not, then we are failing to cap- 
italize upon the advantages which we large- 
ly enjoy as a result of that broader spirit 
of co-operation which has permeated the 
commercial life of our country within the 
recollection of all of us. 

If we are availing ourselves of the experi- 
ences of others—made possible by such activ- 
ities as that of the Jewelers’ Research Bu- 
reau of our National Association, or the 
pages of our trade journals, then we are 
under an obligation which as individuals it 
would be impossible for us to discharge. 

If we question the benefits to be derived 
from these, we need surely do no more than 
remind ourselves of the conditions which 
would prevail within the industry if it had 
NOT been for the spirit of altruism which 
has placed the richest experiences of the one 
at the service of the many—with the result 
that “progress is” being “born of experi- 
ence,” and that not merely our own individual 
experience, but that which is being so gen- 
erously shared—each with the other. 








The Birger Larsen jewelry store at Ot- 
tawa, Ill., has opened for busincss. 


Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Jeweler Shows Public How Diamonds Are 
Cut and Polished 


W HILE there is considerable public in- 
terest in the art of diamond cutting, 
it is not often that the public may be treated 
to an adequate display of the process of 
cutting and polishing rough diamonds. Per- 
haps that is why Ben Tipp, diamond mer- 
chant located at 1413 Third Ave., Seattle, 
Wash., attracted so much attention recently. 

Mr. Tipp for the first time in the history 
of jewelry merchandising in Seattle engaged 
the services of a diamond cutter who would 
show the methods in use, the tools and the 
machinery necessary for the cutting of these 
stones in a jewelry window display. He 
invited the people of the city at this time to 
bring down their diamonds in the rough and 
witness their cutting and polishing. 

F. F. Frost, of Amstedam, Holland, was 
the cutter engaged by Mr. Tipp for this 
unique demonstration that caused so much 
interest to be taken in his place of business. 
Mr. Frost could be seen plying his art with 
all the equipment necessary for the task 
in the window of the Ben Tipp store. He 
cut each facet with care, and polished the 
surface to bring out its brilliance and beauty, 
demonstrating the rough diamonds ‘as well 
as the finished stones to the people who were 
on the sidewalk and were intensively fas- 
cinated by the display. 

Most of the members of the public in the 
gathering were witnessing a scene that they 
had never had the opportunity to witness 
before, as this was the first time that a local 
jeweler had provided such a demonstration 
for the interest and the education of the 
public. The plying of the age old art of 
the diamond cutter and polisher was evi- 
dently regarded as a secret which they were 
permitted to see by the enterprise of Mr. 
Tipp in providing this human-interest dis- 
play. 

All jewelry merchandise had been re- 
moved from the window for this occasion 
and only the equipment of the Holland dia- 
mond cutter and the machinery necessary for 
his purpose was included in the demonstra- 
tion that occupied the center of the lime- 
light—C. M. L. 


Advertises for “Lost” Blonde 

Ted Syman, enterprising advertising man- 
ager of the Syman Brothers Jewelry Co., 
622 16th street, Denver, Colo., ran an ad- 
vertisement two columns by seven inches 
headed, “Lost—Liberal Reward,” that proved 
very effective. The type and general presen- 
tation was that commonly used for display 
“Lost” advertisements. 

A trick heading, of course—but followed 
up by such clever copy that all readers for- 
gave the advertiser. These were the three 
paragraphs, which were smile producers— 

“A young lady, 19 years of age, blonde, 
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Increase Your Sales with Feature Displays 





THIS FLATWARE DISPLAY COUNTER 


will properly display four to eight of your better 
patterns with customers seated 






Counter Case No. 111 


All plate glass, cemented construction, affords excellent dis- 
play, also storage space below. Counter may be fitted with 
panel doors and shelf or drawers as desired. 


Write for our catalog of these and other fixtures on hand for prompt shipment 


F. C. JORGESON & CO., 159-167 Ann St., Chicago, Ill. 


Builders of High Grade Jewelers Fixtures for Over 40 Years. 
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bobbed hair, 5 feet 3 inches, weight 215 
pounds, has a dimple in each cheek and a 
very pleasant smile, ‘as a rule.’ Her gentle- 
man friend offered her a diamond engage- 
ment ring, but as she didn’t see Syman’s 
name on the box she left at once. 

“Last seen dressed in a red turban hat 
and a sable fur coat, making a bee-line to 
Syman’s for Diamonds. If the young man 
had only known, he could have purchased 
a real Wesselton diamond, American cut, at 
Syman’s, from $25 to $2,500, then this would 
not have occurred. 

“He wishes to state that if she will only 
come back, he will buy her ring at the Syman 
Bros.’ Jewelry Co., 622 16th St., at once.” 

The field of jewelry merchandising ideas 
is extensive. Ted Syman proved this with 
an autographed, framed photograph of Deva 
Sram Sukul Hindu Yoga philosopher, presi- 
dent of the Hindu Yoga Society, when Sukul 
was lecturing in Denver. The photograph 
showed Sukul in his rich gown, turbaned, 
and bore his personal autograph to Ted 
Syman, credited by Sukul in the auto- 
graphed message as being a “notable de- 
signer” of Yogi jewelry designs. 

The window display, for a background to 
which the photograph served, was of the de- 
signs of Ted Syman. 

Mr. Syman realizes that enterprise and 
originality—and occasionally, a stunt—pays 
well in jewelry store advertising. 





Kansas Jeweler Has Large Stock in 
This Small Store 





eee is the very odd little store of W. C. 
Miles, Belleville, Kans. Mr. Miles’s 
store in Kansas City, Mo., was destroyed 











STORE CF W. C. MILES, BELLEVILLE, KANS. 


by fire some time ago, after which he moved 
to Belleville to make a fresh start. Belle- 
ville is the jeweler’s home town. In this 
store Mr. Miles claims to have the largest 
stock in the smallest store in this country. 
A noteworthy feature of the establishment 
1s the completeness of the watch repairing 
department. 





Father : 
skin deep. 

Son: That’s deep enough for me. I’m 
no- cannibal.—Bobcat. . 


Remember, Son, beauty is only 
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Let Uncle Sam Revise Your 
Mailing List 





(Reprinted by Courtesy Philadelphia Retail Ledger) 




















Usce SAM is actually keen to revise 

and correct the private mailing lists of 
merchants who use the mails for circulariz- 
ing, etc., so you need not be surprised if, 
between now and Christmas, you get a ring 
or a personal visit from his local postmaster 
to urge you to turn over your mailing list 
for editing. 

This is in accordance with a general or- 
der from the Postmaster General. The de- 
partment at Washington is making a drive 
to bring all mailing lists up to date—check- 
ing up the faulty initials, supplying the cor- 
rect street addressés and all that sort of 
thing. 

When the retailer hears that the Govern- 
ment makes a charge for this work on pri- 
vate mailing lists he may be suspicious that 
it is an attempt to reduce the postal deficit. 
But all that the local postmaster collects 
for a job of modernizing a mailing list is 
turned over to the clerks who do the work. 
As a matter of fact, this patching of mailing 
lists is intrusted to ‘substitute clerks, or ex- 
tra men, at times when there is no regular 
detail for them andiwhat the merchant pays 
for the accommodation is just what Uncle 
Sam would pay for the time of the clerk 
or clerks if they were working for the Gov- 
ernment instead of being “loaned” to the 
owner of a mailing list. In other words, 
the cost of a mailing-list overhauling is just 
the cost of the time that a clerk spends on 
it, at a rate not exceeding 65 cents per hour. 

The Postoffice lends its facilities “at 
cost,” not with any, thought of direct profit 
but with the belief that it will be repaid 
by better addressing of mail. The postal 
people have figured that they save time and 
money and speed up the whole routine of 
mail handling in proportion as all mail 
bears complete and legible addresses. For 
the sake of 100 per cent addressing they 
give the merchant ‘access, in effect, to the 
official list of patrons of his local postoffice. 
This is a big concession, because, under or- 
dinary circumstances the first rule of the 
Postoffice is that the address of a patron 
of the office shall never be disclosed to a 
stranger or unauthorized person. The Gov- 
ernment is able to save its face, in the 
revision, only by the circumstance that the 
mailing list revision is carried on by its own 
staff of men. Under no condition will ‘a 
postmaster allow a merchant or anyone else 
access to the official list of postoffice patrons. 

How keen Uncle Sam is to rectify mer- 
chants’ mailing lists is indicated by the 
fact that it has recently been decided at 
Washington that new addresses may be sub- 
stituted for old where patrons have removed 
from the places mentioned on a store’s list. 
At first Uncle Sam would not go that far 
in making over an obsolete mailing list. It 
was figured that all the Postoffice could, do 
was to supply missing initials, street and 
box numbers and indicate the name of the 


head of the household where two or more 
names appeared at one address. But, in the 
case of a “dead” name, the best that could 
be done was to strike the item from the 
private mailing list, giving no clue to the 
new address of the remover, even though the 
Post-office officials knew it. 

Recently, the Postmaster General con- 
cluded that it was permissible to go a step - 
farther in behalf of “purified mailing lists.” 
He still holds that the postal staff, wher 
going over a private mailing list, must not 
add any new names. They cannot insert in 
the list new patrons of the office or indicate 
when additions have been made to a house- 
hold already listed. But when a_ person 
whose name appears on the private mailing 
list is found to have removed to a new ad+ 
dress the clerk who revises the list can now 
substitute the new address, provided there 
is on file at the local postoffice a permanent 
forwarding order, indicating that all mail 
is to go regularly to the new address. 


HCW TC HAVE IT DONE { 


“How do I go about having my mailing 
list revised at the local postoffice?” .is a 
question asked by many a store executive, 
who has been told that he should have his 
mailing list. corrected at least once a yeaf 
or, better yet, every six months, but who 
shies at the prospect of red tape if Uncle 
Sam does the job. if 

The procedure is simple enough. It is a 
mere matter of turning over the original list 
or a carbon copy to the local postmaster, 
Some stores which have the individual 
names on slips or card-index cards turn ovet 
their originals. It is desirable, in the in> 
terest of a saving of time and cost, that the 
names be arranged alphabetically rather than 
by the streets or residential sections. The 
merchant does, not pay until the revision is 
done and the time actually expended has 
been figured at the hourly rate. But he is 
wise to be prompt in payment once, for sev= 
eral firms in various cities are now in Uncle 
Sam’s black books and can never have fur* 
ther service in mailing list revision because 
they neglected to pay their bills for clerk 
hire. " 
All postmasters are supposed to put 
through mailing list revisions in the shortest 
possible time, but it sometimes happens that 
the supply of clerks available is short, or 
those on duty are swamped with lists (espe- 
cially at the approach of the holidays) so 
that delays are possible. If a merchant has 
a small job of revisine, say the verification 
of a short list of names that can be handled 
in not more than half an hour of a clerk’s 
time, the postoffice is likely to be able to put 
it through promptly and there should be no 
charge for such a dribble of revision. 

The scope of a store mailing list has much 


- to do with the program to be followed if 





(Contirved en- page 122) i 
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American Good Luck Ring 


The Ring That Perpetuates the Feeling of Our Country 


Be the first to show this popular new ring in your 
city. Men, Women and Children are wearing 
them. A profit opportunity. Beautiful butler fin- 
ish with assorted colors of hard enamel. 















< PAT. U.S. OFF. 2» 


1 Wit 
Co ; 


Display them in your window. 





Order Sample Dozen Today 
One dozen assorted in lined Sterling Silver hard enameled 
display box. Substantial M. A. P OKRASS & CO. in assorted colors. Sizes for 
weights. Price $6.00. 36-38 South State St. CHICAGO, ILL. men, women and children. 











| “A Lighter that Lights” | Our Stores Are Now Ready 


The with a complete line of appropriate and lasting 


THORENS | 40 CHRISTMAS GIFTS 
AUTOMATIC | git} IN LEATHER GOODS 









LIGHTER 


Made in Switzerland 
U. S. PATENT NOV. 16, 1920 
No. 1.359.003 









The Smartest Smoking Accessory 
Thin as a fine watch. Absolute reliability, neat- 
ness and handiness. Ideal for gentlemen’s watch 
chains and ladies’ hand bags: Guaranteed against 
any defects of manufacture. 








Made in Retails at 
Heavily nickel plated ......... $2.50 ea. 
Solid white metal ............ 3.50 z 
deme pt — — “3 “ The same discount of 25% allowed to the jewelry trade 
I io ciccéscncins 750 “ on commercial goods, applies to our regular line. 
Sterling Silver, plain cccccccs 20.00 “ Discount Will Be Allowed on Presentation of Business Card. 
Sterling Silver, engine turned 25.00 “ Write for Christmas Gifts Booklet. 
Manufacturers and Importers CHAS W WOLF 
@ @ 
TuoreNs INcoRPORATED LUGGAGE ew. mt NEW YORK 
_ cry has 17 Dey St. 22 Cortlandt St. 102 Nassau St. 




















S AFETY & oe eS ee eee 
2 DIAMONDS 4/100 each A L L P R O FIT 2 DIAMONDS 4/16 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS. and INITIALS 
6517 on hand at all times $25.00 








Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 








6746— : : : 
$24.50 5 in every size Retail 3 
om t. Also in White Gold Incrusting Thi Reg. Trade Mark 
list. This <> Reg. Trade Merk = Display Emblem Cards in- i ng i one 
$ A sao cng Guarantees you genuine diamonds, nig rf miei ailere Ra B...4 ween vou a@enuine dia 
Solid Gold 14 Kt. White Gold : cuts in all emblems and initials 
BUFFALO JEWELRY MFG. CO. Top. Genuine Hope Ruby. on oe a oe with One or more Rings 
“The Mail Order House to the Jewelry Trade" BLACK ONYX, TOPAZ, PRICE. 
501 Washington St. uffalo, N. Y. GARNET, SARDONYX WRITE FOR WHOLESALE 
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| Practical Publicity for the Retailer 


Written Expressly for The Jewelers’ Circular by Robert Francis Nattan ) 























Jewelers Report Substantial Business 
Increases 


GEVERAL jewelers, in reply to a question- 
naire sent out by the writer a few weeks 
ago, report business for 1926 far in ad- 
vance of 1925. One large jeweler reports 
an increase of 40%, another an increase 
of 64%, a third an increase of 9%, a fourth 
of 10%, and still another, a very prominent 
jeweler, reports his business slightly smaller 
in volume but quite up to the total volume of 
profits, as compared with 1925. 

Most of these jewelers use advertising 
space generously. The cost of doing busi- 
ness in 1926, compared with 1925, according 
to several prominent jewelers, was about the 
same. Others report a decrease in the cost 
of doing business owing to the increased 
volume of trade. The figures given for the 
cost of doing business range from 30% to 
40%. 

Everything points to an unusually satis- 
factory holiday business and from now on 
intelligent advertising will help increase the 
volume of business considerably. 

* * * 


G. W. Fairchild & Sons, Inc., Bridge- 
port, Conn., recently distributed in a neat 
folio, of buff paper, an invitation to attend 
its sixty-first anniversary and pre-holiday 
display of jewelry and silverware. There 
were five pieces of advertising in the folder. 


All designs illustrated, the 
nounced, were original with the firm. The 
drawings were by S. Kaufman. This type 





HOW A SMART NEW YORK WEEKLY IS MAKING 
GOTHAM “JEWELRY CONSCIOUS,” A LA 
BURLESQUE 
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of merchandising and advertising bears an 
impress of originality and distinctiveness 
which will undoubtedly prove very effective. 
The designs are rich and artistic. Appro- 
priate suggestions are offered, as will be 
noted, for men as well as women. 

This is one of the industry’s most pro- 
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SIXTY-ONE YEARS AGO, FAIRCHILD’S, OF BRIDGE- 
PORT, CONN., BEGAN THEIR NEWSPAPER AD- 
VERTISING 


gressive retail jewelry concerns and it will 
be interesting to note its style of advertising 
when the store was first opened 61 years 
ago, on Nov. 11, 1865. We are fortunate 
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OW you accept 


this invitation to visit our 


Sixty-first Anniversary and 
Pre-holiday Display of 
Jewelry and Silverware? 
We know you will enjoy it. 
G. W. Faircuitp & Sons, Inc. 


Main at Arcade -:- Bridgeport 


Anniversary Ween 
Beginning Saturday 
Ending Saturday 
Fxom Novemser 1378 To 20TH Inciusive 
1926 
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Fashion's Lasest Decree. A Pendant Locket ia goid with vivid comsrast of black sad white 
pleuoum paved wuh diamosds ws most attractive denige. 


A Smart Necklace. \o the popular choter eagth. Of geauine Roglish crystals cut a odet apps 
writk Roadels of Sardooy makes thw pecklace » most desirable piece of smart jewelry. 


in tc» wosderful bee. by twelve orwotal pearls and ten brilliaat diamonds. 


A New Brooch. Tre erm, an squamarine of benotiful color, rivaling the deep bive sea 
Surrowaves 
‘An unusual piece of jewelry. 


A truly pape Emerald and 


— seam aie 4 Diamend and Plati- 
You will bind rare dognicy sum Bar Pininsecw sad 
this ging of Diamonds and Black quam 

Onyx. ‘The center noves are hae em. ereltiy-crk besntifelly marc 
erald cobdumoods with otber diamonds - hg gama 
set in 
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4 G. W. FAIRCHILD & SONS, INC., Mate ot Arcade, 
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AA bill dip for the mas who carries bis 
eooncy in bis pocket. Useful as well 
as mursctive. Made ie greece gold in 
diferee arylee. Some have « coveran 
of black coamel, 
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$G. W. FAIRCHILD & SONS, INC., Mase of Arcade, BRIDGEPORT: 
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AND THEIR NEWSPAPER ADVERTISING HAS CONTINUED THROUGH ALL THE YEARS AND KEPT PACE WITH THE TIMES, THE ABOVE BEING 
RECENT ANNOUNCEMENTS, FEATURING THEIR OWN DESIGNS 
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in being able to show this old announce- 
ment, illustrated on page 113. 

Here is a unique announcement used this 
month by a Fifth Ave. department store, in 
the “New Yorker.” Note how well the 
type of illustration and copy are attuned 
to the tone of that periodical. 

About 15 years ago, after the writer gave 
a talk on retail advertising before the con- 
vention of the American National Retail 
Jewelers’ Association, then held in Rich- 











JEWELLED HANDS 
ARE AGAIN A SMART FASHION, 
{ and one of the new manners 1s the old 

custom of wearing pair of matching 


rings—one for each Rand, jn crystal, 
or bright-coloured stones 


SAKS ~ FIFTH AVENUE 











BOUND TO GET YOUR ATTENTION 


mond, Va., a number of enterprising jewel- 
ers sought his co-operation to urge fashion 
magazine artists and others to be a little 
more generous in featuring jewelry in their 
designs. At that time, the artists were not 
particularly generous in that respect. The 
front cover page of a recent popular New 
York weekly, as shown on page 113, indicates 
how times have changed. Here we _ see 
modern society illustrated in the opera 
boxes weighted down like divers with jew- 
elry. The public is now more “jewelry- 
‘conscious” than ever, there is no doubt 
about that and progressive jewelers are 
taking advantage of the mood and mode. 
The jewel is the reigning queen of the 
hour. 

Emphasize the idea of brilliancy—bril- 
liancy the key-note of the present era— 
brilliant colors, brilliant gowns. To make 
them more brilliant they are now jewelled 
and to still further emphasize the starry 
brilliancy of the woman’s gown there must 
be added brilliant scintillating diamond and 
the 


pearl necklaces. Ours is  veritably 
“Diamond Age.” 
es <6 
Houston Jeweler Uses Entire Section for 
Advertising 


An entire section consisting of 32 pages 
and specifically designated as the Lechenger 
Section was used about a month ago in a 
Houston newspaper by L. Lechenger, on the 
occasion of the firm’s 45th anniversary. The 
front page announcement used in the section 
is illustrated herewith. 
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The section contained much interesting in- 
formation on jewelry and _ kindred lines. 
Various views of the store were shown. The 
jeweler secured the co-operation of several 








Lechenger Section 


Bouston Post Dispatch 


MQUSTON, TEXAS. SUNDAY. OCTOBER 17, 1926 


Afmnounci 


She Op he 
LLechengors 


WONDERFUL 
NEW 
JEWELRY STORE 


IN THE 


POST DISPATCH ILDING 


Forty-Fifth 
Anniversary 


Forty-Fifth 
Anniversary 
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FRONT PAGE OF WHOLE SECTION USED BY 
LECHENGER’S, HOUSTON, TEX. 


manufacturers who also ran announcements 
in the section, over the retailer’s name, to 















































feature their products, which comprised 
variegated lines including diamonds, watches, 
BOUSTON POST-DGPATCH, SUNDAY MORMINC. OCT rT. 1928 ss 
DEPARTMENTS DEPARTMENTS 
‘The desires of 2 lifetime of L. Lechenger have bees crystalived in the 
wonderful tore now in the of the Hoesen Post Dupeicd 
Diamonds Crystal 
‘The demre to have more things, more beawiifel things and faerer priced 
‘Uings @ the constant eum of the firm 
Today the price range ie 2he te $20,000 — each piece, irrespective of ts 
Pearls price. a work of art and of enquestioned quality Tapestries 
1 w today 0 verdable treasure house 
may place 
ie as eh oon as oe Tiffany Ware 
‘The mest wonderful exhibits. the fevrest 
makes the Lecheager store the mecca of gih gevbers Rihsiiiee 
Watches 
Marble 
Clocks 
THE FIRM OF Leather Goods 
Jewel 
1d L. LECHENGER a 
POST-DISPATCH BUILDING Bridge Prizes 
Novelties 
CORDIALLY 
INVITES YOU Perfume 
‘ TO PARTICIPATE 
Silverware 1N THE CELEBRATION OF ITS 
1 FORTY-FIFTH ANNIVERSARY Lamps 
1 BY JOINING THEM 
y IN THE FORMAL OPENING 
Silver Plate OF THEIR NEW STORE Cretonnes 
ON 
MONDAY 18TH 
| Bags 1307010 %0P m Deities 
| AND 
! TUESDAY 
Pens and 9AM UNTIL IOP Imports 
! Pencils MUSIC SOUVENIRS 
—— a Repairs 
Stationery A DEDICATION ' 
By RB. LECHENGER. Frames 
TOU pat in mores had net bors for roe whe placed yor 
Cites ss veteran ore fore to af te share 
You are the inspiration Pictures 
You are the guid 
ine 
‘ow are the m 
Pottery force that spends itself Pipes 
in achieving its every aim 
You built this 
' You—THE c. 
Linens And te yo th more dedicaied «0h 4 renewal of eu pledge of sor Cigarettes 
AN INSIDE PAGE ANNOUNCING THE FIRM 'S 


FORTY-FIFTH ANNIVERSARY 
jewelry and gift shop merchandise, and at 
the same time to express their congratula- 
tions and best wishes to the jeweler. 

Mr. Lechenger, in a signed announcement 
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under the caption, “A Dedication,” in one 
part of the section said: 

You built this store for had it not 
been for you who placed your ap- 
proval on our efforts, this store 
could not have risen to all its charm 
and loveliness; you are the inspira- 
tion; you are the guide; you are the 
critic; you are the mighty force that 
spends itself in achieving its every 

‘ aim; you built this store. And to 
you this store is dedicated with a re- 





Diamond Ring 


Special 


$100 


Women's white gold wrist watch, rectangular shape, 
15 jewels, beautifully engraved cuse..... 2.2... cece cence 
Men’s white gold filled strap watches, 15 jewel, 
semaine mand Wands........2.00-- see ccccccvecs 
New styles in bracelets, 

up from - é $2.50 


More Specials 


A brilliant, perfect bine-white stone set in 9 fine engraved white 
gold mounting. Ciroice of mountings with or without sapphires. 


FREE to School Children 


If you’ll call at our store we'll give you FREE a fine 
foot ruler. You need one for school—come in dnd 
get one. 


Frank Curtis Co. 


WALTER FLORA, Prop.’ 
sseiee + ome. for 69 years‘ at 156 E. Main 
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THE KIDDIES WILL REMEMBER THIS JEWELER 
WHEN THEY GROW UP 


newal of our pledge of service, fair- 
ness, and courtesy. 


Included among the reading articles was 
one entitled, “Precious Stones,” by Emile 
W. Kohn, of Theodore A. Kohn & Sons. 
Among the other interesting articles noted 
were the following: 

“Semi Precious Stones Popular”; “White 
Gold-making Explained,” by C. M. Hoke; 
“Jewels Displayed at the Sesqui-Centen- 


nial”; “Copper and Brass Gift Hints”; 
“Diamond Value on the Increase”; “History 
of Diamond Jewels”; “Dainty Tapestry 


Bags Popular”; “Oriental History Tells of 
Jade”; “Paris Sends Jewelry Decrees”; 
“Evening Jewelry Fad Popular”; “Qualities 
of Precious Gems”; “Jewelry Adornment 





Forget yesterday, seize today and plan for 


tomorrow 
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Explained” ; “Jewelry Dots Dinner 
Gowns”; “Crystalware Always in Vogue”; 
“Chinese Feature Filigre Work.” 

This is a most enterprising and com- 
mendable advertising achievement. Lechen- 
ger’s, by the way, among other things fea- 
ture what they designate as occasional fur- 
niture, to enhance the beauty of the home. 
This line of merchandise includes console 
tables, magazine racks, end tables, chests, 
card tables, odd chairs, etc. 

x *k x 


Frank Curtis Co., Decatur, IIl., for 69 
vears at 156 E. Main St., used the ac- 
companying announcement in a space of ten 
inches, double column. It will be noted that 
prices are quoted from $2.50 to $100. The 
good will of the rising generation is wisely 
sought by extending to the kiddies an in- 
vitation to call at the store and secure a 
foot ruler with the compliments of the 
jeweler. 

A Staunch Believer in Advertising 


UT of 72 floats which were entered in 

a business parade in Oconomowoc, Wis., 
the beautiful float shown herewith, represent- 
ing the establishment of W. H. Dummer of 
that place, took first prize, which was $50 
in cash. The decorations are made ex- 
clusively of paper and the head and wings 
are shaped from beaver-board. The Cupid 
shown in the float was represented by the 
jeweler’s three-year-old son. As is apparent 
to the reader, the float represented the “Dove 
of Peace” bearing a Cupid and the wedding 
ring. 

Oconomowoc has a population of 3500 and 
four jewelers are located there. Mr. Dum- 
mer started in business at this place Sept. 
1, 1925, when he bought out Percy L. Hatch. 
Mr. Dummer attributes his very large 
Christmas business last year to the advertis- 
ing which he did in his local newspaper. 
Besides the local community, he draws on 
other territory within a radius of 25 miles. 
His business, he says, has developed rapidly 
every month last year and has advanced in 
the same way this year. He learned the 
jewelry business in Manitowoc, Wis., with 
G. A. Fehrs. After that he went with T. 
C. Tanke and T. & E. Dickinson & Co. in 
Buffalo, and later moved to Milwaukee where 
at different times he was employed by Rank 
& Motteram Co., David Goldman, Inc., Louis 
Esser Co., Archie Tegtmeyer, Inc., and the 
Watch and Clock Department of the Bosien 
Store at that place. The young jeweler 
is a firm believer in the power of advertis- 
ing and has a very optimistic outlook. The 
occasion on which the float was shown was 
known as the Oconomowoc Summer Frolic. 

*x* *x * 


T a recent banquet of advertising men 
in Washington, D. C., President Coolidge 
stressed the economic value of advertising: 
“In former days goods were expected to 
sell themselves,” he said. “Modern busi- 
ness could neither have been created nor 

can it be maintained on such a system. 
It is not enough that goods are made, 

a demand for them must also be made. 
“It is on this foundation of enlarging pro- 
duction through the demands created by ad- 
vertising that much of the success of the 
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American industrial system rests. It will 
occur at once that the conditions under which 
these results have been secured should be 
maintained. 

“It is our high rate of wages which brings 
about the greatest distribution of wealth that 
the world has ever seen and provides the 
enormous capacity for the consumption of 
all kinds of commodities which characterizes 
our country.” 


The Spirit of Cooperation 


THE time has come when members of 

any trade must be mutually considerate 
of each other’s interests. The retailer is 
sometimes not quite as thoughtful of the 
firm which sells him his stock as he might 





MUCH NEWSPAPER PUBLICITY WAS 


be, feeling that he is doing a concern a 
favor by purchasing from it. He does 
favor the seller in a way by giving his 
patronage, but the seller at the same time 
is rendering a service. 

x ok x 


The progressive manufacturer today is 
doing everything in his power to co-operate 
successfully with the retailer. The latter 
often forgets that it costs brains, energy and 
money to market a product successfully, and 
that the successful marketing of his product, 
provided it is worthy, redounds to the profit 
of all concerned—manufacturer, wholesaler, 
retailer and even consumer. Selling and ad- 
vertising methods devised by manufacturers 
are all at the service of the retailer. The 
manufacturer realizes that the advancement 
of the prosperity of the retailer means the 
promotion of his own interests. 

x * x 


Modern business. methods help both 
parties to a transaction. The business plan 
that succeeds today does not take all and 
give nothing. It is one by which both sides 
benefit reciprocally. 
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The considerate retailer will not strew 
the manufacturer’s path with boulders and 
cactus plants—he will strive to make it easy, 
realizing that success ensues from friendly 
co-operation. The conscientious manu- 
facturer has a big job on his hands to 
market his product, and the retailer who 
blocks his way to success is impeding his 
own progress. 

x ok x 

F I were a retailer I would make the 

following resolutions and keep them: 

First—Never to ask for unduly long 
credits except in urgent cases. 

Second—Never to make unjust demands 
from the seller. 

Third—Never to return goods for credit, 


GIVEN THIS PRIZE-WINNING FLOAT 


especially after having held them an undue 
length of time. 

Fourth—Never to overstock, but to study 
conditions in my territory and thus gauge 
the buying power with which I have to 
deal. 

Fifth—To adopt only scientific business 
methods; which means that I shall depart- 
mentize my store, ever keep on the alert for 
new ways of winning trade and of holding 
old trade. 

Sixth—That I shall figure my profits al- 
ways on the selling price and that I shall 
always know the exact cost of doing busi- 
ness in each department. 

Seventh—That I shall take advantage of 
all the aid extended to me by the trade 
press and “dealers’ helps” given by enter- . 
prising manufacturers. 

Eighth—That I shall feel that the “other 
fellow” is my friend and not my foe. 

Ninth—That I shall do persistent news- 
paper advertising and win attention by mak- 
ing my ads say something. 

Tenth—That I shall be an optimist and 
always endeavor to build up, leaving the 
tearing-down process for pessimists. 
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More profit-dollars per sale 4 
on belt buckles 


Jase wa everywhere are now finding 





pment 





a sure way to more profit—dollars per 
sale on belt buckles. 


These jewelers show a customer two 
types of buckles—one sterling silver, the 
other, Wadsworth Gold Filled Belt Buckles. 


They explain how the Wadsworth Gold 
Filled Buckle—the only one conforming to 
the Federal Trade Commission’s Standard 
for gold filled watch cases—has all the 
beauty and practical durability of solid gold. 


They also point out how the design and 
engraving of the Wadsworth Buckle is fully 
equal to that in the celebrated Wadsworth 
Watch Cases themselves. 


Finally, they come to the price— but a few 
dollars more than the buckle of sterling 
silver! In a great majority of cases, the 
customer takes the Wadsworth Gold Filled 
Buckle—and the jeweler gets more profit— 
dollars on the sale. 


The advertised retail prices are shown 
below. As you will see, the advantages of 
Wadsworth design are also available in 
sterling silver—and the prices for both 
styles carefully figured to assure you a 
ready sale. 


Order Wadsworth Belt Buckles from 
your wholesaler—today! 
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ORFF AZLL 


THE WADSWORTH WATCH CASE COMPANY 


“Case Makers for the Leading Watch Movements” 


Dayton, Kentucky 
Offices: New York, 20 W. 47th St. San Francisco, 150 Post St. Chicago, 35 E. Wacker Drive (Jewelers’ Building). 





ADVERTISED RETAIL PRICES 
White or Green Gold-Filled—Buckles.$ 9.00 to 12.00 





Sets..... 15.00 to 20.00 
Sterling Silver Buckles .$ 2.50 to 7.00 
eee 5.00 to 12.00 














WORKERS IN PRECIOUS METALS 





















































The Isochronal Hairspring © 








Written Expressly for the JEwELERs CircULAR By Wendell F. Foster 

















HE word Isochronism, so fluently used 
and so frequently misused, in all its sim- 
plicity means “equal time.” The theory of 
an isochronal hairspring is based upon the 
principle that during arcs of vibration of a 
watch balance wheel, the center of the coils 
of the hairspring as well as the center of 
gravity of the same, shall always coincide 
with the center of axis of the balance. To 
accomplish this result, the hairspring must 
be so adjusted that during its movements the 
long and short vibrations of the balance will 
be neutralized to their fullest extent. In the 
case of the flat hairspring we shall hardly 
expect to get marked results. 
pinning the inner and outer ends of the 
spring so that the collet and stud are on a 
direct line with the balance staff (the 
strength of the spring having been previ- 
ously determined by the weight of the bal- 
ance) gives a small amount of isochronal 
adjustment. This, of- course, allows for no 
alteration in the length of the spring for 
timing, which must be accomplished entirely 
by changes of weight in the balance screws. 

With a well constructed movement having 
a free and well depthed train, driven by the 
best quality of mainspring, resilient pre- 
ferred, and a well matched escapement, very 
fine results can be obtained. But real iso- 
chronal adjustment cannot be expected with- 
out a theoretically perfect hairspring is 
used, and the best results of isochronal ad- 
jystment cannot be expected, unless the ad- 
justments to positions have been properly 
made to insure equal frictions in all posi- 
tions. 

The adjustments for positions require the 
balance pivots to be, as small as the weight 
of the balance permits, and must be hard and 
well polished. Balance jewels should be of 
equal thickness and with ogival holes, in 
preference to the straight cylindrical holes, 
to reduce friction to the smallest extent pos- 
sible. The ends of the balance pivots must 
be very nearly flat to insure equal friction 
in the horizontal positions. If the best re- 
sults of position adjustment of lever watches 
are to be obtained, the fork and escape 
wheel should be carefully poised. In fact, 
any irregularities from unequal friction 
must be removed. These are matters which 
have frequently been ignored. Care must 


Though by . 


also be taken that the adjustment for tem- 
peratures is not disturbed by any alteration 
of the balance screws, thereby destroying its 
perfect poise. 

The hairspring must be of the proper 
height on the balance staff to allow ample 
space between the cock and balance arm, and 
the coils must be equally concentric to its 
axis, and absolutely true in round and fiat. 
All alterations for positions must be made 
by changing the shape of the ends of the 
balance pivots any changes made by cupping 
the hairspring to get varying frictions on 
either of the pivots, or the practice of throw- 
ing the hairspring out of center to cover 
some error of friction, are not to be consid- 
ered for high-class work. The truly isochro- 
nal spring must function freely to get the 
best results. 

A perfectly wound, hardened and tempered 
spiral, or helical spring comes as near per- 
fection as we can expect for a truly iso- 
chronal spring. This is the spring used ex- 
clusively in box chronometers, and is used in 
a few very fine pocket watches, though thin- 
ness of model excludes their general use. 
Pocket chronometers use the helical spring 
with fine results where the movement is of 
sufficient thickness to allow the required 
number of coils. Many other forms of hair- 
springs have been tried with varying re- 
sults. It was conceded that the perfectly 
isochronal spring must be as near globular 
as possible; that is, the outer or terminal 
coil must have its point of attachment as 
near the center of axis as possible. 

Breguet finally attained this object by 
bending the terminal coil in two places and 
bringing the end by an increasing spiral loop 
to a stud placed very near the center. The 
results obtained by this spring were at once 
apparent, and though many modifications and 
variations have been made, it stands today a 
monument to its ingenious inventor. This 
outer coil was somewhat affected owing to 
the stress set up in bending at two points to 
get the proper height of the terminal coil, 
the spring having previously been hardened 
and tempered. This fault has been over- 
come by the invention of a process of form- 
ing the perfect spring, and then hardening 
and tempering it in form. This seems to be 
the last word for the perfect hairspring at 


the present time, though some of our future 
geniuses may surpass it. 

I have ignored entirely any mention of 
soft, untempered hairsprings as being useless 


for any form of timepiece. Springs made 
from 14 K. gold have given fair satisfaction 
for certain purposes. Palladium and various 
composite metals are used in non-magnetic 
watches, but so far no spring excels a prop- 
erly made, hardened and tempered steel 
spring. All other metals crystalize more or 
less and lack the lasting resiliency required 
for the finest work. 





Heirloom Jobs 





By WENDELL F. Foster 


HERE are times when a watchmaker 

will be called upon to repair some price- 
less heirloom in the form of an old bridge- 
movement of Swiss or English manufacture. 
As a class, they were very “tricky.” The 
“old-timers” usually overcame these difficul- 
ties in a more or less workmanlike manner. 
One common trouble was poor friction at 
the center, allowing the hands too much or 
too little freedom. The real cause was a 
poorly fitted center square. So bad was the 
fit of some of the center staffs that some of 
the “kitchen tinkers” would put the bristle 
of a brush through the shell of the center- 
staff, and then crowd in the staff of the 
center-square to get the required friction, 
and they would “get by” with this make- 
shift, until some real workman got hold of 
it. 

The proper way to remedy this trouble 
was to broach out the hole of the center- 
staff from the top or bridge side. This 
could be done without removing the center- 
wheel or disturbing other parts, except re- 
moving the dial and motion work. A cut- 
ting broach was used of as large diameter 
as the hole would take, to get as little taper 
as possible. The amount taken out was 
sufficient to smooth up the hole. With this 
same broach the hole was continued through 
the cannon pinion, the pinion being held in 
the lathe chuck. If the pinion proved to be 
too hard to broach, which was not often the 
case, the temper was drawn to a blue. For 
some unexplained reason the hole in the 
cannon-pinion was several degrees smaller 
than the hole in the staff, so much smaller, 
that a much smaller broach was required 
to start with, but the hole was finished with 
the larger one to form a continuous taper 
through staff and pinion. It only remained 


to select a center-square whose head “fitted 


the winding key (if a key-wind movement) 
and reduce the taper by careful. filing, while 
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Join in the Big Parade 


; ee procession continues 
to grow and marchers be- 


come more enthusiastic. 
Fall in line and send us your 


next shipment of old jewelry, 
scrap, filings and optical goods. 





SEND Your 
OLD JEweELRy 








Every shipment held intact until our estimate is approved 


KASTENHUBER & LEHRFELD 
24 John Street, New York 


£melters and refiners of precious metals for over 31 years. 











Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
tiave been found to be well worth the slightly higher first cost. 
For silver and gold they are safe in every way. For enamel they will not discolor. 
Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City oad Established 1827 De New Jersey 


SCORIFIER 


CUPELS 


MELTING 
SCORIFIERS FURNACE 
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held by its square in the pin-vice, finishing 
it with the oil-stone slip. Cutting off the 
end coming through the cannon pinion, 
leaving only the thickness of the minute- 
hand socket, and reducing the thickness of 
the square to clear the back case cap and 
polishing the end, completed the job so it 
would pass muster. 

Many object to these old “heirloom jobs,” 
and they are not a source of real joy, but 
such work, if the watches are not complete 
wrecks, bring good money, and help in estab- 
lishing a reputation. 

Among the old watches of the “heirloom” 
class which the modern watchmaker may 
be called upon to put in order (at a price) 
will be the Swiss bridge-movement having 
the mainspring barrel suspended from the 
barrel bridge ; having no bearing for the end 
of the barrel arbor on the lower plate. In 
this movement the barrel arbor and ratchet 
are cut from one piece of steel. In this 
case the ratchet and arbor are fastened to 
the bridge with a ratchet cap and four 
screws, and is somewhat weakened by being 
cut into to receive the end of a long spring 
click. From old age, or soft steel, or both, 
the teeth of the ratchet may almost have 
disappeared and a new ratchet seems to be 
the only remedy. And old job-shop method 
was to “chuck-up” or cement the arbor into 
the lathe and turn off all of the old ratchet, 
file back the winding square, and fit a new 
ratchet, opening the square center hole 
sufficiently to make a driving fit, and true- 
ing it carefully while in the lathe. To make 
a sure thing of it, soft solder was applied 
sparingly, on the lower side, and boiling it 
out in alcohol to destroy any trace of acid. 
Care had to be taken that no solder got onto 
the lower part of the arbor which was some- 
times threaded to receive the hub of the 
arbor, though sometimes it was held in place 
against the top of the barrel with a pin 
passing through both hub and arbor. 

This suspended barrel arrangement was 
the weak point of this old movement, and 
some of the “old-timers” can recall some of 
the harsh things said of it (or at it). The 
only excuse for repairing one of these old 
watches would be a good stiff price. If 
sentiment runs to antiques, or to grandpa’s 
old watch, the price will be no object to 
such a customer, but one should be cautious 
about guaranteeing performance on any part 
not reconditioned. 





For the Workshop That Uses Pulleys 





ERE is a simple little chart that does 

away with formulas for pulley computa- 
tions. It will be found to be an exceedingly 
quick and satisfactory method for determin- 
ing the sizes of two pulleys to be used in a 
drive, since, in solving the problem it is only 
necessary to slide a piece of paper from 
position “B” to position “A” or vice versa. 
Any slip of paper will do. 

For example, if you want one shaft of a 
given drive to run at 88 r.p.m., and the other 
shaft to run at 290 r.p.m., make marks Y 
and Z on the slip of paper in position ‘“B” 
opposite the 88 and 290—a very easy thing 
to do. 

Now you can move the slip upward and 
get any combination of diameters you want. 
The ratio will always be 88 to 290. 

Thus, if you happen to have a 7-inch 
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pulley, which you think would be suitable 
for the 290 r.p.m. shaft, bring the Y-mark 
opposite the 7 as in position “A.” The 
Z-mark then says that the other pulley must 
be 23 inches in diameter. 
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Of course, if these diameters are con- 
sidered too small, just move the slip a little 
lower until more suitable diameters are ob- 
tained. No matter where the slip is placed, 
the ratio is always correct—no figuring is 
necessary. 

The chart also lends itself readily to the 
solution of such a problem as, knewing the 
pulley diameters and knowing the speed of 
one of the pulleys, what is the speed of the 
other pulley? Try it. It is so easy that 
it needn’t be explained in print. You can 
“guess it” in a minute. 

Also, you can add ciphers to the figures 
on the scale where necessary. Just add 
them mentally as you go along. Thus, if in 
the above example the speeds were 880 and 
2,900 r:p.m., position “B” applies in exactly 
the same way and you would get 7 inches 
and 23 inches respectively in position “A.” 
Very simple, but remember this: When you 
add a cipher to one you must also add it to 
the other.—W. F. S. 





LCepartment Store Arranges to Have 
109 Watches Tested by Bureau 
of Standards 





LARGE New York department store has 
arranged with the Bureau of Standards 
to forward 100 watches at intervals to the 
Bureau’s time laboratory to be subjected to 
the regular tests. These watches will then 
be sold with the Bureau’s certificate attest- 


ing to their value as time-keepers. The 
watch-testing cabinet at the Bureau of 
Standards is temperature-controlled, the 


variations being recorded graphically. A new 
and efficient type of mechanism just installed 
keeps the air at 41°F. for the cold test, and 
electric heating raises the temperature to 
95° for the hot test. Tests for stem and 
face positions are made at the comfortable 
room temperature of 68°. Once each day 
the observer. makes an electrical record of 
the time from each watch, measuring the 
error to tenths of a second by means of 
seconds signals from the Bureau’s vacuum 
clock, a duplicate of the Naval Observatory 
timepiece used for broadcasting the radio 
time signals. 








Technical Notes 





A NOVEL ring gauge has been invented 
which has many unique features. The 
flexible piece of steel, circular shaped, at 
each end is enlarged or decreased in size 
by moving a little slide in a slot alongside 
of which the sizes are marked off. The cir- 
cular ring on one end of the gauge allows 
one to hold it firmly when taking the proper 
ring size. 
*x* * * 

It is unnecessary to remove synthetic 
sapphires while soldering rings. They may be 
coated with boracic acid and after soldering 
allow your work to cool, then boil it out in 
the regular pickle. The synthetics will 
safely stand the heat required for gold sol- 
dering. 

x * * 

The first jewels are reported to have been 
used in watches 225 years ago. To Nicholas 
Facio, a Swiss, is attributed the honor of 
having first discovered the art of success- 
fully piercing jewels to function in a watch. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of October 26, 1926 


1,604,642. WRIST-WATCH BRACELET FAS- 
TENER. Harry Hartman, Los Angeles, Cal. 
Filed Nev. 12, 1925. Serial 68,589. 9 Claims. 

A fastener adapted to connect a watch to a 
wrist band, said fastener comprising a part having 

a front wall, side walls, back walls extending 

toward each other from the side walls but having 

their adjacent edges disposed in spaced relation 
and intermediate walls extending from the adjacent 
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[ANL fe 4 
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edges of the hack walls toward the front wall, 
and a second part having a front wall slidable 
against the back surface of the front wal] of the 
first part, said second part having a back wall and 
end walls connecting the back wall to the front 
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members adapted in the closed position to surround 
the upper open end of the body and the upper 
end of a cigarette package disposed within the 
hody, and to engage said rib, means including 
hinge members housed in said rib for hinging said 
members te the sides of the body below its upper 
edge, the said upper edge of the body above the 
hinged connections of the closure members being 
provided with side recesses and being slightly in- 
turned and sharpened to provide guides for the 
tearing of the wrapping of a cigarette package 
partly from the cigarettes. 

1,604,906. FOUNTAIN PEN. ArtHur GILBERT, 
I.ondon, Eng., assignor to The Mentmore Mfg. 
Cc., Ltd., Tendon. Eng. Filed Oct. 21, 1925. 
Serial 63,865, and in Great Britain Nov. 4, 
1924. 3 Claims. 

A fountain pen of the kind described having a 
point section of bi-partite construction, one part 
of tubular form with open ends having the ink- 





containing sac attached and being mounted in the 
open end of the barrel, and the other part of tu- 
bular form with open ends carrying the pen point 
and the feed bar and heing removably mounted 
in the outer of the first mentioned part so that 
the feed bar extends into the open end of said 
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FINGER RING. Witttam Borwxesset, 





Ridgefield Park, N. J. Filed Aug. 14, 1926. 
Serial 18,748. Term of patent 3% years. 


FINGER RING. Wititam Bornxesseu, 


Ridgefield Fark, N. J. Filed Aug. 14, 1926. 
Serial 18,749. Term of patent 3% years. 


71,325. FINGER RING. Wi tiam BornwEssaz, 





wall, a coil spring disposed between the end walls, : 
means connecting the intermediate walls between first mentioned part. 
ood end of 2 oe and one end -_ _ pro- DESIGNS Ridgefield Park, N. J. Filed Aug. 14, 1926. 
viding a resi ient link construction, and a fastener = Serial 18,750. Term of patent 3% years. 
— by one of said parts engageable upon the 71,320. FINGER RING. Witttam BorNKESSEL, 71,32. FINGER RING. Witutam Bornxesset, 
1,604,754. VANITY CASE. Perry H. Pattison, 
Montclair, N. J. Filed March 18, 1824. Serial 
700,053. 4 Claims. 
In a vanity case, a pair of shell sections adapted 
when closed to ferm a receptacle, a hinge for se- 
curing said shell sections together, a partition 








Ridgefield Fark, N. J. Filed Aug. 14, 1926. 
Serial 18,745. Term of patent 3% years. 
FINGER RING. Witttam BornKESSEL, 





pivotally connected to said hinge, a cosmetic com- 
pact carried by each side of said partition in offset 71,321. 
relation, and a mirror mounted on each side of 
said partition and in back-to-back relation with 
each of said cosmetic compacts. 
1,604,894. CIGARETTE CASE. Joun FArneLie 
Fintey, Tallahassee, Fla. Filed Oct. 17, 1925. 
Serial 63,087. 1 Claim. 
A cigarette case including a generally rectangular 
body shaped to receive a package of cigarettes and 


Ridgefield Park, N. J. Filed Aug. 14, 1926 
Serial 18,751. Term of patent 34 years. 


71,342, RING. Davip Scuapiro, New York, as- 
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x ros ae Ridgefield Park, N. J. Filed Aug. 14, 1926. 
. es Serial 18,746. Term of patent 3% years. 
tt | 71,322. FINGER RING. Wrtttam BornKesset, 
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of a depth permitting a package of cigarettes to 
partly protrude from the upper open end of the 
body when disposed therein, said body having an 
opening in its base, and an inwardly projecting 
flange around the opening, whereby to permit of 
the introduction of a finger to facilitate discharge 
th cigarette package a = body bye ted Filed May 12. 1926. Serial 17,665. Term of 
cigarettes have been withdrawn and sai y : pipe 

iter on outstanding rib therearound below its Ridgefield Park, N. J. Filed Aug. 14, 1926. anges = : 2 siete ilies ae 
upper edge, and a pair of separable similar closure Serial 18,747. Term of patent 334 vears. 71,343. R 4 AVID i ; 





signor to Selikoff & Schapiro, Inc., New York. 
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signor to Selikoff & Schapiro, Inc., New York. Vastano, East Providence, R. I. Filed Aug. Let Uncle Sam Revise Your 
Mailing List 


(Continued from page 111) 
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fo’ 

revision under Federal auspices. If a mer- oY 

chant is doing a strictly local business—if * 

his customers live in a single city and its | 

suburbs—he need make but one contact for \y. 

his mailing list correction. His local post- XI 

master can handle the entire job. If, how- ~ i 

ever, the store trade is of wider range, ail 

reaching out to neighboring towns and far- 

flung farms, then the job of revision must t 
be split up. Each postoffice corrects only hi 
that part of a general mailing list which is vl 

included in its particular territory. There- G} 

30, 1926. Serial 18,904. Terin of patent 14 fore, the merchant may find it necessary to a) 

vears. parcel sections of his list among several, or f 
maybe several dozen, different postoffices in RAN 

UNITED STATES TRADE MARKS order to obtain full coverage. y 

The following trade-marks are published in com- — name wearer eagcomtin Unele y) 
pliance with Section 6 of the Act of Feb. 20, 1905, Sam’s Process of mailing list revision sup- J) 

Filed May 12, 1926. Serial 17,666. Term of 3° amended March 2, 1907. Notice of opposition plies an additional reason why the merchant 5 
siteat $8% yearn. must be filed within 30 days of this publication. who maintains a_ general mailing list 7) 
ss . Marks applied for “under the ten-year proviso”’ hould h it d fi b sa fs 

71,344. LADY’S HAND BAG OR SIMILAR are registrable under the provision in clause (b) _ pce . rst, by cities, N) 
ARTICLE. Axtuur Soko, and Sotomon of Section 5 of said Act as amended Feb. 18, 1911, towns, counties, etc., and also alphabetically. ) 
As provided by Section 14 of said Act, a fee His mail gets quicker dispatch if it is de- oP) 

of $10 must accompanying each notice of opposition. |iyered at the local postoffice, sorted, faced 4 
Issue of October 26, 1926 and bundled by destinations. And when it XY) 

Ser. 229,754. (CLASS 27. HOROLOGICAL IN- Comes time for mailing list revision it saves 4) 

STRUMENTS. ) S. A. D. A., Bienne, Swit- many dollars if the merchant can send the A 


zerland. Filed April 6, 1926. appropriate section of the list to each re- 
vising office, instead of shipping the entire 


A 

fh 

bulky list from one postoffice to another for \ 

serial revisions. Also, when a general list N 

x & be is subdivided in accordance with the con- M 
} 

f 

i 
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trolling postoffices, it is possible to secure 











Particular description of goods.—Watches and simultaneous revisions at the several points 

Time-pieces, Especially Pocket Watches, Wristlet d th 1 eg 2 a ck 

Watches, Ring Watches, Necklace Watches, Jewel an thus complete the inventory in quic 

Watches, Clocks, Movements, Cases, Dials, and time. 

Parts of Watches and Clocis. The effort of the Postoffice Department, { 
Claims use since March 13, 1915. ; ; by giving service at cost in order to per- | 
Ser. 236,713. (CLASS 28. JEWELRY AND : ‘ ; pee XK) 
PRECIOUS-METAL WARE.) Scuurss-Har- Stade all merchants to submit their mailing 
woop Co., New York. Filed Aug. 31, 1926. lists for the insertion of street and box } 
= 4 numbers, initials, etc., does not presuppose dt 





any interference with the plan whereby y 
stores may send out direct advertising mat- ( 


ter addressed only to the box numbers on 





























Montac, Brocklyn, N. Y. Filed July 16, 1926. Particular description of goods.—Finger Rings, Rural Free Delivery Routes. The depart- \ 
Seriai aa, o72. Term of patent 7 years. eee Pag Brooches, Bar Pins, ment is redoubling its efforts to obtain full 4 
RTICLE. pesos aol yt gansta Claims use since July 2, 1926. and accurate addresses for city mail. But ee 
it stands pat on its recent concession for >) 
Trade Mark Registrations Granted rural circularization without names of ad- 6) 
Gomer 25, Tms dressees. To that end, postmasters from ye 
ing ag cology geen cinsocte & whose offices R. F. D. routes start are under pi) 
wana” heaegt ‘ aon Serial haan Sek: instructions to give information in response SQ) 
LISHED AUG. 16, 1926. to any inquiries as to the number of rural yw 
219,846. WATCHES AND WATCHCASES. Etcin routes radiating from the office in question a 
re ge nett pong pup. 2nd the total number of boxes on each route. Die 
Pt aoc. a Needless to say, the mailing lists of mer- al 
219.913. JEWELRY FOR PERSONAL WEAR, chants turned over to postoffices for revision f 
“WATCHES NOT BEING* INCLUDED, or correction are held in strict confidence. a 
AND MEDALS OF PRECIOUS METALS. A repaired list comes home with the certifi- y) 
ba Hucuentn Frires & Cre Fasrigue Niet, Le cation of the postmaster that it agrees with Ms 
so ce yy: ge ge Serial 225.014. FUB- the official roster of postoffice patrons, and y) 
- I ISHED AUG. 10, 1926. that the working time charged for has been it 
. 219,914. JEWELRY FOR PERSONAL WEAR, actually expended upon its restoration. 3 
: WATCHES NOT BEING INCLUDED, AND N 
MEDALS OF PRECIOUS METALS. 3) 
Hucuentn Freres & Cre. FaprigueE NIEL, Le of 
LARA A RAC E K Locle, Switzerland. The jewelry concern of Clark & Mc- y) 
tiled UUM Filed Dec. 22, 1925. Serial 225,012. PUB- J)onald, Schenectady, N. Y., has commenced ks 
LISHED AUG. 10, 1926. the work of moving its store from 233 State AR) 
St., to the new establishment located on the ey 
Mcextac, Ercoklvn, N. Y. Filed July 16, 1926. R. K. Benningham, Stronghurst, Ill., has ground of the White Studio stricture at BY 
Serial 18,373. Term of patent 7 years. opened a jewelry store in the room vacated 215 State St. The formal opening will be NS 
71,34. SCAPULAR FINGER RING. Lovis by the Kenneth Yocum store. held in about a week. NC 





